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A Sir rry Chr wimas of aa Adds Appliances to Jobbing Business 








Independent oil jobber adds appliance de- 
partment to  petroleum-TBA operations. 
Service static operators are being trained 
to act as agents in sale of extensive line 
mas spirit through the last half dozen years. Comes of items. Second in a series of two articles 
now the second Christmas since the end of the war. on how a Michigan jobber is revitalizing 
Not all of the war-born troubles are behind us even his marketing operations. P. 26. 


this year. But the outlook is brighter. This Christmas . 
is more like Christmas used to be. Let the Christmas 4 Converting Large Trucks to Use LPG 


spirit prevail! May the hope and joy it signifies con- 4 Many West Coast truck operators have = 

tinvel A Merry Christmas! verted or are in the process of converting 

large trucks to operate on butane-propane 

The National Petroleum News Staff fuel on long hauls. Though economies are 

claimed, cost of conversions and lack of 

mechanics who understand LPG equipment 
have held back development. P. 29. 
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The war and postwar problems of the world, the S 
nation and the oil industry have dampened the Christ- 4 
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New 4,200,000-Gallon Marine Terminal Viewed from the Air 


Ps 
. * 


An aerial photograph of the new marine terminal of and southern Kentucky with Cities Service products trans- 
Arkansas Fuel Oil Co. located on Cumberland River at ported by water from Tutwiler refinery at Lake Charles, 
Nashville, Tenn. The new modern facilities, wth storage La. Terminal was officially dedicated Nov. 8, 1946 
capacity of 4,200,000 gals., will service central Tennessee 
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years ago 
men began to record the days of 
their years from the bumble birth 
of Jesus of WMaszareth ... Let us 
strengthen our reverence this 
1946tb anniversary “to d0 unto 
others as we would have others do 
unto us” ... once again to adjust 
our personal and business relation: 
ships to conform with the teachings 
of Jesus which are exemplified 
at Christmas time. 
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News is interesting only when it’s new. 
That’s why publishers speed both news 
gathering and newspaper delivery with 
swift, economical gasoline transportation. 


News travels on gasoline 


TEws is the most perishable of all commodities. It must 
N reach the consumer before it goes stale. That’s why, 
at the slightest hint of a “‘story’’ about to break, reporters 
and photographers dash to the scene in press cars or 
taxicabs. And as the papers come off the press, dozens 
of trucks stand outside newspaper plants ready to rush 
the latest editions to your local newsstand. 

The newspaper industry leans heavily on gasoline 
transportation, too, in the carrying of raw materials— 
newsprint, ink, printing plates of various kinds, and 
equipment. Thus, in a country that boasts 14,237 news- 
papers, everybody benefits from improvements in gaso- 
line transportation. 

Such improvements have come often. During the past 
twenty years the petroleum industry has developed many 
new refining processes and has made use of Ethyl brand 
antiknock compound to improve gasoline. Better gaso- 
line, in turn, opened new opportunities for improving 
automotive engines—smoothed the way for designing 
more efficient, more economical cars and trucks. 
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As present “‘reconversion”’ difficulties are overcome 
the refining industry looks forward to gasoline of even 
higher quality. The automotive industry expects to make 
engines that are still more advanced in design. And Ethyl 
research engineers are already cooperating with both 
these industries in solving the technical problems that 
arise. Ethyl Corporation, Chrysler Building, New York 
17, New York. 


More power from every gallon 


of gasoline through 


ETHY 


Research + Service + Products 
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A THIS HOLIDAY season, it is well to pause for friendly greetings “ti 


that are given a deeper meaning by the trying times the world has 
passed through. In expressing our good wishes, we extend a hand of 
comradeship to those who feel, as we do, that there are standards that 
must be maintained, and that there can be no compromise with quality. 
Our warmest thanks go to our friends in the industry whose understand- 
ing and patience, in the face of delays and inconvenience, attest their 


conviction that quality in fittings is always worth waiting for. 


WHEATON BRASS WORKS, NEWARK, NEW JERSEY 


Wheaton 


FAUCETS ® VALVES @ JOINTS @® COUPLINGS ® TANK LOADING ASSEMBLIES 
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| COMING MEETINGS 


JANUARY 





Society of Automotive Engineers, annual meet- 
ing and engineering display, Book-Cadillac 
Hotel, Detroit, Jan. 6-10. 

North Carolina Oil Jobbers Assn., Hotel Caro- 
lina, Raleigh, N. C., Jan. 8. 

Western Petroleum Refiners Assn., technical 
group, Washington-Youree Hotel, Shreveport, 
La., Jan. 17. 

International Heating & Ventilating Exposition, 
Public Hall, Cleveland, Jan. 27-31. 

Northwest Petroleum Assn., Minneapolis, Jan. 
30-31 


FEBRUARY 


Illinois Petroleum Marketers Assn., Hotel Pere 
Marquette, Peoria, Ill., Feb. 18-20. 

Kentucky Petroleum Marketers Assn., annual 
meeting, Brown Hotel, Louisville, Ky., Feb. 
25-26 

lowa Independent Oil Jobbers Assn., Inc., Hotel 
Fort Des Moines, Des Moines, Iowa, Feb. 


) 
25-26 





MARCH 


American Society of Lubrication Engineers, na- 
tional convention, William Penn Hotel, Pitts- 
burgh, March 17-19. 

Missouri Independent Oil Jobbers Assn., annual 
convention, Hotel Continental, Kansas City, 
Mo., March 19-20. 

Oil Heat Institute, annual convention, Traymore 
Hotel, Atlantic City, week of March 24. 

Western Petroleum Refiners Assn., annual mem- 
bership meeting, Plaza Hotel, San Antonio, 
Tex., March 24-26 


APRIL 


Smerican Petroleum Institute, Marketing Divi- 
sion spring meeting, French Lick Springs, 
Ind., April 1-2 

Michigan Petroleum Assn., annual spring con- 
vention, Detroit Leland Hotel, Detroit, April 
8-9 

Indiana Independent Petroleum Assn.,_ spring 
meeting, French Lick Springs Hotel, French 
Lick, Ind., April 9-10. 

Society of Automotive Engineers, aeronautic 
meeting (spring), Hotel New Yorker, New 
York, April 9-11 
Independent Oil Men’s Assn. of New England, 
Inc., April 15-16, tentative. 

API Production Division, Eastern District, Wil- 
liam Penn Hotel, Pittsburgh, April 17-18. 
National Gasoline Assn. of America, annual con- 
vention, Baker Hotel, Dallas, April 23-25. 
Empire State Petroleum Assn., Inc., annual con- 
vention and marketing exposition, Hotel 
Onondaga, Syracuse, N. Y., April 28-30. 
Ohio Petroleum Marketers Assn., annual con- 
vention and marketing exposition, Deshler 
Wallick Hotel, Columbus, April 29-30, May 
1, tentative 





JUNE 


South American Petroleum Congress, last half 
Tune with Lima, Peru, current choice for 





neeting place 
SEPTEMBER 


National Butane-Propane’ Assn.,- convention, 
Jefferson Hotel, St. Louis, Sept. 15-17. 






OCTOBER 






National Tank Truck Carriers, Inc., Los Angeles, 
tentative. 
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You save when your drums 


are in Zeatte 


as a seal, plug and flange that 
d — absolutely air-tight, leak- 
of —the most reliable 


The Tri-Sure Closure h 
are precision-interlocke 
age-proof and pilferage pro 
device ever developed for the protection of liquids 

in drums. You prevent possible loss or spoilage — k 


and save valuable gallonage — whenever a shipment 


is made in drums equipped with Tri-Sure Closures. 
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Tri-Sure Closure fits perfectly flush 
the drumhead. This flush fitting of 
drainage of the drum’s 
f gallonage which other- 


The flange of the 
with the inside of 
the flange assures complete 
contents — and the saving O 
wise would be wasted. Your saving averages over 8 
mounting to more than 650 


ounces per drum— a 
t of 10,000 55-gallon drums. 


gallons in a shipmen 




















AHEAD «¢ # NEWS 


BATTER UP—Up for decision now by top management oi 
me oil companies is question of how far they will go in 1947 
handling radios, electric appliances, space heaters, washing 
ichines and other supplementary merchandise. Question of 
abundant supply and sound pricing is making oil industry 
xecutives cautious. Some recession in business, a buyer's 
iarket and cut prices in those items might hurt. However, 
fBA men appear confident and point out that such equipment 
ind appliances were successfully merchandised prior to the 
var when the market was over-supplied. 


EVEN ICKES KNEW—Before news of it became a matter of 
public knowledge, the big impending deal involving the Arab 
oncession of Arabian American Oil Co. not only had been dis- 
ussed with Secretaries Forrestal and Patterson, Attorney Gen- 
ral Clark and an assistant secretary of State, but also with ex 
Interior Department Chieftain Harold L. Ickes. Latter ap- 
rently was let in on the secret for two reasons: his long 
tanding interest in Middle Eastern oil (remember the Trans 
\rabian pipeline), and because of his recent published criticism 
f an Export-Import Bank loan to King Ibn Saud which is to be 
repaid out of royalties from the Aramco concession. 


CHAIN STORE TAX—The so-called Icwa plan of lessee- 
perated service stations became popular in the depression years 
vhen so many states penalized company-operated stations by 
neans of chain store tax laws. <A recent court decision in 
Kentucky declaring such a law unconstitutional, adds that state 
to the small but growing handful where similar legislation has 
ther been repealed or invalidated by court decision. Specu- 
lation arises as to how far such a trend might go, and whether 
videspread abandonment of the chain store tax would tempt 
nany oil companies to again favor company versus lessee 


peration for service stations. 


al & 


BROW-WRINKLER—Although government owned petroleum 
itadiene and butyl rubber plants probably won't be declared 
irplus until next spring, unless Congress sooner enacts a Na- 
mal Rubber Policy as recommended by Inter-Agency Rubber 
mmittee, WAA already is wrestling with what it considers 
rplexing problem in regard to two of these plants, They 

two butyl plants, only ones of their kind in U. S., which 
operated by Jersey Standard and Humble. Selling to war- 
ne operators is easiest method of surplus property disposel 
it, in this case, WAA is doubtful whether such procedure 
uuld get Justice Department O, K. If this doubt is correct, 

VAA may have to do-lots of scurrying around to find an in- 

rested customer other than Jersey Standard or its affiliates. 
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HALF A BITE—In obtaining ICC approval for increase of 
17.6% in freight rates with 6c per hundred maximum on pe- 
troleum products, railroads have won only half a victory. West- 
ern Trunk Lines in the Midwest, for example, still have to ap- 
pear before transportation authorities in 24 states to obtain 
their approval on intra-state rates. Railroads are now prepar- 
ing statistics for presentation in those hearings. 


GASOLINE TAX BOOST—Many California oil men now be- 
lieve an increase in the state’s 3c gasoline tax is inevitable. 
Their main concern at this point is the extent of the boost. 
Recommendations from legislative committees and state of- 
ficials have ranged from Ic a gallon to 3c a gallon. Gov. Earl 
Warren already has announced he will call the legislature into 
a special session early in January to act solely on highway 
construction and safety problems. 


CHEMICALS MARKETING—Standard Oil Co. of New Jersey, 
the operating company, is considering a new organizational 
set-up for marketing chemical products. The program  pre- 
sumably would widen the scale of operations and perhaps 
bring about use of a brand name for the petroleum chemical 
products. Standard Alcohol Co., wholly-owned subsidiary of 
Standard of Jersey, now markets the chemical products 


OIL TAXES IN THE SOUTH—Oil men in southern states 
are concerned about local tax programs. Proposals for new 
forms of gasoline taxes, automobile taxes, and inspection taxes 
multiply in kind and number and, despite concerted opposi- 
tion, some are being adopted. States, cities and counties are 
all active in devising further ways to extract money from the 


oil business. 


COULD BE DEPARTMENT—Despite the fact that it’s been 
considered a closed issue, it could just be that the 27%% oil 
and gas depletion allowance will become a subject of con- 
troversy in the new Congress. This is because a number of 
mining industries—fluorspar, ball and sagger clay, rock asphalt, 
vermiculite, ete—which were granted a 15% allowance for 
the period of the war emergency only are expected to seek 
continuance of that,right*on a permanent basis. And once the 
matter has been raised, the Treasury Department may, seize the 
opportunity to launch a general assault on the whole idea of 
the depletion allowance for any and all industry. 
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Tom Clark and his 
trust-busting _ aide, 
Wendell Berge, are 
on the march. 


Mr. Yocom 


The tip-off as to their intentions js 
to be found in the fighting talk delivered 
by Mr. Berge just the other day before 
the Chicago Chapter of New Council of 
\merican Business. What apparently is 
‘bout to happen in connection with the 
oil industry will be but an early mani- 
festation of what they surely mean to 
make an all-out vigorous drive for 100% 
enforcement of the Sherman Act and 
other anti-monopoly laws. 

There is reason, too, for believing that 
their plans are tied-in with the future 
political President Truman; 
that there is at least an incidental de- 
sign to take the curse of labor off any 
further moves, in the Courts or in Con- 
gress, that may be necessary to break 
the monopoly of John L. Lewis and his 
UMW, or to otherwise curb the excesses 
of labor. 

Indeed, this could be the dominant 
reason fcr everything now unfolding. 
Perhaps the answer will be provided by 
the President personally in his annual 
“State of the Union” message in January. 
\ likely keynote of that message, some 
believe, is a ringing call to do battle 
against the trusts and the monopolists, 
with the sword to be laid on regardless 
of whether the offenders of the public 
interest are in the ranks of industry or of 
labor. 


hopes of 


It is more than well, then, to harken 
to the words of Mr. Berge at Chicago, 
where he spoke out as only one can who 
knows that he does so with the full sup- 
port and approval of his chief. 

“The time has come when decision 
must be made,” said Mr. Berge, 

He described the monopoly problems 
as more serious than at any time since 
the passage of the Sherman Act. Mon- 
copoly made huge gains during the war, 
he said, and patterns of thinking fostered 
by wartime emergency measures persist. 
{An example: the “great pressure” that 
was “brought to bear” for prolongation 
of the patent pooling arrangements 
uthorized in the petroleum, synthetic 
rubber and other fields. Also, there is 
n increasing trend to corporate mergers 

—“the classic means of | stifling com- 
petition and increasing concentration of 

‘onomic power.” 


What is needed to stop this “march of 


monopoly’? 


First, a co-ordinated, unified govern- 
nent policy “designed at once to curb 
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INTERPRETING THE Gil NEWS 











WASHINGTON—By Herbert A. Yocom 


Political Motive Seen Behind 


Forthcoming Antitrust Drive 


monopoly and to lend the full support of 
the vast resources of our government to 
aid free, Independent, competitive busi- 
nessmen.” Second, “the regular appropri- 
ation (to the D. J.) of sufficient money 
to enforce the antitrust laws.” 

And then what? 

Well, said Mr. Berge, the Supreme 
Court decision in the “tobacco case” has 
given government a powerful new weap- 
on by having made clear that “possession 
of power plus the intent to exclude 
competitors is illegal under the monopoly 
section even though the power to ex- 
clude is not actually exercised . . . As 
a result, the D. J. need not now be 
deterred from instituting actions against 
monopolies merely because monopoly 
power over the market has not been 
actually exercised.” 

Also, if given adequate funds, Justice 
proposed “to examine every corporate 
merger of significance” and, “where 


these mergers appear to el:minate com- 
petition, we propose to warn the corpora- 
tions involved that if they take further 
steps to effectuate the merger we shall 
file suit under the antitrust laws. 


Then in the windyp of his talk, Mr. 
Berg: touched on the insistent demands 
“for curbs upor the power and activities 
of Jabor uniors.” It was «almost as 
though he had added it as an _ after- 
thought, yet it seems to bear out that 
which was suggested here earlier— 
that the dominant reason for everything 
now unfolding may be linked with the 
political hopes of the President and his 
consequent desire to hold on to the labor 
vote. Said Mr. Berge: 


“T recognize, as many must, that cer- 
tain labor union abuses have created a 
serious problem. Some new legislation 
may be necessary to assist in solving the 
problem. But unless we decide to appro- 
priate sufficient funds to enforce the 
antitrust laws against business monopoly, 
we should not expect to impose new 
restraints upon labor. . . . To say that 
labor unions shall be restrained while 
the march of monopoly is allowed to 
continue will result in the abandonment 
of industrial democracy. If industrial 
democracy is permitted to perish our 
proud heritage of political freedom can- 
not survive.” 





MIDWEST—By 


The 17.6% freight 
rate increase with 
maximum of 6c per 
100 Ibs. effective 
Jan. 1 as approved by ICC, has created 
temporary confusion in Midwest oil mar- 
keting. 


Mr. Lamm 


However, there is some doubt, even 
among railroad men, that the full in- 
Competition 
with other modes of transportation— 
and among the rails themselves—may 
break it down. Railroaders who admit 
this, hope that pipeline, barge, Great 
Lakes tanker and transport truck rates 
will also increase and that the competi- 
tive status of rates will be maintained, 
except at a higher level to cover greater 
operating costs. 


crease can be maintained. 


Some advance is due in barge rates 
and better rates would be helpful to 
truckers, but most crude oil and prod- 
ucts handled by pipelines and Great 
Lakes tankers belong to the oil company 
owners of those modes of transport, so 


Earl Lamm 


17.6% Freight Rate Increase 
May Force Marketing Changes 


they are concerned only, or principally, 
with operating costs, not common car- 
rier rates. Government regulation has 
also limited the earnings of pipelines, 
which discourages rate increases if earn- 
ings are already near the low maximum. 

But under industry practice, whatever 
rail rate increase is applied will merely 
be added to the FOB Group 3 tank car 
market price for products and shippers 
by other modes having lower rates will 
profit by the added difference, if they 
wish to retain it. 

If other rates do not advance in line 
with the rail rate increase, however a 
shake-up is anticipated in Midwest mar- 
keting for there will automatically be an 
immediate expansion of pipeline and 
barge terminal marketing areas that may 
cause many Independent jobbers to switch 
supply sources. At present, the average 
truck transport haul from terminals is 
about 75 miles. If barge and pipeline 
rates do not advance, and the rails main- 
tain the maximum increase, the average 
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here’s why 


RED SEAL 


is the best meter investment 








Precision engineering and quality materials 
make the Neptune Red Seal Meter meet the 
exacting specifications necessary in petroleum me- 
tering. Neptune is a meter you can bank on—it has 
a reputation second to none for dependable accuracy 
—no periodic checks required to prove reliable 
measuring performance. 









you can make | 











Over the years, maintenance costs are negli- 

gible because of the sturdy, rugged construc- 
tion of Red Seal Meters. No need to take the entire 
meter out of the line to make adjustments or replace- 
ments. The measuring chamber, air release mecha- 
nism and strainer sleeve are separate, removable 
units, placed in a heavy-duty outside casing—pro- 


tected against dents, abuse, or damage. 
§ £ 

















Simplicity of design makes the Neptune Red 


Seal Meter easy to service. Direct access to all 
meter parts takes all the hard work out of cleaning. 
For example, to clean the measuring chamber, merely 
unbolt the main flange and lift out the chamber. 
There is only one moving part in the measuring 
chamber—the piston. No rings, no leathers to re- 
place or refit. Minimizes “time out” for servicing. 













Neptune Red Seal Meters are available 
in sizes and capacities for every bulk 
plant and tank truck. Pictured here is 
the “compact-type” for tank 
trucks. Strainer, air release and 
back pressure valves are assem- 
bled with the meter—save valu- 
able pay-load space and weight. 
Auto-Stop feature permits auto- 
matic delivery of preset gallon- 
age. Print-O-Meter provides 
fool-proof printed ticket show- 














These are the principal reasons why marketers prefer 
Neptune Red Seal Meters for loading racks and tank 
trucks. Many others likewise contribute to long-range 
economy. Ask for a// the facts. Write Neptune or 
your nearest petroleum equipment jobber today. 





Neptune offers you a Unit Replacement Plan. 

Under this plan, work-worn units can be ex- 
changed for guaranteed factory rebuilt replacements 
at nominal cost. Needless delays and expense are 
avoided. You can carry spare units in stock to assure 


continued metering service. 


ing exact quantity delivered. 
However, all Red Seal Meters 
can be bought without Print-O- 
Meter attachment or Auto-Stop. 


TUNE METER COMPANY sacs; 


50 West 50th Street, New York 20, N. Y. 


Branches: Atlanta, Boston, Chicago, Dallas, Denver, Kansas City, Mo., Los Angeles, 
Louisville, Philadelphia, Portland, Ore., San Francisco, and Long Branch, Ontario. 
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ruck haul probably will be extended to 
150 miles before the combination pipe- 
ine-truck and barge-truck rates (or pipe- 
ne-rail and barge-rail rates) equal the 
ll-rail rates direct from Group 3 to des- 
nation. Pipeline and barge shippers 
vould thus have an opportunity to cap- 
ture the customers of tank car shippers 
rom Group 3, located within the ex- 
xanded terminal market areas. 

Extent of the probable changes is none 
too clear yet for there are conflicting 
pinions—and some apprehension among 
tank car marketers as to what the future 
iolds for them, especially if the demand 
for all products continues high and sup- 
lies tight so that refiners have little dif- 
ficulty marketing their output direct with 
present customers and new ones they 
might acquire in an expansion of ter- 
minal markets. However, a_ seasonal 
drop in gasoline demand and prices is 
wverdue, probably delayed by good driv- 
ing and farming weather and by ab- 
sorption of the recent 10c advance in 
crude prices, and so long as the demand 
holds and majors continue to purchase 
the output of Independent plants, a wav 
vill be found to get it to market and 
the price structure is expected to stand 
up. 

* Q ° 

Questioning of several industry men 

by this department so far has failed to 





secretary of Fuel 


Mr. Wilson 


lyn, N. Y. 


Too many oil burner users are dis- 
satisfied because of faulty installation. 
This is a responsibility the industry must 
Competition will not tol- 
rate a condition as has existed in the 


fully assume 
is! From this point on, the question 
f oil burner maintenance calls for a 
lan that permits of no misunderstanding. 
The industry, in offering automatic oil 
eat, cannot perform efficiently on the 
hasis of “free service.” Any plan offered 
1 this basis causes customer turnover 
1d does not make for satisfied users of 
il heat 
The Fuel Oil and Heating Council, 
ic. a recently formed trade organiza- 
m composed of fuel oil distributors in 
e metropolitan New York area, is try- 
1g to acquaint the public with the fact 
iat “free service” does cause a_turn- 
ver and result in dissatisfied customers. 
ilso seeks to present the information 
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substantiate report heard at the Omaha 
convention two weeks ago that Sinclair 
gave away 27,000 farm storage tanks in 
Illinois in 1944. This action by a com- 
petitor, said the Omaha report, caused 
the launching of Indiana’s farm tank pro- 
gram. 


Glenn Prim, executive secretary of Illi- 
nois Petroleum Marketers Assn., said 
he knows nothing of 27,000 tanks hav- 
ing been passed out by anybody in 1944. 
In a forthcoming report to his members, 
he expresses belief that the farm tank 
programs are an effort of the major oil 
companies to recover their farm markets, 
which were largely lost to Independent 
jobbers who served them well during the 
war when major companies were selling 
their output to the government at high- 
er prices. 


Distribution of the tanks now is largely 
confined to two major companies (Sin- 
clair is not one) as shown by NPN’s re- 
cent check. They had purchased 125,- 
000 of the 135,000 tanks bought up to 
that time by a total of eight companies 
checked. Most of the other six com- 
panies were eager to obtain more tanks 
but said they were unable to get deliv- 


ery. However, we hear that Standard of 


Indiana has purchased another 25,000 
tanks at $67 each, which ups their total 
to 100,000. , 


ATLANTIC COAST—By Fred W. Wilson 


Promoting Correct Oil Burner 


Installation and Maintenance 


This week’s guest columnist is Fred W. Wilson, executive 
Oil and Heating Council, Inc., Brook- 


that the industry, through this organiza 
tion, has assumed the responsibility of 
providing the means of securing automat- 
ic oil heat and home comfort. The 
council has as its object the maintaining 
of a fair and understanding relationship 
between this industry and the public, 
and has embarked upon a program to 
promote the fact that “Oil Heat Is the 
Best Heat.” 

The council is aware of a situation in 
the future that will call for a competent 
selling job to the public. A proper job 
begins with a complete and thorough 
understanding between the customer and 
the seller. When an oil burner is sold, 
in efficient and workman-like  installa- 
tion is a prime requisite. To repeat: Too 
many burner users are dissatisfied be- 
cause of faulty installation. 

The members cf our council are 
licensed and bonded experts in every 
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phase of oil heating. Of equal impor- 
tance is the desire of every member 
to increase the number of fully satisfied 
customers. This is accomplished by also 
providing automatic deliveries of oil and 
relieving the customer of the necessity of 
ordering fuel. Deliveries of cil can be 
made on a basis equally as easy for the 
consumer as turning on the faucet for a 
supply of water. 

These are the fundamentals of smooth 
operation, known to the entire industry, 
and the Fuel Oil Council is presenting 
them in the following manner: 


1. On Nov. 17, an advertising cam- 
paign was launched in four New York 
newspapers. These ads carry the mes- 
sage that there is no free service as such, 
and advise the public to call on a mem- 
ber of the council for dependable, 
smooth, economical oil heating—that for 
unbeatable knowledge, the consumer 
should call on “the man_ behind the 
flame.” These ads will apvear each 
week until May, 1947. 

2, On Nov. 23. over Station WHN 
a series of weekly radio programs op- 
ened, to run for 13 weeks. The pro- 
cram features the “Common Sense Coun- 
sellor,” advising on youth and family 
problems. 


3. The combined fleets of oil delivery 
trucks operated by members of the coun- 
cil will be used for mobile advertising 
The trucks will display distinctive post- 
ers—the slogan “Oil Heat is the Best 
Heat” will be painted on the tires of the 
trucks. 

4. Wundreds of placards will be dis- 
plaved by members of the council at 
strategic locations throughout the metro 
politan area. A distinctive svmbol of the 
Fuel Oil and Heating Council will ap- 
pear on all advertising copy. <A_ three- 
color decal of the symbol has been made 
ind is displayed prominently by all mem 
bers at their places of business 


5. An intense direct mail campaign 
has been instituted. Over 60,000 pieces 
of literature will be mailed out by mem 
bers with invoices and business letters. 


6 Announcements are sent to news- 
papers and magazines on the radio pro- 
gram and all other phases of the project 


7. On Saturday, Dec. 14, a motor 
cade of trucks of members toured Brook- 
lvn and Queens. These trucks displayed 
prominently the slogan “Oil Heat is the 
Best Heat,” and the name “Fuel Oil and 
Heating Council.” The response of news- 
papers and radio station in furthering 
the council’s message is well evidenced 


by wide coverage given the motorcade 


The work undertaken by the Fuel Oil 
Council is worthy of the support of all 
phases of the industry, and this support 
is growing rapidly. In calling for the 
service of “the man behind the flame,” 
the delivery of fuel oil to the home own- 
er in the New York area -is identified 
with the council. 











Julius Seiy 


Julius Seiy, newly elected president ot Wisconsin Petrol th 
Assn. (see NPN Dec. 11, p. 18 


opportunity available to Americans with initiative 


, exemplifies the endowment of 
Startin: 
from scratch, he has built up a petroleum jobbing busines 
which today handles about 3 million gallons of petroleum 


products annually. 


Born in Kapuvar, Hungary, March 24, 1884, Julius Sei 


first attended parochial school for two years, At the age 

eight he was sent to a nearby German village to learn the 
German language, attending parochial school there fer tw 
years Returning to his hometown, he obtained two mor 


years of schooling in public school 

When 13 Julius started as apprentice in the locksmith trade 
completing his apprenticeship three years later. He werked 
in various cities and countries throughout Europe at this trad: 
until he was 21. He then came to United States, arriving 
Ellis Island June 13, 1905, with but 50c in his possessior 


Moving west to South Bend, Ind., Julius’ first job in the 
United States was as a sweeper at Singer Sewing Mac! 
Co. Two months of this and he pushed on to Milwaukee wher 
he took up the machinist trade and worked at Milwaukee Road 
Shops, Bucyrus Erie and Illinois Steel Co. It was about in 1908 
that he moved to Cudahy, his present hometown 
a blacksmith shop. 


ind ope ned 


In 1909 he married. Following a 10-year interval of being 
in business for himself, in 1920 Mr. Seiy took his family and 
went to Europe for a visit Upon returning from Europe 
Mr. Seiy went back to Wisconsin and took a contract job 
delivering petroleum products for Ackerman Oil Co. In 1925 
when Ackerman went into receivership, Mr. Seiy and a M1 
Kuczor, another Ackerman employe, took over the company 
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Wisconsin Jobber Head 
Is Active Civic Leader, 


Fire Department Chief 


and formed a partnership as Lake Shore Oil C becoming 
i corporation in 1926. When Mr. Kuczor died in 1940, Mi 
Dey bought all the oustanding stock and became sole owne1 

Mr. Seiy has three sons who entered the company in 1943 
and now help manage it. Distributing Phillips “66” product: 
company now has an approximate annual gasoline gallonage « 
2 million and fuel oil of one million 

Mr. Seiy has been a member of Wisconsin Petroleum Assi 
since 1925 and has served as director and treasurer for the 
past five years. He also holds membership in Wisconsin Oil 
Heat Assn, and National Oil Marketers Assn., Milwaukee 
Assn. of Commerce and National Small Business Men’s Assn 


In addition to his interest in petroleum business, Mr. Sei: 
is very active in civic affairs. He joined the Cudahy Volunteer 
Fire Department in 1908 and became fire chief in 1917 and 
has been fire chief ever since. He is a past president of thi 
State Fire Chief’s Assn. and at present a trustee of the organi 
zation, and state representative of Great Lakes Assn. of Fire 
Chiefs. He also is a member of International Assn. of Fire 
Chiefs and a past president and member of Milwaukee County 
(ssn. of Fire Chiefs. 

Mr. Seiy helped organize Cudahy Business and Advanceme'! 
Assn., which is now known as Cudahy Chamber of Commerce 
of which he is a director, He served as president cf the cham 
ber for five years and is the only member who has been elected 
a lifetime director. 

His activities do not cease there. In addition he is a charter 
member of Cudahy Kiwanis Club, has served as director and 
holds a 10-year perfect attendance record. Also a director 
of Municipal Memorial Bldg. Assn. of Cudahy, he is an activ: 
member of St. Frederick’s Catholic Church of Cudahy. 
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Arabian American Oil Deal 
Parleys Delayed to January 


Co-Owners of Aramco in Agreement on Conditions 
Of Sale to Standard (N. J.) and Socony-Vacuum 


NPN News Bureau 

NEW YORK The vast Saudi Ara- 
rian oil fields, only wholly American oil 
ventures ia the Middle East. will receive 
a broader base of operations from U. S. 
sources if discussions now under way here 


} 


are concluded successfully. 

However, conferences on the purchase 
a large portion of Arabian American 
Oil Co. by Standard Oil Co. (New Jersey) 
and Socony-Vacuum Oil Co., Inc., hav: 
been suspended until mid-January. They 


of 


will be resumed at an unspecified date, 
presumably here. 

Representatives of prospective buvers, 
as well as Standard Oil Co. of Califor- 
nia and The Texas Co... co-owners of 
Aramco, were described as “in full 


greement” on conditions of the sale. 


Which were “initialled in’ principle” by 
I parties 

While no deal can be closed until 
me time next year, two prospective 
purchasers hope to obtain Arabian oil for 
their far-flung world markets through 
purchase of approximately 40% in Ara- 
bian American Oil Co., now owned by 
Phe Texis Co. and Standard Oil Co. of 
Arabian American, which 
lescribes itself as “essentially in partner- 
hip’ with the Arabian government, al- 


put upwards of $150.000,000 
to development of four rich fields now 
roducing at the rate of more than 
00,000 b/d. Within 11 vears of the 
“me { 


its first well was brought in, Arabia 
n the world’s” fifth largest 


ducer 

The sale probably would leave the 
Standard companies and Texac 

qual partners at 30% each, with So- 


my making up the balance. All would 


vithdraw oil in proportion to their hold- 
ngs. Terms for the purchase are among 
the factors vet to be settled, and the 
participating companies describe — the 


mounts only as “very considerable.” 
Roth straight cash and a per-barrel basis 

payment probably would be involved. 
Meanwhile representatives of Jersey 
Standard and Socony are in Arabia to 
tudy the possibilities there, The chance 
that the sale might fall through is ad- 
nitted to exist, though probably not 
strongly 

This would enable Arabian American 
ind its two present owners to continue 
with the broad program necessary to de- 
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velop the 10,000,000,000 to 20,000,000,- 
000, bbls. of petroleum in the 281,280, 
000-acre 66-vear concession; to refine it 
and get it to other markets. A refinery 
at Ras Tanura, built in the last three 
vears, now is handling 100,000 bbls. daily, 
twice its rated capacity) niach of which 
goes to the American fleet. Plans are in 
one of the late stages, however, for a 
probably the world’s 
largest) for crude—across Arabia and 
through one or more cf the Levantine 
countries to a Mediterranean port, prob- 
ibly either in Lebanon or Palestine. A 
refinery would be built at the termimus 
of the 300,000 b/d line. 


large pipeline 


Viewed Favorably by State 


In line with the fact that Arabian 
American would remain wholly Ameri 
can-owned, was statement by John A. 
Loftus, chief of the State Department's 
Peircleum Division, that the department 
looked favor ibly on the prospective sale 
The move generally was viewed as 
strengthening the American position in 
the Middle East. At same time in open 
ing new markets abroad for Arabian oil, 
it would relieve a strain on Western 
Hemisphere reserves 


Current production by Arabian Ameri 
can of 200,000 b/d is more than triplh 
that of last vear, when the average Was 
less than 60.000. Two vears ago produc- 
tion was 18,000 b/d. When the trans- 
Arabian pipeline is constructed—a_ pro- 
ject that probably would require at least 
18 months once it is started—the output 
might jump to 500,000 b/d. 


Soon after the 66-vear concession was 
obtained by California Standard from 
King Ibn Saud in July, 1933, explora 
tions were started, and drilling was be- 
gun in April, 1935, at the Damman Dome 
near the Persian Gulf. The first well came 
in four months afterward, but it was 
not until March, 1938, when the seventh 
well was completed to a deeper Zone, 
that a prolific well was found. The other 
three fields. all in the same area. have 
followed. The fields comprise only a 
small portion of the 440,000 sq. miles in 
the concession, to which some territory 
was added in 1939, when first commercial 
shipments were made. 


After the first well came in, The 
Texas Co. bought a one-half interest 


in the concession. California Standard 
and Texac) market through the Calif- 
ornia Texas Oil Co., and also own the 
Bahrein Petroleum Co., Ltd., which 
operates the Bahrein field, and a lerge 
refinery on the Persian Gulf island, They 
also control the Trans Arabian Pipe 
Line Co. through Arabian American 
Arabian American now employs nearly 
10,000 — persons f whom 1,000. are 
Americans, The pipeline company would 
be involved in the sale but not the other 


jointly-owned concerns, 


Ihe company, which pays Tbn Saud’s 
government rovalties on all oil taken 
from Arabia, is taking part in civic im 
provements. It assists in development of 
the government's huge agricultural proj 
ect at Kharj, which has turned a 2000 
acre Wasteland into a fruitful area almost 
as productive as California’s Imperial 
Valley. Arabian American has aided in 
power projects, and has drilled many 
water wells for the Arabs. The stabiliza- 
tion of Arabia’s economy in turn has 


helped to insure the concession 


Hold Interest in Iraq Petroleum 


The prospective purchasers, Socony 
and Jersey Standard, each own an 
11.875% interest in Iraq Petroleum Co 
which has a concession until the year 





Marketing Deal 


NPN News Bureau 
NEW YORK Coincident with 
but apart from, the plans of Stand 
ard Oil Co. of California and The 
Fexas Co. to sell a large portion 
of their holdings — in Arabian 
American Oijl Co California 
Standard will buy a 5007 interest 
in Texaco’s present European and 
North African marketing organi 
zition. This would be accomplish d 
through extension of the marketing 
territory. of California Texas Oil 
Co.. now jointly owned by Calif 


ornia Stendard and Texace 


Most of the Eastern Hemispher 
thus would be included in’ the 
( alifornia Texas Co.'s s Opn which 
now takes in Asia and several 
parts of Africa. California Texa 
markets products of Bahrein Petro 
leum Co., Ltd., and Arameo, both 
jointly owned, in South and East 
Africa, Egypt, India, Ceylo 
Malaya, Indo-China, the Philip 
pines, Australia, China, Korea 
Japan and other foreign countries 
A subsidiary, Caltex Oil (Pacific 
Ltd., distributes products in Pa- 
cific Islands. 


The proposed deal, not vet 
ready for formal disclosure by th 
participants, probably will be closed 
in the near future, 
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2000 in the Iraqian provinces of Bagdad 
and Mosul east of the Tigris, and which 
controls Petroleum Concessions, Ltd., 
holder of a Syrian concession; the Brit- 
ish Oil Development Co., which has a 
concession until 2008 on 26,000,000 acres 
in Iraq west of the Tigris; Basrah Petro- 
Jleum Co., Ltd., with a concession until 
2013 on the rest of Iraq; and Petroleum 
Development, Ltd., which holds some 
relatively unproductive concessions to 
the south and east of Saudi Arabia 
Anglo-Iranian Oil Co., Ltd., Shell, and 


C.LE. Francaise des Petroles, all hold 
23.75% interests in Iraq Petroleum Co 
ind C. I, Gublekian, as a private inter- 


est, holds 5%. 

The other principal Middle East oil 
company is Anglo-Iranian Oil Co., Ltd 
which has a concession until 2000 on 
64,000,000 acres in the Persian Gulf sec- 
tion of Iran and controls half of the Ku- 
wait Oil Co., Ltd., with a concession 
until 2009 on all of Kuwait, at the head 
of the gulf. Gulf Exploration Co. con 
trols the rest of the Kuwait concession 
Anglo-Iranian is owned: 55.9% by the 
British government, 26.3% by Burma 
Oil Co., affiliated with Shell, and the 
rest by individuals. 

Jersey Standard and Socony, which 
are equal partners in Standard-Vacuum 
Oil Co., through which the companies 
operate extensively in the Far East and 
Asiatic area, would operate individually 
in the Arabian American set up, since 
their shares presumably would not be 
equal 


Socony Boosts Fuel Prices 


NPN News Bureau 

NEW YORK—Socony-Vacuum Oil Co 
lias made increases ranging up to 0.3 
in its yard & tank wagon prices to 
kerosine and Mobilheat fuel at certain 
points in western New York State, effec 
tive Dec. 13. Increases, Socony said wert 


due to advances in western Pennsylvania 
prices for distillates & kerosine. 

At Buffalo Mobilheat prices were u 
changed; kerosine yard price is 8.6c; t.w 
11.3c (Socony’s prices of 8.7 & 11.4 
established Dec. 3 were reduced on 
Dec. 6 0.3c to 8.4 & 11.1c, respectively 
New price represents 0.2 increas 

New prices at Jamestown are: kerosin« 
vard, 8.3; t.w. 11.0; Mobilheat fuel 
yard 8.3; tw. 10.2, advance of 0.3 


Atlantic Cuts Delaware T.W. 


Special to NPA 
PHILADELPHIA—Atlantic —Retining 
Co. Dec. 13 announced reductions rang 
ing up to 0.4c in its tankwagon prices 
for gasoline, kerosine & fuel oil at Wil- 
mington and Dover, Delaware, effective 
Dec. 6 
New prices are as follows 
Atlantic White 
Flash Gasoline Kero- No.1 No.2 
Com. & Dlr. sine Fuel Fuel 


t.w. t.w. t.w. tw, 
Wilmington 10.3 119 69<9 8.8 
Dover 10.8 12.4 
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Quick and Unrestricted Cash Sale 
Of Inch Lines Urged by House Group 


NPN News Bureau 

WASHINGTON Big and Little Big 
Inch pipelines should be sold immedi- 
ately to highest and best cash bidder, 
with no strings attached for either oil 
r gas use, House Surplus Property In- 
vestigating Committee stated in report 
filed today with Congress. 

Committee asserted, however, that 
while ultimate disposal decision rests 
with 'WAA, it believes “that, from pre- 
ponderance of all the credible evidence 
it is probable that a better 


lollar sale can be arranged for the use in 


1 
n the case, 


gas transmission ratoer than for the car 
rying of oil.” ° 

Committee was outspoken in its crit- 
icism of WAA’s old oil-preference dis- 
posal policy, stating that its hearings 
failed to disclose reasons why WAA orizg- 
nally set out to sell lines for oil service, 
despite recommendations of oil industry 
committees and government's — private 
engineering consultants that lines would 
he best employed in peacetime for gas 
transmission. 

Singled out for harshest criticisms wes 
withor of Symington report (old oil pref 
rence policy), although committee did 
1ot mention him by name, J. Slater Jen- 
ner, chief WAA pipeline negotiator, had 
testified that he was principally respon- 
sible for drawing up Symington report 
vhich was junked when WAA Littlejohn 


rejected all 16 previous bids and de- 


ided to file new policy report with Con- 
Obviously referring to Jenner, com 
nittee said “repeated cross-examination 
extending over a period of hours failed 
» disclose the facts, if any, upon which 


‘is conclusion” was based to override 
ecommendations of oil industry com- 
mittees and government’ engineering 
msultants that lines could be used bes 


neacetime for natupral gas 


Committee stated that it found that 
Jenner “has had absolutely no experien 
the world of business or transporta 
tion, and, in particular, none in the oil 
d gas industry” and that he entered 


overnment service in 1942, 


‘Consequently,” the report stated 
“the committee is of the opinion that 
Svmington report based on this ad- 
isor’s personal, naked, and unsupport- 
d conclusions is not borne out either 
by the facts available to Mr. Symington 
it the time he signed the report or by 


the vast preponderance of evidence in 
the current hearings.” (W. Stuart Svm- 
ington, surpjus property administrator at 
time report was filed with Congress last 
January, told committee he had _ relied 
wholly on judgment of his subordinates.) 


After approval of Symington report, 


committee said WAA was slow in go- 
into action to dispose of lines, delaying 
advertising for bids until last June. 


“The advertisements, which were it 


serted in various newspapers and trade 
journals. offered the lines for use as. car- 
riers of either petroleum, petroleum 
products, or natural gas, this in spite of 
the fact that the present WAA adminis- 


} 


trator testified that it was his opiniion, 


and the of his counsel, that he 
could not dispose of the lines for the 


transportation of natural gas without re 


opinion 


submitting the matter to Congress and 
re-advertising the lines for sale,” the 
committee report set out. 

“The vagueness and uncertainty of 
these advertisements is demonstrated by 
the fact that the 16 bids which were re- 
ceived embodied 24 disposals.” 

The committee added that it “has no 
pride of authorship” in plan for emer- 
gency use of lines during coal strike 
but it noted that no definite steps in this 
behalf were taken until this committee 
produced testimony to the effect that 
such use was practical.” 

Report of committee was signed by 
Chairman Slaughter (D., Mo.) and thre 
ther members. Fifth member of com- 
mittee, Rep. Rooney (D., N. Y.), long- 
time New Dealer, filed minority report, 
laiming that operation of lines as com- 
mon carrier of oil would 
monopolistic practices.” 


“discourag 


10-Day Strike Ended 
At 2 American Oil Plants 


Special to NPN 

BOSTON—Oil Workers International 
Union (CIO), which had demanded a 
cost-of-living adjustment at least the 
equivalent of the 121%% boost granted 
by Sinclair, has ended a 10-dav walkout 
at two plants of American Oil Co. by 
retreating somewhat from two positions 


Strikers went back to work Dec. 1] 
it Chelsea terminal and Cambridge bulk 
plant for first time since Nov. 30, al- 
though details cf new one-year contract 
have not been completed. Terms, how- 
ever, will center on 14c hourly cost-of 
living increase for the one-year period 
At previous rates, this amounts to some- 
thing less than 12°, compared with 
the 12%% in the Sinclair pact with 
OWIU. The union originally had de- 
manded 25c an hour more from Amoco 
for the 132 employes it represents. 

American specified the settlement did 
not represent a policy of the company 
to be applied at other installations, but 
was a policy arrived at in “a negotiated 
situation.” Nor does it apply to Pan 
American Petroleum and Transport Co 
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and Standard of Indiana, parent com- 
panies. 

Expiring next Dec. 1, the contract 
would be renewable for an additional 
year unless 30 days’ notice is given, It 
guarantees full eight holidays to all em- 


ployes annually; five minuies cleanup 
at mid-shift and 10 minutes at the end 
of the shift; and some adjustments in a 
few pay inequities for various grades. 
Working out the latter has held up form- 
al completion of the contract. 


Decision Awaited on Lead as Most Controls 
Disappear; Building Order Relaxation Seen 


By DANIEL L. HARBOUR 
NPN Staff Writer 

WASHINGTON — Government con- 
trols were slipping away fast as federal 
officials, from the President on down, 
began marching to the implied command 
of the voters to return the nation wholly 
to its traditionai free enterprise system 

The White House fell into line last 
week with an edict wiping out OPA, 
OWMR, CPA and the Office of Econ- 
emic Stabilization and merging their 
remaining functions into the Office of 
Temporary Controls, which will have as 
its chief function the task of shedding 
all government restrictions still adminis- 
tered by the four consolidated agencies. 

Soon after the President's execution 
of OPA et al, was another White House 
crder for partial release of the construc- 
tion industry. Keeping time were lesser 
lights of government who set up con- 
ferences and began talking about re- 
laxing non-housing controls and, maybe, 
taking off restrictions on ‘use of tin 
cans and on distribution and use of 
metallic and tetraethyl lead. 

At NPN press time, the CPA section 
of OTC was debating whether or not 
lead controls should go before first of the 
vear, with a decision expected this week 
if the restrictions follow other controls 
to the scrap heap. If lead contrcls are re- 
tained, CPA plans to authorize 13,000 
tons of lead for Ethyl fluid manu- 
facture during the first quarter of 1947. 

This allocation would be 1000 tons 
greater than that for the last quarter of 
1946 and would be allowed so users can 
build up inventories for peak gasoline 
« onsumption in spring and summer! 
months. 

Even if lead controls are not elim- 
inated before beginning of the first 
quarter of next year, federal officials 
pointed out that the government may re- 
consider the matter and wipe out 
the restrictions before end of the first 
quarter. Congress, of course, could force 
the government’s hand on all controls. 

In his announcement of modification 
of housing controls, President Truman 
pointed the way to more lenient treat- 
ment of applications fer non-housing 
permits by noting a need for more “stores 

nd other community facilities in con- 
nection with new housing developments, 
end for certain essential industrial and 
research projects.” 

On down the line of the echelons of 
command, operating people concerned 
with enforcement of VPH-1 restrictions 
on non-residential building are talking 
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of increasing rate of authorizations fox 
commercial and industrial construction 
from $35 million per week to $55 to $60 
million weekly by first of year, or shortly 
thereafter. 

They believe VPH-1 will not be basic- 
ally changed, however, in view of Mr. 
Truman's desire to continue VPH-1 
“at least for some months” past begin- 
ning of 1947. 


API Suit Dismissal 
Held Back by D. J. 


NPN News Bureau 

WASHINGTON - All of a sudden 
the API antitrust suit has become a big 
problem for Attorney General Tom C. 
Clark. 

So he’s shelved at least for the time 
being well-laid plans to dismiss the case, 
and means to sit back awhile and study 
the whole thirg out before deciding fin- 
ally just which way to jump. 

His decision caught even his <Anti- 
trust Division by surprise. 

More than a week ago the Attorney 
General had signed papers authorizing 
an “exclusive dealing” test suit against a 
West Coast company, as one part of a 
new program of oil industry prosecu- 
tions that was to be substituted for the 
API case. 

A few days later—on Dec. 10—he in- 
dicated approval of plans to file the API 
dismissal motion on Friday, Dec. 13. 

Then, unexpectedly and = within 24 
hours, he called the whole thing off. In- 
stead of a motion to dismiss, D. J. went 
into court and moved for a 90-day ex- 
tension of time—to March 17—in which 
io answer interrogatories posed by Sun 
Oil Co. From Mr. Clark, via his press 
section, there came on Dec. 17. this 
explanation: 

“The attorney general has received 
recommendation from the Antitrust Divi- 
sion that the API suit be dismissed. There 

re so many legal problems involved, 
however, that he wants to go into the 
matter thor ughly before taking any 
action. The fival decision may come in 
wwo or three weeks.” 

Nature of the “legal problems” was 
not disclosed, nor could usually informal 
capital sources begin to guess what they 
might be, if any. 

There was speculation that sudden 
political pressures had been applied to 
cause the attorney general to change his 
mind, and that the excuse of “legal prob- 
lems” was just the easiest way out of 
an uneasy predicament. 
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District Committees to 
Organize Industry for 
Public Relations Program 


NPN News Bureau 

NEW YORK API Directors’ 
Public Relations Committee, meet- 
ing here Dec. 17, took the follow- 
ing actions: 

1. Authorized John M. Love- 
joy, chairman of Directors’ Com- 
mittee, and Robert T. Haslam, 
chairman of Public Relations 
Operating Committee (formerly 
called Advisory Sub-Committee ) to 
appoint organizing committees of 





five or more members in each of 
five districts in which program will 
be carried out. 

2. Planned inclusion of both 
small and large companies in 
financing and functioning jin the 
program. 

3. Authorized contract with 
Fred Eldean Organization as coun- 
sel to manage the program. 

1. Delegated to Operating Com- 
mittee full authority and respon- 
sibility to carry out program and 
supervise expenditures under esti- 
mated 1947 basic budget of $615,- 
000. 











Rehearing Petition Denied 


WASHINGTON—Supreme Court has 
denied petition for rehearing filed by 
Champlin Refining Co. in protest against 
Supreme Court’s decision of Nov. 18 re 
quiring company to file valuation reports 
with Interstate Commerce Commission. 
The company had complained that it 
had. in effect, been asked to enter into 
practice for which there is no foundation 
in the act from which ICC derives its 
authority. 

To comply, said Champlin, it would 
have to confess—as it does not—that 
its pipeline from Enid, Okla., to Rock 
Rapids, Iowa, is a common carrier, and 
a practice of having carriers such as 
itself file reports would establish the 
principle “that a seller of merchandis« 
must use railroads or other public trans- 
portation in carriage of all his goods on 
himself become a common carrier.” 

Pointing out that no orders or forms 
are available on which a private carrier 
may file valuation reports Champlin re- 
lated it has filed a report such as the 
court said it should file, but that was 
“unacceptable” to the commission be- 
cause the company does not confess 
common carrier status, 

In other words, said Champlin, ICC 
being limited in its powers to regulat- 
ing and supervising common carriers, 
can have no use for valuation reports 
except for the purpose of fixing tariffs 
and rates of common carriers or deter- 





mining whether charges levied by them 
are reasonable. 
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About 200 were on hand when Pennsylvania Petroleum Assn. held its first convention last week in Harrisburg, Pa. Shown 
here are some of the jobbers in attendance at the all-day session 





Temperature Correction and Margin [id Water Maing beats 


Gas & Oil Co., Greensburg: Ivan 

Simpson, Simpson Oil Co.. Malvern; Rob 

e ert W. Higinbotham, Center Gas & Oil 

Boost Discussed by Penna. Jobbers Co., Smock; M. W. Thompson, Tri 
County Oil Co., Berwick; Charles T 

, . Harvey, of Charles P. Harvey Co., St 

Both Questions Referred to Board of Directors Marv’s: and Ralph F. Haller, Automo 


. . . . . \ Se ice I ( Re: li g 
For Action at First Association Convention . er ee 


Phe board Was named upon recom 





mendation of Nominating Committee, 
By DANIEL E. BUTTON Sherer Oil Co., Johnstown; treasures headed by Mr. DeTar. 
NPN Staff Writer Philip P. Peters, Pennsylvania Independ In a discussion at the business meet 
ent Oil Co., Allentown; and secretary 
sBURG f ‘ . j Ing cu temperature correction, the ques 
6 HARRISBURG, Pa. Members oO ll. EK. Oberman., Keystone Oil Products P ‘ — 
) : ) | . tion was referred t the directors for 
Pennsylvania Petroleum = Assn., in their Co.. Camp Hill. Mr. Setzer is head ol . 
; ; si their next meeting, but it developed that 
first convention, took the first step to Setzer Petroleum Co : 
ward going on record fay oring | the association probably will approv 
ard going ‘ Se All the officers, except Mr. Sherer the position teken by APL in) recom 
margins, and elected officers headed by will sail ‘th M sat] ; 
oe al : : V1 serve together with r. Butler for rhe nding that each jobber ind distrib 
L.. H. Setzer, Camp Hill, Pa., during t] : 
three-vear terms as directors. Directors utor carry. the problem to his supplier 
in all-day session here Dec. 11 lected for two vears were: W. HH. Fet 
eh r ct oO » Ves : ; c tt oO CO | C e 
About 200° registered for the meet ter, Pennsvlvania Farm Bureau. Harris mm = mf SERS we» FON 
ings in Penn Harris Hotel. The Reso burg: Ira K. Newcomer. Elizabethtown ture correction discussion at a post 
lutions Committee was instructed to pr Hugo V. Spitzer, Allied Oil Co., Phila luncheon meeting attended by n eg 
pare a resolution seeking better margins delphia; Osmun Skinner, Van Dvyne Oil bers was tabled upon Mi Butler's ob 
Phis is to be presented at a special meet Co., Troy; and M. D, DeTar, Aero Oil jections that it should be confined to 
ing of the 25-member board. called for Fic Seer See Sec foe sees ieee business sessions, Harvey FF. Remington 
an undetermined date. Directors will were the following directors: Mr. Shores Ir., Remington Oil Co., Reading, mean 
report to the membership at the next John Dougherty, Domoco Oil & Gas while had presented data te:ding 
general meeting in the spring. The com Co.. Wilkes-Barre; Ben J. Handis, Foll show 3160 gals. lost per 1,000 000 gals 
: 7, : ART lle oh ae es 
mittee is headed by Joseph W. Butler, mer Gas & Oil Co.. Milton: C. R. Har t an actual temperature of 52.2° | 





Butler Oil Corp., Philadelphia ned. Allentown: Roy R. Rolston, |r. Mr. Setzer, who opened the business 

Officers elected for one-year terms Hidlay Oil Co., Bloomsburg; Joseph meeting by pointing out the association 
in addition to Mr, Setzer as president, Smith, Roosevelt Oil Co., York; C. Guy now about four months old) was small 
were: First vice president, G. E. Phil Suter, Alpha Oil & Gas Co., Tarentum; numerically, appealed to members for 
lips, Juniata Valley Oil Co., Lewistown; Graham McCargo, Graham Oil Co., Pitts assistance in winning additional jobbers 
second vice president, David Sherer, burgh; Martin Heine, Heine Oil Co and. distributors into the organization 
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Left to right (back row): G. R. Dale, secretary: P. P. Peters, Penna. Independent 
Oil Co., Allentown; David Shever, second vice president: H. E. Oberman, secretary: 
G. E. Phillips, first vice president, Juniata Valley Oil & Gas Co., Lewistown: 

W. C. Platt, editor, National Petroleum News; L. H. Setzer, president 


Later, he said many potential members 
throughout the state had not been in- 
\ited only because of incomplete miail- 
ng lists of jobbers and distributors. He 
urged both these groups to “wake up 
have faith in yourselves and realize 
the importance of your position.” 
Joseph Mulvey, manager of the Fuel 
Oil Division, Atlantic Refining Co., fore- 
ist that “there should be no difficulty” 
meeting furnace oil requirements in 
the next 90 days due to record inven- 
tories of about 40,000,000 bbls. on the 
Atlantic and Gulf coasts and a flexibility 
enabling production to be increased on 
fairly short notice. 
Less flexibility in kerosine production 
makes that supply somewhat less favor 
ible for the winter, Mr. Mulvey said, 


d despite high inventories (15,000,000 
bbls.) a cold period “might cause 
meern.” Residual fuel position 
described as “somewhat better than 
nt years,” and barring a_ very 
er vinter “we should just about 
t bs 

Discussing furnace oil quality, Mh 
Mulvey said “the fact that furnace oil 
lay includes catalytically cracked prod- 
ha o significance in regard to 
ice as long as it meets required 

sical and chemical specifications 


It is reasonable to assume that cracked 
irces will continue to play an important 


art in the composition of furnace oil 
he future. It is believed no marked 
iuiges will take place in average fur- 
we oil quality as we know it until and 
nless a major change in refining tech 


que 1s ce veloped. 


Hle saw the possibility that eastern 
etiners would do away with production 
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of kerosine for illumination “if the 


increase in demand materializes due 


the expected sales of space heaters 


big 
to 


and 


pot-type burners, the ail for which will 
not require as rigid refining as  illum- 


inating kerosine.” 


Suggesting that the post-reconversion 


period would start at the end of 


the 


winter, Mr. Mulvey said he believed 
there would be at least a 70% increase 
(over 1941 use) in furnace oil and kero- 


sine consumption in the next five years 


“provided this country settles down 
really goes to work producing all 


goods that people want and need, 


+ cluding a vast number of oil burners 


Shown here at 
Harrisburg con- 
vention of Penn- 
sylvania jobbers 
are (left to right) 
L. H. Setzer, Set- 
zer Petroleum Co., 
Camp Hill, Pa.. 
and Joseph Mul- 
vey. manager of 
fuel oil division, 
Atlantic Refining 
Co. (NPN Photo) 


and 


the 
in 
ind 
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boiler-burner units He predicted that 
the supply would be adequat 

“While we have been successful in 
substituting liquid fuel for solid fuel in 
several million homes,” he warned in re 
ferring to the importance of maintaining 
good public relations, “we may expect 
considerable effort in the future to sup 
plant oil with other types of fuel, and 
we should certainly not do anything to 
stimulate this competition, but on the 
other hand do everything we can to pre 
vent it, the most important point being 
to make certain that home owners will 
not regret they installed an oil burner 

The best furnace oil will not give 
satisfactory results if the burner is im- 
properly installed and adjusted, and in 
that program you should be sufficiently 
interested to see that not only do con 
sumers of heating oil obtain a_ satisfac 
tory product but also that they obtain 
proper service and combustion, If this 
means the employment of — specially 
trained personnel to guarantee satisfac 
tory performance I believe you should 
have these men.” 

Other speakers at a post-luncheon 
meeting were Harold G, Hoffman, for 
ner governor of New Jersey, and Ear! 
F. Glenn, manager of the Philadelphia 
office, Hearst Newspapers’ advertising 
department. 

Mr. Hoffman, talking on the “Value 
of Organizations,” praised the Pennsyl- 
vania association as a needed group. 

Mr. Glenn, showing charts to illus 
trate the results of a survey of motorists’ 
preference at gasoline service stations 
emphasized the “business is local” theme 


and -pointed. out that even the hilliness 


of a city could affect sales approach. 

Speaker at a dinner was Warren C 
Platt, publisher and editor of NATIoNat 
PETROLEUM News, discussing problems 
and opportunities for jobbers in the 
future, 
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R. C. Ward (left), credit manager for Sun Oil Co., Toledo, was elected chairman, 

Board of Governors, Petroleum Division, National Assn. of Credit Men, at Chicago 

convention Dec. 9-11. Mr. Ward accepts the gavel from retiring chairman William 
Stockton (right), credit manager, Atlantic Refining Co., Philadelphia 


Foresee Bright Future for Jobbers 
If Salesmanship Challenge Is Met 


Petroleum Credit Men Told Independent Marketer 
Is an Indispensable Factor in Serving Public 


By EARL LAMM 
NPN Staff Writer 


CHICAGO—Credit rating and report- 
ing agencies serving the oil industry, 
among other clients, are revising and 
re-activating their organizations in antici- 
pation of a booming general business, but 
the oil industry will be less affected than 
other lines. 


This was evident at the annual meet- 
ing of the Petroleum Division of National 
Assn. of Credit Men at Hotel Congress 
Dec. 9-11. At an open forum on _ the 
first day of the meeting, six credit report 
ing services told of their expansion pro 
grams. The spokesmen included repre- 
sentatives of Dun & Bradstreet, Inc., 
Credit Bureau Reports, Inc., Retail Cred 
it Co., Hooper-Holmes Bureau, Inc., As 
sociated Credit Bureaus of America and 
Credit Interchange. 

Credit sales by oil companies are du: 
for expansion in 1947 but, in the opinion 
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f credit managers, it will not be as 
great nor as far reaching as it likely will 
be in household goods and similar indu 
tries. Interest of the oil company credit 
men centered on TBA and automotiv: 
parts, credit cards, jobbers and distribu 
tors of their products and petroleum car 
riers, all of which involve credits and col- 
lections, but none of which so far has 
created a major headache for oil com 
pany collectors. However, that the cred 
it men were interested in learning the 
hinking of sales departments was show: 
by the speakers thev invited to address 
toneir covention. 
W. J. 
iger for Socony-Vacuum, Chicago, talked 
[I Like This Business:” M. C. Rob- 
erts, assistant treasurer, Tide Water, Tul- 
sa, prepared a paper on “Jobbers and/or 
Distributors” which was presented by 
H. M. Allen, credit manager for Sinclair 
it Chicago; H. L. Blankership, assistant 
treasurer for Bareco at Tulsa, discussed 


Gerwe, automobile sales man 





“C.0.D. Collections by Petroleum Car 
riers.” and C. W. Henking, manager of! 
the TBA department of Pure Oil Co. Chi 
cago, presented his thoughts on “Budget 
Selling of TBA Items.” Standard of 
Pennsylvania has developed some “Fur 
nace Oil Accounting Short Cuts,” whic! 
were outlined with the aid of pictur 
slides bv E. A. Schramko, credit manager 
Credit cards were discussed briefly by 
EK. G. Losse, division credit manager fo 
Socony-Vacuum at Milwaukee. 

Mr. Schramko, who was the first speak 
er to appear, pointed out that use of 
special type of sales ticket on furnac« 
oil, which also serves as a ledger page 
with other short cuts, has brought a sav 
ing in clerical help, stationery, office ma 
chine equipment and floor space. Ledge: 
trays, he said, contain only “open items’ 
as ‘the “dead wood’—paid_ tickets—ar 
removed from the file as remittances ar 
received. ‘The accumulation of paid 
‘ickets forms an historical record of the 
customer account for an entire heating 
season or as long as it is desired to kee; 
them on file. By use of color tabs o1 


\isi-guide control on the unpaid _ ticket 





Heads Board of Governors 


CHICAGO—New chairman of 
the board of governors of Petro- 
leum Division, National Assn. of 
Credit Men, is R. C. Ward, credit 
manager for Sun Oil Co. at To- 
ledo, O. 

He was elected at the annual 
convention cf the group held at 
the Congress hotel here last week. 
Others also elected were: 

Vice chairmen—Leo Jones, Ar- 
kansas Fuel Oil Co., Shreveport, 
Walker, Mid-Conti- 
nent Petroleum  Corp., Terre 
Haute, Ind.; J. A. Walker, Stand- 
ard Oil Co. of California, San 
Francisco; D. E. Burroughs, Shell 
Oil Co., New York. 

Treasurer—Harry FE. Butcher, 
Cities Service Oil Co., Chicago. 

Secretary—S. J. Haider, Na- 
tional Assn. of Credit Men, St. 
Louis. 

Board _ of G. A. 
Barnes, Socony-Vacuum Oil Co., 
Inc., Kansas City; H. L. Blanken- 
ship, Bareco Oil Co., Tulsa; Mr. 
Burroughs of Shell; A. E. Fletcher, 
Standard Oil Co. (Ohio), Cleve- 
land; D. A. Grant, Socony-Vacuum 
Oil Co., Inc., Chicago; M. V. John- 
son, Gulf Oil Co., Pittsburgh; Mr. 
Jones of Arkansas Fuel; W. W. 
Rogers, Pure Oil Co., Chicago: 
William Stockton, The Atlantic 
Refining Co., Philadelphia; Mr. 
Walker of Mid-Continent; Mr. 
Walker of California Standard; 
R. C. Ward, Sun Oil Co., Toledo. 


La.; Dewey 





Governors 
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tray, the collection clerk can tell at a 
glance which accounts require his at- 
tention. 

Mr. Roberts and Mr. Allen made it 
lear that Independent oil jobbers and 
distributors do have a future. But in 
each individual case, it was pointed out, 
their ability to realize cash profits de- 
pends upon management and ability. 

“But I think that, generally,” Mr. Rob- 
erts said, “jobbers and distributors can 
view the future with justified confi- 
dence.” If anyone can be successful, he 
continued, the capable jobber will be suc- 
cessful, for the following reasons: 

1. He is needed because he per- 
forms an important function. 

2. Jobber operation is more 
flexible than a major company mar- 
keting operation He can do a 
better job of marketing than his ma- 
jor company competitors can do.. . 
30% of all bulk plants are cwned 
and operated by jobbers who do 
30% of all of the oil business—in 
some states, 40% to 60%. Jobbers 
generally have made faster progress 
than majors . have accomplished 
this against greater accumulations of 
capital despite their own general 
lack of abundant resources. 

3. Because of demonstrated abil- 
itv, success and flexibility, jobbers 
have gained the support of their 
sources of supply, which support 
and interest is additional assurance 
that the capable jobber has a good 
future outlook. 

4. The jobber can operate more 

cheaply than his major company 

competitors. 

5. The jobber has the support of 
his community, which the major 
company does not have; gets and 
will continue to get preference from 
civic bodies and community organi- 
zations because he is a local mer- 
chant. 

6. Trend in the oil industry is to- 
ward decentralization, which means 
greater opportunities for the jobber. 
Tire, battery and other accessory 
houses have found that oil jobbers 
are desirable outlets for their prod- 
ucts, and will continue to use them. 

7. The jobber’s relations with 
the refiner’s credit department, gen- 
erally, is on a sound basis. Both have 
a common purpose — dispensing 
products at a profit—and the refin- 
ers credit department has the duty 
of helping and protecting the jobber 
against too much debt and against 
unsound practices. They will con- 
tinue to work together for their mu- 
tual benefit 
The speaker concluded with quota- 

tion from an address delivered a few 
vears ago by Warren C. Platt, editor 
of NATIONAL PETROLEUM NEws. to 
the effect that regardless of what equip- 
nent and facilities are used in oil market- 


y 


ng, there will be, of economic necessity, 
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Credit Men's Spring Meet 
Set for Chicago in May 
NPN News Bureau 

CHICAGO—National Assn. of 
Credit Men will hold its spring 
convention here in May, 1947, ac- 
cording to S. J. Haider, secretary, 
who attended the Petroleum Divi- 
sion meeting here last week. 

Exact date and hotel at which 
convention will be held are to be 
announced later when decision is 
made, Mr. Haider said. Petroleum 
Division members are expected to 
attend, he added. Next meeting of 
the petroleum division will also be 
held here, probably in October or 
November, 1947. 

In his annual report at the meet- 
ing last week, William Stockton, 
retiring chairman of the petroleum 
division, complimented Nationa 
PETROLEUM News for the excel 
lent coverage and publicity given 
ictivities of the group. 











an individual, automonous operating unit 
an Independent oil jobber—who may 
run a bulk plant, truck transports direct 
to large service stations—or who may 
own, lease or boss a string of service 
stations. He will supply that absolutely 
vital thing in business—management of 
the firing line of oil and gasoline selling. 

“Those words are just as true today as 
when Mr. Platt spoke them,” Mr. Roberts 
declared. 

“World War II,” he continued, “has 
had a profound effect upon the develop- 
ment of the service station.” 





Restrictions on new _ construction 
arrested normal physical development 
for five years, he said, the importance of 
which can be evaluated by comparison 
of the service store of 1925 with its 
successors of 1930, 1935 and 1940. He 
believes the station of 1945 would have 
shown the same progress had the war not 
interfered. 

“As a matter of fact,” he declared, “the 
1946 station now on the drawing boards 
of all oil marketers is in reality g 1945 
model. . . I have seen a lot of these plans 
and I haven’t seen any that are going 
to cost a dime under $25,000 for the 
building alone. Add another $5,000 for 
equipment and fixtures, Add another 
$25,000 or $30,000 for real estate and 
you have a net investment of some $60.- 
000. This is a big increase over 194] 
average investment of $15,000. It won't 
take many of these new units to raise 
the all-over average investment to double 
that of 1941, which is about what we 
might expect if the history of the first 
30 years provides an acceptable yard- 
stick.” 

Another development of the war years 
was a very close personal relationship be- 
tween the service station dealer and his 
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customer, according to Mr. Henking. He 
said the customer looked to him for his 
limited quota of gasoline, his tire inspec- 
tions, new tire authorizations, recapping 
service, batteries, accessories and for 
mechanical help in keeping his jalopy 
rolling. 

“Thus,” asserted Mr. Henking, “the 
change in buying habits was greatly 
speeded. . . In five short years the 
acceptance of service stations as_ the 
primary source for almost all automotive 
services and products was accomplished. 
In normal times it would have taken at 
least 10 years and millions spent in ad- 
vertising and promotion to arrive at the 
place we stand today.” 

The present position in sales of TBA 
was not attributed by the speaker to 
superior salesmanship and smart pro- 
motion, but to the “sound appreciation 
of the fact that we can sell merchandise.” 

Face Selling Challenge 

“In the next few years,” he added, 
“we'll have plenty of opportunity to 
prove whether or not we are merchants. 
As the market turns from a seller's to 
a buyer’s, we will be challenged to prove 
our worth by those whose customers we 
have raided.” 

Dealers like their new high incomes, 
which will be a “terrific incentive” to 
keep their new customers and even ex- 
pand sales, he said, and pointed out that 
the new $60,000 service stations will re- 
quire real merchandising. Major rubber 
companies, car dealers and mass distri- 
butors like Sears-Roebuck and Mont- 
gomery-Ward are moving into the retail 
gasoline business, some of whom are 
following the price line. Real threat, how- 
ever, is that these new petroleum retail 
stores are bigger and better equipped, 
well departmentalized for gasoline, lub- 
rication, motor tune-up, brake service, 
tire repair and wheel alignment, and 
carry a wider line of both automotive 
accessories and other merchandise. 

“These new stores are attractive,” Mr. 
Henking agreed. “They offer honest-to- 
goodness one-stop service at low prices 
—and old John Q. likes one-stop ser- 
vice, And one of these days he will 
again be interested in price.” 

There are now less than 2,000 of these 
super-stores, he said, and they are not 
as convenient as service stations, but 
don’t sell them short,” he warned. “They 
will unquestionably influence the trend 
to larger, more expensive layouts for the 
entire industry.” 

Convenience , accessibility and fre- 
quency of contact were called oil market- 
ing’s assets, which, with “add-on” (to 
gasoline sales) TBA items and credit card 
facilities, caused the prediction of a 
steady growth of budget credit facilities 
being offered by the larger oil com- 
panies to help their dealers sell. 

“If space, capital and sales manpower 
are still available after the automotive 
ind customer comfort lines have been 
stocked,” Mr. Henking suggested. “the 
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dealer may expand into almost anything.” 

However, floor space for extra met 
chandise is definitely limited, he said 
and items selected should have a rela- 
tively high unit sales value to increas¢ 
dollar sales per foot of floor space. “Per- 
haps,” he added, “in the next few years 
many items we haven't even thought 
about today can be sold through our ser- 
vice stores. . . We of the retail branch of 
a famous and vital industry have a bril- 
Jiant and exciting future.” 

Mr. Gerwe placed manpower as_ the 
strongest, most important asset of any oil 
company. Buildings, mortar, and ma- 
chinery are the tangible assets, he said. 
which can be destroyed overnight, but if 
a company is strong in men, it will go 
on rebuilding its physical assets. 

In telling why “I like this business,” 
he asserted, “liking your job is essential to 
success. 

“You men who head up departmental 
activity,” he continued, “have the re- 
sponsibility of reflecting this spirit of 
liking your job down through your de- 
partments—you are dependent upon the 
men in your department to carry out your 
job in their contact with others.” 

Reputation—good or bad—is some- 
thing to be earned, not bought, he 
pointed out, adding that the credit de 
partment has a splendid opportunity fo: 
creating good-will with customers 

“Letting the customer know in a 
practical way that you are interested in 
his business problems” he explained, “that 
vou do, as a representative of your com 
pany, appreciate his business, is a basic- 
ally sound business principle—just a sim 
ple, basic fundamental of good selling, 
and, truly, credits are a function of sales.” 

A sound sales point of view is, in the 
speaker’s opinion, essential to creating 
success in credit work for the company 
expects a return on accounts receivable, 
and particular care must be exercised 

With the lush period of more buyers 
than products passing out, and most 
government controls lifted, Mr. Gerwe 
thinks that credit men can begin to con 
sider credit philosophies that will produce 
good sales results. 

“We must get ready for the great mark 

et opportunity that lies directly ahead,” 
he said. “Getting ready involves many 
things—a_ revaluating of markets and 
customers who make up those markets- 
establishment of credit philosophies the 
sales department can capitalize upon 
Literally we are on the threshold of a 
great new marketing era. You might 
liken this to ‘company coming’ 
We plan for that company, and, truly 
with the marketing opportunities that are 
going to be afforded all of us, we can 
well take inventory of ourselves to make 
sure we are ready for this great market 
opportunity that will soon be ours.” 

The market opportunity referred to is 
167 billion dollars of cash consumer 
purchasing power annually. 
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Public Relations Work of Compact 
Is Lauded by Waltman at Meeting 


Don R. Knowlton Tells Compact There Is Plenty of Oil 
But Recovery Research Needed to Get It Out of Ground 


Special to NPN 
DALLAS—Picneer work in oil con- 
servation by the Interstate Compact 
Commission already has had its effect on 
public knowledge and opinion. Franklyn 
Waltman, director of public relations, 
Sun Oil Co., teld the meeting of the 
Compact here last week. 


Mr. Waltman, speaking for the Public 
Relations Committee of American Petro- 
leum Institute, said the recent compre- 
hersive public opinion survey (see NPN, 
Nov. 13, 1946, p. 26) showed more 
than 60% of the adult public believe 
lroper conservation practices are used 
and there will be plenty of oil 100 years 
from now. However, he warned against 
complacency and said the survey re- 
vealed more than 10 million adults say 
proper conservation practices are not 
followed and more than 15 million do not 
have sufficient knowledge on which t 
hase an opinion. 


Urges United Effort 


He pointed out the community of in- 
terest between the Compact and com 
ponents cf the industry and appealed for 
united effort to eliminate misunderstand 
ing ind lack of knowledge. 


Hiram M. Dow, Roswell, N.M., was 
named new chairman of the Compact to 
succeed Gov. Robert S. Kerr of Okla- 
homa. Clarence T, Smith of Flora, IIl., 
was elected first vice chairman, and 
Warwick M. Downing of Denver, Colo.. 
was re-elected second vice chairman. Mr. 
Dow has been New Mexico's representa- 
tive on the Compact since its organiza- 
tion and was first vice chairman and 
chairman of the By-Laws Committee 
during 1946. 


Demand for all oils in 1947 will be 
140,000 b/d or 3% more than °46, 
Compact Commission’s Economics Ad- 
visory Committee reported to the meet- 
ing. Present high stocks indicate the need 
for reduction of production to slightly 
less than the 1946 level, the committex 
report stated. 


The Compact adopted a_ resolution 
leaving to respective member _ states 
recommendations on the revised Anglo- 
American Oil Treaty. It also reaffirmed 
the Compact’s position opposing invasion 
by or vesting in other agencies any juris- 
diction over or control of conservation 
of their natural resources now exercised 
hy the various states. 


Another resolution authorized the Com- 
pact’s chairman to appoint a committee 
to study the problems of obtaining maxi- 
mum recovery of oil from. stripper re 


serves, and work with such ether agencies 
and organizations that are conducting 
similar investigations, 

An address by Tom C. Clark, U. S. 
Attorney General, was to have been 
read by Peyton Ford, special assistant to 
the Attorney General, but he was delayed 
hy weather conditions. The address w: 
entered in the records of the meeting. 

Excerpts from Mr. Clark’s address 
follow: 


< 


“Present happenings and foreboding 
of happenings emphasize the necessity 
of. conservation of fuel, irrespective of 
type, as a bulwark against unforeseen 
national emergency. 

“The importance of fuel in the econo- 
mic life of this nation cannot be over 
emphasized. Every governmental resource 
should enjoy the co-operation of capita! 
and labor jn all reasonable efforts mad 
to protect America from national dis- 
aster brought on by insufficient fuel sup- 
ply. 

“The Interstate Oil Compact Com- 
mission was executed in this city Feb 
16, 1935, and was subsequently ratified 
hy 17 oil and gas producing states. 

“The Compact, by its original terms 
was a two-year agreement. Thereafter it 
was extended by Congress and by the 
action of the states each two years until 
1943, when it was extended for fom 
years. It now expires by its terms in 1947 
unless renewed. 

“In practically every instance — state 
legislative action relating to the Compact 
iias been nearly unanimous in its various 
:pprovals of the Compact, At the time 
of each approval the President of th 
U. S. and the governors of the member 
states have given it unequivocal support. 

“Immediately prior to the execution of 
the Interstate Oil Compact the federal 
government exercised considerable juris- 
diction in the matter of oil. . . . It be- 
came clear that the solutions to oil con- 
servation problems can best be handled 
locally, in the various states, acting in 
co-operation with each other for the 
ceneral welfare of the nation. 


Imports Pose Vital Problems 


‘Control of imports of oil is a very 
vital federal function. The domestic in- 
dustry should not be faced with the 
ruinous competition of cheap foreign oils 
and at the same time our reserves should 
not be depleted to supply the world with- 
out compensating imports. It is indeed 
fortunate that thus far the good work 
done by conservation authorities has pre- 
vented us from being forced to import 
our crude supplies. 

“IT would say a word upon the neces- 
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Pictured at the Interstate Oil Compact Commission meeting at Dallas Dec. 9-11 are (left to right): Gov. Robert S. Kerr, 
Oklahoma, 1946 chairman of the Compact: Gov. Coke R. Stevenson, Texas; Gov. John J. Dempsey. New Mexico; Gov. And- 


rew F. Schoeppel, Kansas; former Gov. Sam H., Jones, Louisiana; 


sity of the prevention of the undermin 
ing of the faithful public service rendered 
by the commission by those who, in the 
mantle of conservation, seek selfish in- 
terest at the expense of their neighbor. 
Small Independent refiners shall not be 
forced into bankruptcy by reason of in- 
dustry practices, if any there are, which 
would deny them full opportunity to 
participate in available production. The 
Department of Justice will not allow col- 
lusive control of markets to injure the 
American people. 

‘Free enterprise in this nation shall 
nd must be preserved.” 

Don R. Knowlton, Knowlton Engineer- 
ing Co., Oklahoma City, presented a 
paper on “Proper Control of Oil Reser- 
\oirs.” In part, Mr. Knowlton said: 

Most of the fields developed 
pricr to 1926 and many since have been 
«perated with little or no consideration 
given to proper use of reservoir energy. 
Because of this we have billions of 
barrels of oil left in the ground and the 
ituation offers a challenge to the en- 
cineering protession to recover some of 
this oil economically by secondary meth- 
ods 

“Imminent exhaustion of the petro- 
leum resources of the U. S, js a bugaboo 
which has periodically disturbed some of 
our citizens during the past 40 years. 
Those engaged in and most familiar with 
the exploration, development and produc- 
tion of oil have been least disturbed. I, 
personally, have not the slightest fear 
that the wheels of American industry 
will ever in the foreseeable future, have to 
low down tor lack of petroleum prod- 
ucts 


“Domestic resources can be expanded 
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endlessly, not only by the finding of 
many new fields, but by exploitation of 
processes for manufacture of synthetic 
gasoline from natural gas, by develop 
ment of kerogen shale oil and synthesis 
ot liquid petroleum from our tremen- 
dous coal deposits; but, by any means 
known today, the result will not be low 
cost petroleum products. 

“We must maintain a demand and 
price for domestic crude which will 
stimulate production in such volume that 
cur domestic industry can flourish and 
maintain a backlog of virility and capa- 
city so desperately needed if we are ever 
again called upon to defend our ir- 
tegrity in the world by employment of 
industrial and military might. 


Committee Urges More Research 

A report by the Compact’s Research 
ard Coordinating Committee was made 
to the meeting and stated that while de 
tails are lacking as to amount of money 
heing spent in secondary recovery  re- 
search, it is only a pittance, and there js 
need for more research projects such as 
that of the Pennsylvania Grade Crude 
Oil Assn. at Bradford, Pa. 

Committee recommended: 

Formation of more secondary recovery 
study groups; installation of research 
facilities by educational institutions, state 
geological surveys, private research 
agencies and other groups; passage of 
laws by state’ legislatures permitting 
secondary recovery and appropriation of 
funds for establishment of research facili- 
ties; participation of oil trade associations 
in co-operative research programs with 
state agencies; employment by the Com- 
pact of a secondary recovery expert to 


Hiram M. Dow, 


New Mexico, newly-elected chairman 


co-ordinate activities of the various states 
mn secondary recovery research; and allo- 
cation of mere research funds by large 
oil companies to secondary recovery 


Kk. R. Frve of Michigan was clected 
chairman of the Research and Coordinat 
ug =Committee for 1947 succeeding 
Walker T. Pound of Oklahoma. Jack kK. 
Baumel, Texas Railroad Commission en 


gineer, Was named vice chairman 


Next project of the committee will be 
a study of well spacing in the U.S. Also 
discussed was a joint survey with the 
American Petroleum Institute's Secondary 
Recovery Subcommittee of secondary re 


covery projects in each state 


At the meeting Mr. Baumel reviewed 
progress in elimination of gas waste in 
Texas. He said 37.43% of all gas pro 
duced in the = state during 1935 was 
vented, while in first six months cf 1946 
only 4% was blown into the air and this 
was largely casinghead gas produced with 
oil. 

In March, 1945, 57.3% of the casing 
head gas was flared, he said, but projects 
now under construction cr contemplated 
will reduce the waste of casinghead gas 
to 18.4% of that produced 

The Compact has instructed its head 
quarters office to go ahead with the sur 
vey of stocks of crude oil and its prod 
ucts as recommended by the Economics 
Advisory Committee at the Grand Rapids 
ineeting last August. The survey will show 
distribution of stocks and will be com 
pleted as soon as necessary forms can be 
distributed. 

Compact will hold three general meet 
ings in 1947, with the fourth left to the 
discretion of the Executive Committee. 
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Demand for 1947 has been esti- 
mated as 140,000 b/d more than in 
1946 but domestic crude production 
requirement is set at 90,000 b/d less 
than in 1946 to allow for net with- 
drawal from stocks of 45,000 b/d 

Economics Advisory Committee to 
the Interstate Oil Compact prepared 
report. 

Another demand forecast by the 
Bureau of Mines is contained in this 
issue of NPN on p. 42. 

The demand forecast report was 
presented to the Compact meeting 
last week by Richard J. 
chairman of the committee, statisti- 
cian, Humble Oil & Refining Co 

Other members of the committee 
are: John Boatwright, manager of 
Standard Oil Co 
Brown, petroleum 


Gonzalez 


sales research, 
(Ind.); James V. 





Compact Economics Group Compiles Crude Report 


analyst, Independent Petroleum Assn, 
f America; Clarel B. Mapes, secre- 
tary-treasurer, Mid-Continent Oil & 
Gas Assn.; A. J. McIntosh, economist, 
Socony-Vacuum Oil Co., Inc.; J. H. 
Salmon, assistant to the president, 
Shell Oil Co., Inc.; J. M. Sands, vice 
president, economics department, 
Phillips Petroleum Co.; H. J. Struth, 
oil statistician; Sidney A. Swensrud, 
executive vice Standard 
Oil Co, (Ohio); and Fred Van Covern, 
director of department of statistics, 
American Petroleum Institute. 


president, 


Councillors to the committee are: 
S. P. Coleman, director, Standard 
Oil Co. (N. J.); E. DeGolyer, De- 
MacNaughton; J. E. 
Pogue, vice president, Chase National 
Bank; and Alexander Sachs, Lehman 
Bros 


Golyer and 








Demand Set at 3% Higher in 1947 


By Oil Compacts Economics Group 


There are several principal points to 
be noted in the petroleum industry de 
velopments for 1946 and outlook for 
1947, as set forth below: 

1. Demand in 1946 will be 
5,280,000 b/d. 

2. Supply in 1946 will be 5,430,000 
b/d. 

8. Additions to stocks of all oils are 
estimated to be 150,000 b/d or 54,000 
000 bbls. for the year. 

4. There has been an expansion of 
about five per cent in exploratory ac- 
tivity in 1946 concurrent with the greater 
availability of materials and manpower 
and other economic changes. 

5. ‘The Economics Advisory Commit 
tee estimates that the demand in 1947 
will be about 140,000 b/d or three per 
cent more than in 1946, Domestic crud 
oil production required to meet demand 
is estimated to be 4,655,000 b/d, which 
is about 90,000 less than the average in 
1946 and nearly the same as the indi 
cated production for December, 1946. 


about 


1946 Demand and Supply 


The most significant fact about di 
mand this year is that it has remained 
within one per cent of the wartime peak 
of 1945, in spite of considerable shifts 
in demands for various products. Thi 
great decline in military requirements 
has been offset largely by additional ci 
vilian consumption. Demand this year 
is higher than in 1941 by about 900,000 
b d, or 20%. 

Supply in 1946 will be about 120,000 
b/d higher than in 1945, although cd 
mand continued relatively stabl his 
was necessary to some extent because 
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war demands had reduced stocks drasti- 
cally to levels at the end of the war that 
were inadequate for normal operations. 
{ comparison of the principal supply 
items is shown in the following tabula- 
tion for 1941, 1945, and 1946: 


Thousand Barrels Daily 1941 1945 1946 





Crude oil production 3,842 4,688 4,735 
Natural gasoline 231 313 317 
Imports 266 310 380 

Total New Supply 4,339 5,811 5,432 


Che addition to petroleum stocks dur- 


SHIFT 


wee 
Ye 





ing 1946 of 54,000,000 bbls. reflects 
principally increases of 25,000,000 in dis- 
tillate fuel oil, 16,000,000 in residual fuel 
oil, and 7,000,000 bbls. in kerosine 
Stocks of gasoline and crude oil will 
show relatively minor changes this year 


The increase in stocks of products in 
1946, particularly the rapid accumula- 
tion during the second and third quar- 
ters at a rate of about 250,000 b/d, 
naturally raised the question whether 
stocks were increasing unnecessarily and 
to such an extent as to lead to physical 
waste. Discussions of this subject are 
generally based on a comparison of stocks 
with a year ago or some previous yeat 
such as 1941. Two points should bi 
kept in mind in connection with such 
discussion: (1) Comparisons with stocks 
in 1945 are distorted because of low stock 
level§ that prevailed following the end 
of the war and the extensive refinery 
strikes in September and October, 1945, 
ind (2) Comparisons with stocks in pre 
war periods must take into account the 
substantial increase in demand that has 
occurred since then. Reasonable work- 
ing stocks are related to the level of 
operations involved, and must increase as 
demand does, although the change in 
stocks is not necessarily in direct pro 
portion to the change in demand, 


Another point that must be considered 
in analyzing the change in stocks that 
has occurred during the past summer is 
the shift in seasonal demands during the 
past 20 years. Peak demands on the 
petroleum industry now occur in winter, 
and the margin by which winter de- 
mands exceed summer demands is in- 
creasing. This changing relationship is 
shown on the chart on this page. It is 
reasonable to expect that in the future 
normal winter demands may exceed de- 
mands of the preceding summer by even 
more than the average margin of 184,000 


b/d experienced in 1936-41. This shift 


IN SEASONAL DEMAND” 
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to higher winter demands has been the 
result of the rapid growth in the use 
of petroleum for heating and the de- 
crease in the seasonal fluctuations for 
gasoline as automobiles and roads have 
been improved. The significance of this 
development is that stable petroleum op- 
erations now necessitate net additions to 
stocks of all oils in summer and _ net 
withdrawals in winter. 


The committee has considered care- 
tully the additions to stocks in 1946 be- 
cause of the possible effect of such in- 
creases on waste. At the Compact Com- 
mission's request, it has prepared tenta- 
tive and approximate estimates as to rea- 
sonable stock levels. These estimates, in- 
tended only to indicate a range near 
which stocks may be considered reason- 
able, and subject to substantial modifica- 
tion by further study of the subject, are 
based on past relationships between de- 
mand and stocks and of experience dur- 
ing the war of levels at which difficulty 
was encountered in meeting demands 
even under government allocations. 


The figures shown below are the com- 
mittee’s estimate at this time of the mid- 
dle of the range, which may be easily 
three per cent or a total of 15,000,000 
bbls. on either side of the average, in 
which stocks may be considered reason- 
able, taking into account seasonal fluc- 
tuations and the upward trend in de- 
mand. An estimate is also indicated for 
Mar. 31, 1947, although it does not seem 
probable that stocks will be reduced to 
that level within the next three and a 
half months. 


Estimated Center of Reasonable Stock Range 
(Million Barrels) 


Sept. 30, Sept. 30, March 31, 
1946 1947 1947 


Gasoline 85 88 105 
Kerosine 18 19 12 
Distillate Fuel Oil 55 58 37 
Residual Fuel Oil 54 57 50 
Other Products 69 70 70 
Refinable Crude Oil 225 230 230 

TOTAL 506 522 504 


According to these tentative estimates. 
stocks of all oils as of Sept. 30, 1946 
may have been about 10 million bbls., 
or two per cent above the middle of the 
range, which is within what may be con- 
sidered reasonable. Kerosine and dis- 
tillate fuel oil stocks were then about 
3,000,000 and 7,000,000 bbls. above the 
center of the estimated reasonable range, 
or above the upper end of the range. 
Gasoline and residual fuel oil stocks as of 
Sept. 30, 1946 were within the estimated 
reasonable range, and crude oil stocks 
were about 2,500,000 less than the cen- 
ter of the range. 


Refinable crude oil stocks are now 
about 21,000,000 bbls. lower than in 
1941, although production and demand 
have increased 900,000 b/d since that 
time and the margin between demand 
and productive capacity has been reduced 
greatly, so that crude oil stocks are near 
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minimum working levels for current op- 
erations, 

The committee estimates that a de- 
cline of 15,000,000 bbls. in stocks of all 
oils would have been reasonable dur- 
ing the fourth quarter of 1946. Actually 
it appears that stocks of all oils may 
increase over 2,000,000 bbls. in the 
fourth quarter, Therefore, stocks at the 
end of 1946 may be about 27 million 
bbls. above what might be estimated 
as the middle of a reasonable range. 
The committee estimates that the reason- 
able level of stocks required to meet de- 
mand next Sept. 30 may be about 6,000,- 
000 bbls. above actual stocks on Sept. 30, 
1946, 

The committee wishes to point out 
that consideration of reasonable stocks 
should take into account the relation be- 
tween available stocks, after deducting 
for oil in lines, in tank bottoms, etc., 
and demand. Unfortunately, there are 
no current statistics on the amount of un- 
available and available stocks of crude 
oil and the four major products. In view 
of the need for such information and o! 
the great change in operations since 1941, 
the committee wishes to call attention 
again to the suggestion in its previous 
report that it would be advisable to 
have an authoritative study made of the 
character and available stocks of crude 
oil and products. 


The committee estimates that demand 
for all oils in 1947 will be about 5,425,- 
000 b/d, an increase of 140,000 b/d, or 
about three per cent over 1946. Demand 
will be influenced by business conditions 
generally, and a recession might result 
in lower demand while a sharp improve- 


Crude Petroleum Situation 
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ment in business might cause demand 
to be above the committee’s estimate. 

Crude oil production of 4,655,000 b/d 
in 1947 will be adequate to meet the 
committee’s estimate of demand, allow- 
ing for a slight increase in natural gaso- 
line production, continuation of imports 
at recent levels of 400,000 b/d, and a net 
withdrawal on stocks of 30,000 b/d. This 
rate of production would be less than 
in 1946, but about the same as at pres 
ent. 

The committee has prepared a_ pre- 
liminary forecast for the first quarter 
and the year 1947, which is compared 
with 1945 and 1946 on the attached 
table. It is estimated that demand in 
the first quarter will be about 100,000 
b/d less than in the fourth quarter, and 
can be met with crude oil production of 
4.545.000 b/d, allowing for a net with- 
drawal from stocks of 45,000 b/d. The 
committee’s forecast takes into account 
a reasonable withdrawal of about 130,- 
000 b/d on product stocks, but allows 
for some increase in crude stocks. 


Conclusion 

1. The additions to stocks in 1946 
appear to have been more than needed 
for reasonable operations. 

2. The committee estimates that a 
net withdrawal of 10,000,000 bbls. in 
1947 would place total stocks within rea- 
sonable levels, but that the draft on prod- 
wet stocks should be larger to allow 
for some needed additions to crude oil 
stocks. 

3. The demand in 1947 is expected 
to be about 140,000 b/d daily above 
1946, but can be met with a new supply 
about the same as in 1946. 


(Thousands Barrels Daily) 


Actual 
Year 
1945 
Supply 
Crude Production 4,688 
Natural Gasoline 3138 
Imports... 310 
Total Supply 5,311 
Demand 
Gasoline 2,151 
Kerosine 224 
Residual 711 
Distillate. : 1,466 
Others 796 
Total Demand 5,348 
Stock Changes 
Gasoline +30 
Kerosine — 2 
Distillate 7 
Residual 836 
Other Products —12 
Total Pro. —27 
Crude Oil . —10 
Total All Oils —37 
Closing Stocks (Millions) 
Gasoline 97.7 
Kerosine 10.4 
Distillate 35.8 
Residual 37.2 
4 Major Products 181.1 
Others 63.7 
Crude Oil 218.8 
Total All Oils 463.6 
Crude Runs to Stills 4,711 


Forecast 


1946———_ 1947 








4th Q Year IstQ Year 
4,725 4,735 4,545 4,655 
320 317 330 340 
400 380 400 400 
5,445 5,432 5,27! 5,395 
2,060 2,110 1,910 2,200 
310 265 325 270 
$30 745 985 780 
1,400 1,335 1,400 1,330 
818 828 700 845 
5.418 5,283 5,320 5,425 
88 7 4160 —_ 
41 + 19 — 65 ay 
22 + 66 238 31 
5 45 45 i 
411 + 17 L 55 4 
+31 +140 133 52 
4 - 9 L 88 22 
+27 149 om ae 30 
95 109.6 93.4 
17.5 11.6 158 
60.0 38.7 48.7 
53.5 49.4 50.6 
226.0 209.3 208.5 
70.0 75 68.8 
222.0 230 230 
518.0 514.3 507.3 
4,710 4,740 4,525 1,673 





PETROLEUM INDUSTRY 


Your industry is one of hundreds served by Union Pacific: 
Every shipper is assured of efficient, dependable transpor- 
tation when materials or merchandise are earmarked for the 
Strategic Middle Route, uniting the East with the Midwest, 
Intermountain, and Pacific Coast States. 


Union Pacific provides specifically designed cars, various 
services and departments, to assure proper handling of a 
wide diversity of products. 


Union Pacific’s facilities and equipment are ready to meet 
the heaviest needs of commerce. Traffic experts are stationed 
from coast-to-coast. They will help you with that next ship- 
ment—and every shipment. 


For dependable, fast freight service always. . . 


be Specific ~ 
say Union Pacific’ 


! 
UTAH 1 COLO | KAW 


-_—_—=— -_<—< —— ~~ -d 


*® Union Pacific will gladly furnish 
UNION = - confidential information regarding 
PACIFIC we Z avatlable industrial sites having 
: trackage facilities in the territory 
it serves. Address Industrial Dept., 
Union Pacific Railroad, Omaha 2, 
Nebraska. 





—<— 


UNION PACIFIC RAILROAD 
The Strategic Middle Loulé 


IN WIND, RAIN, SNOW OR HAIL @ YOUR FREIGHT GETS THERE BY RAIL! 
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Oil Industry Helps Nation’s Economy by Paying 


Living Cost Bonuses Instead 


[ L—and other—companies that are postponing action on 
possible wage increases by making “cost of living bonus” 


payments are protecting the country’s whole economy. 


By spring many sales prices on commodities are more likely 
to have dropped than to have risen, unless the Lewises-Murrays 
and Reuthers bull through mcre wage increases. Certainly by 
summer, again if the Lewises-Murrays and Reuthers do not pull 
a lot of strikes and if they do not let their members loaf on the 
job, prices generally should be down from the highs of 1946 
en which the labor besses have been counting fer support. in 


their demands for more money. 


So far this winter the situation as to oil wages is a whole 
lot different from a year ago. Then Truman and his advisors 
tried their best to rush the oil industry mto granting all of the 
Oil Werkers Union’s demands for 30% increases so as to set 

high wage level for all other industries. Never in the recollec- 
tion of oil men was an industry so high-jacked by top federal 
Hicers to submit to unwarranted unicn demands. Had the oil 
men surrendered to the bullying of the White House this country 
would be suffering from a far greater inflation today than it is. 
Who knows that President Truman would ever have screwed 
up enough courage this winter to have. oppcsed the dictates 
of Lewis, if the oil industry had not stopped his headlong charge 
to serious ‘inflation and showed him that cne could say “no” to 
the labor racketeers and still live: even in this union ridden 
U.S.A. 


By making payments of “cost of living bonuses” from month 
to month this winter the oil industry is again showing Truman 
and the country, as well as the Lewises-Murrays and Reuthers, 
it conservative, sound and truly American way to meet the de 
mands of the union racket operators. In the next few months, 
we should not only see some declines in prices, providing the 
union members will do decent days’ work and forget thei 
featherbedding activities, but the oil industry will know just 
how strong is the reformation to the public’s interest of Tru- 
man and his associates and how much backbone and law the 
U. S. Supreme Court may have today. Also the oil industry 
will have opportunity to observe what the steel and auto in- 


dustries do in regard to CIO wage demands. 


By waiting, the cil industry will have a chance to see whether 
the alleged “no strike” and “friendly negctiation” statements 
of the Murrays and Reuthers mean anything. It is hardly con- 
ceivable that after Lewis’ present defeat, and of course provid- 
ing that defeat is not wiped out by the Supreme Court or sub 
sequent act of Truman’s, that Murray and Reuther will try an 
tie up the country again. But the good faith of these two and 
the value cf their statements can well be questioned in the light 

i the current report of an ex-New Deal economist who again 


tells the CLO that industry is making whopper profits and can 


pay a 25% increase in wages without raising prices. 


Murray’s statements in support of that report of phony eco- 
nics show the same old rule cr ruin thinking and disregard 
for the truth. Murray Sunday talked of “present prices are 
higher than at any other period in our histery and have reached 
this point because of the greedy desire for exorbitant profits 
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by big business . , . Industry’s insatiable appetite for profits . . .” 


Murray also advised industry that profits must be made 
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of Raising Wages 


through “high levels of production and low prices,” a bit of ad- 
vice Murray himself had better take and pass on to all his 
officers avd members who have been outstanding during the 


war and the present peace in forcing just the opposite. 


Talk such as this hardly suggests that Murray and his crowd 
are going to give much thought to the vast public or to the eco- 
nomic needs of the country. In fact, in view of the way in 
which Murray did net actually oust the Communists from CIO 
but bowed low to them to continue in power in CIO, one can- 
not escape the question if Murray and his associates are not 
more interested in doing violence to the American tree enter- 
prise system in accordance with Commiunistic plans, than to 
preserve it? 

Further indications of the probability of forthcoming lower 
prices is to be found in the field of advertising and _ selling. 
More companies are reported pushing the development and 
expansion of their sales plans against the days of keen competi- 
tion. Ford Motor has just announced that its advertising expendi- 
ture per car will be doubled forthwith. Putting any such head 
cf steam behind their sales is about as good an indication any- 
one can look for of Ford’s drive for greater volume which Ford 
has always done at lower prices. 

Then the government is warning banks that some are lending 
too much money at too high valuations on farm properties. 

Tiding over the present period of many uncertainties by cost- 
of-living-bonuses on strictly a month to month basis, or by 
standing pat on present excellent wage levels, is but sound busi- 
ness sense, Oil companies that follow this procedure will not 
be caught with unduly inflated payrolls. Anyway they will have 
plenty of epportunity to raise them if that appears to be the final 
decision of other industries and of the administration at Wash- 
ington. 

But somewhere along the line, wage advances must be 
stopped, production per dollar ef expense greatly increased and 
all industries, not just the soft goods and some retail businesses, 
be allowed to make comfortable profits in order to get them- 
selves in sound financial condition against the deflation the 
union bosses keep threatening. Also probably the members of 
the Tool Owners Union—the owners of businesses—should 
have a bit of pay too. They are people whom the Lewises- 
Murrays and Reuthers do not seem to like to have around, pre- 
sumably preferring to have the government take their money 


and “invest” it. 


Major Companies Should Study Relations 
With Jobbers Just as with Employes 


HE 25th state oil jobber’s association with a paid full-time 

secretary held its first meeting at Harrisburg, Pa. last week 
It is the Pennsylvania Petroleum Assn. with L. H. Setzer of 
Camp Hill, just outside of Harrisburg, president and G. RK. Dale, 
former major oil company marketing and construction engineer 
as secretary. 

About 200 oil men were present, most of them jobbers and 
that tco, NPN believes, is a record for a first meeting. 

This was the meeting to get organized permanently, and 


not the first annual meeting. In fact this meeting was so early 
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Editorially Speaking 





in the life of the association that Secretary Dale was just mov- 
ing into his permanent office. He had been doing some of his 
work from his home and using President-pro-tem Setzer’s office 
for his mail. 

With the inauguration of this newest of state associations 
there are more than 6,000 jobbers who are well organized under 
full paid secretaries, at work in their own interest and the in- 
terest of the industry, Barring possibly one producer’s associa- 
tion but including the American Petroleum Institute this com- 
bined group of jobber associations is larger than any oil or- 
ganization and also covers more territory. 

In 1eading the other night the article by Stuart Chase, busi 
ness writer and economist, in the October Issue of The Lamp, 
of how the Standard of New Jersey developed its present labor 
relations policies, one is impressed with the contrast between 
the care major oil companies are taking today to establish the 
most sensitive of machinery to maintain good relations with 
their employes, and the lack of such machinery for somewhat 
the same type of problems, with their jobber distributors and 
their competitors of the same class. 

While jobbers are not employes of the majors they are a 
group who have to deal with subordinates of several levels in 
the major companies, just as do the companies’ employes. The 
jobbers do not strike, except to quit their connections, but they 
do have somewhat the same kind of grievances as do the em- 
ployes and, we know they often have the greatest difficulty in 
getting above the early levels in the majors to register kicks or 
suggestions, just as do the full time employes. 

As we read the highly interesting story of how the Standard 
of New Jersey over the past 30 years developed machinery and 
a labor policy that has avoided strikes in that time, the thought 
kept occurring—would it not be equally worth while for the 
Jersey company in regard to the few jobbers it sells and its 


competitors, and worth while for all other majors, to make the 
same kind of intelligent and sympathetic study of their jobber 
and competitive relations as they have of their employe re- 
lations? 

The Lamp’s article keeps emphasizing the value of getting 
at small kicks of employes quickly and setting them before they 
grow to great proportions. The same thing holds as to jobber 
distributors and competitors. Little things, the Jersey company 
found 30 years ago, lead to bitter strikes and bloodshed. The 
majors today, if they made unbiased and thorough investiga- 
tions, would find that little things in their jobbers relationships, 
and in their contacts with competitors, build up animosities so 
as to prompt those jobbers and competitors to go to the govern 
ment for investigations and suits on what they think are unfair 
practices toward them. And let the majors get this straight, 
complaints against them to the federal authorities do not come 
any more, nor have they for many years, from the jobbers who 
buy from the small Independent refiners, but such complaints 
almost invariably have come and even are coming today, from 
the majors’ own jobbers even jobbers of a given company against 
their own supplier. 


The similarity between jobber complaints that lead to big 
and expensive law suits and between employe kicks that lead 
to strikes is close enough to warrant the same careful study as 
is, at least, being given to employe relations, 





READERS’ comments and opinions will be much 
appreciated by Warren C. Platt, NPN’s Editor and 
Publisher, Penton Building, Cleveland 13, Ohio. 














Oil Equipment Manufacturer Cites 
Of CIO Wage Demand Without Price Boosts 


Special to NPN 


Fallacy 


viously have sold tires of different makes, 
but the new arrangement will be the 
first in which the entire company has 
taken over exclusive sales of a single 
make of tire. Distribution will be made 


PITTSBURGH—A. E. Walker, presi- 
dent of National Supply Co., manufac- 
turer and distributor of oil field equip- 
ment and supplies, this week takes issue 
with CIO’s contention that industry can 
stand a 25% wage increase without in- 
creasing prices. 

In a letter to Philip W. Murray, CIO 
president, Mr. Walker cites the CIO sur- 
vey made by Robert R. Nation which was 
made public recently with the statement 
that the purpose of the analysis is “to set 
the facts before the bar of public opinion.” 

Stating that he is content to abide by 
the decision of public opinion if it is based 
on all the facts, Mr. Walker writes: 

“Although earnings of this company 
are probably above the average of all in- 
dustry, in proportion to invested capital 
and volume of sales, it will make a net 
profit of less than $3,000,000 this vear. 
Our total payroll for the year will be 
about $24,000,000. A 25% wage increase 
would require an additional $6,000,000 
for our employes. But that is not all. ‘The 
cost of goods and services that we buy 
would also rise to reflect the higher labor 
costs of our suppliers. Obviously, these 
direct and indirect increases in our cost of 
doing business could not come out of a 
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$3,000,000 profit; they would have to be 
met through higher prices on our products. 
“Mr. Nathan is quoted as saying that 
many consumers are being priced out of 
the market because of an ‘unsatiable thirst 
for profits.” I agree that consumers are 
being priced out of the market but, ex- 
cept in isolated cases, it is not for the 
reason that Mr. Nathan ascribes. Our 
common stockholders have not had a 
dividend since 1937, when they received 
a small one payable in stock. I wish you 
could convince them that the manage- 
ment of this company has ‘an unsatiable 
thirst for profits.’ ” 
Mr. Walker concludes with this query: 
.. What are you trying to do to our 
cmployes, in whose welfare we have at 
least as great an interest as you? 


Tide Water Oil to Handle 
Exclusive Line of Tires 


NPN News Bureau 
NEW YORK — Starting Jan. 1, Tide 
Water Associated Oil Co. will take over 
all sales in its territory of U. S. Rubber 
Co.’s Federal Tires Division output of 
passenger car, truck, industrial and agri- 
cultural tires and tubes. 
Tide Water’s three sales divisions pre- 


through more than 10.000 distributors, 
dealers and service stations, putting them 
in the tire business for the first time. 

Tide Water is starting a series of re- 
gional meetings of these outlets, with 
representatives of both the oil company 
and U. S. Rubber explaining the set- 
up. All of Tide Water’s advertising will 
include the Federal line, which will re- 
ceive a new “winged tire” emblem similar 
to those on other Tide Water products, 
and a new slogan, “Good for a Long, 
Safe Ride.” Federal tires have been on 
the American market 38 years. 

William F. Humphrey, Tide Water 
president, and H. N. Hawkes, vice presi- 
dent and assistant general manager of 
U. S. Rubber, signed the agreement. 


Hadlick Stays as Counsel 


WASHINGTON — Board of Directors 
of National Oil Marketers Assn. Dec. 12 
elected Milton B. Whiting, Whiting Oil 
Co., Clifton Forge, Va., as treasurer, and 
Roy W, Blair, Lincoln Oil Co., Troy, Mo., 
as secretary. They succeed Paul E, Had- 
lick, who agreed, however, to continue 
to serve NOMA as general counsel. 
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Profit Points 


This story tells: 

1—How one jobber has added 
an appliance department to an al- 
ready extensive petroleum-TBA 
jobbing organization. 

2—How service station operat- 
ors will act as appliance sales- 
men, 

















New headquarters building of Staebler-Kempf Oi] Co., Aan 

Arbor, includes general offices, an appliance display rom, 

and TBA warehousing facilities. Company is a Dixie job=oer 

operating in five Michigan counties, selling through 78 sc -y-. 

ice stations, and five bulk plants. Marine terminals in |. 

troit and Bay City. and a transport fleet are owned by Dixie 
Terminals Oil Co. 


Oil Jobber Adds 
Appliance Department 


Staebler-Kempf Prepares Service Station Operators 
To Act as Agents in Sale of Extensive Line of Items 


Second in series of two articles on 
Staebler-Kempf Oil Co., Michigan pe- 
troleum-TBA marketer. 


By FRANK C. STURTEVANT 
NPN Staff Writer 


Setting its sights on a day when con 
sumer goods will once mcre move int 
dealer showrooms—and out again—th 
Staebler-Kempf Oil Co., of Ann Arbor 
Mich., has added an appliance depart 
ment to its petroleum-TBA _ jobbing 
trade (see NPN Dec. 11, p. 36), and i 
preparing its service station operators 
to act as agents for sale of an extensiv 
line of Westinghouse and other products 

The company has installed demonstra 
tion models of appliances in its larg 
showrooms—two entire sides of whi 
are glass-enclosed—which dominates 
new 15,000-sq. ft. building formally 
opened in September. 


Staebler-Kempf has worked out 
program to enable nearly 80 operator 
of service stations, which it leases throug! 
out two counties and parts of thre 


New general office quarters of Staebler-Kempf Oil Co., Dixie jobber for five Mich- others, to carry on their shelves su 


igan counties in the Ann Arbor area smaller appliances as mixers, toasters 
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and fans. These will be sold directly by 
the station operators to their customers. 
Heavier items, on the other hand, such 
as refrigerators and stoves, will be sold 
only from the showroom. The company 
is arranging for the operator-agents to 
bring their prospects for these appliances 
into the Ann Arbor showroom, regardless 
of the distance. The Staebler-Kempf 
territory covers approximately a 90-mile 
diameter. 

The showroom already is well stocked, 
but prospective buyers, excited by the 
sight of the shining, scarce articles, 
have to be turned away save when an 
occasional trickle of appliances comes 
through from the factories where Staebler- 
Kempf has direct connections. 

The display cases hold, for instance, 
electric shavers, roasters, grills, bottle 
warmers, clocks, bed lights, broilers, mix- 
ers, toasters, warming pads, radios, vac- 
uum cleaners, irons, floodlights and 
fluorescent lamps. Around the © sale 
floor are the refrigerators, console radios, 
stoves, electric steam radiators, water 
coolers, water heaters, washers, home 
laundry units, and home freezers. 

But articles other than household or 
electrical items, also are carried: elec- 
tric outboard motors, life rafts, sinks, and 
space heaters. 

Elsewhere in the new building are 
accommodations for general offices and 
the wholesale warehouse for petroleum 
ind packaged goods. Tire, battery, acces- 
sory and recapping departments, of course, 
also are maintained to supply the com- 
pany’s territory. The company entered 
the TBA trade in 1939, adding this to 
its long-established Dixie gasoline and 
fuel oil business. During the war, its 
recapping plant handled the bulk of re- 
capping for several Michigan counties, 
including mobile equipment from the 
Willow Run plant. 


Staebler-Kempf's origins are a_ far 
cry from the days when a large electrical 
appliance business could be taken in 
stride. Back in the ’90’s, J. Fred Staeb- 
ler, president of the company, sold kero- 
sine at his Ann Arbor store with potato- 
impaled spouts on the gallon cans. By 
1900 he had installed a gasoline pump 
to take care of gasoline stove owners and 
the few motorists who demanded five 
gallons once in a while—but the pump 
was. in the basement of his store and 
sales to drivers were not encouraged in- 
asmuch as the gasoline had to run 
through a chamois to remove sediment 
ind water. Mr. Staebler’s own gasoline 
lighting plant was removed because 
complained of petroleum 
flavored crackers. 


customers 


In 1909 Mr. Kempf says, the pump 
moved out to the curb, complete with un- 
derground tank, One of the first pumps in 
Washtenaw County for serving motorists, 
it was equipped with an electric bell 
for drivers to summon an_ attendant. 
Business boomed Saturday nights and 
Sunday mornings because new drivers 
were inclined to delay filling up for a 
Sunday afternoon drive, On busy Sun- 
day mornings, the line of motorists wait- 
ing for gasoline sometimes extended for 
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Part of the TBA stock room of Staebler-Kempf Oil Co., Ann Arbor, Mich. Tires, bat- 
teries and packaged lubricants are stored in the basement immediately beneath 
this room. Seventy-eight service stations are supplied from this warehouse 


more than a block, and police were 
called out to take care of the traffic 
jam. Mr. Staebler believes he was one of 
the nation’s first operators to devise a 
means of speeding service through the 
use of pre-filled quart bottles of oil to 
replace a tin measure filled on the spot 
from a barrel. 

In 1918, Mr. Staebler and his brother, 
Edward W. Staebler, a coal dealer, who 
still is vice president of the oil company, 
organized the Staebler Oil Co., bought 
a tank truck, erected storage tanks, and 
went into the wholesale business because 


of an oil company’s attempt to shut off 
the supply to the retail outlet. The oil 
company’s first employe, William Sodt, 
still js with the organization as manager 
of the fuel oil division. Retail stations 
were built rapidly, the company became 
Staebler-Kempf and extended its terri- 
tory. From four bulk plants, each of 
which has a fuel oil trade, the company 
serves about 80 stations. The affiliated 
Dixie Terminals Oil Co., with deep 
water terminals at Detroit and Bay City, 
ships gasoline by boat throughout the 
eastern Michigan area. 





NPN News Bureau 
NEW YORK — Standard Oil Co. 
(N. J.) is using the 11-year-old Esso 
News Reporter radio program to pro- 
mote cleanliness at stations, At start 
of the clean-up program all Esso 
dealers received a toy whistle in the 
mail. Attached was a tag reading. 
“What's this got to do with rest- 
rooms?” This was followed with a 
broadside linking the whistle with the 
company’s program to make stations 
whistle-clean. This broadside was de- 
livered by Esso salesmen, who also 
gave the dealers pledge slips which 
they signed if they agreed to give the 
clean-up idea a trial. 


The pledge called for putting the 
stations in order and watching the 
effect cleanliness had on business for 
at least two months. If the results 
were good, they signed the front 
side of the stub, which read: “I have 
kept the pledge, and you can use my 
name over the Esso reported program 
or in the company’s dealer magazine 
as fully endorsing good housekeeping 
and the clean restroom program, My 
customers are enjoying a clean station 
whey they buy from me.” The com- 
pany agreed to publicize  satified 
dealers on the radio as being clean 
places for motorists to stop. Unusual 





Radio Program Aids in Station Clean-up Campaign 


clean-up activities were written up in 
the Esso News, the company’s dealer 
magazine. 

Conversely, dealers who claimed 
their clean-up efforts had been en- 
tirely wasted, could sign the reverse 
of the stub which read: “I have cons- 
cientiously kept my station in tip-top 
cleanliness, and find that good house- 
keeping and clean restrooms have no 
bearing on the business of my station. 
You can pay me $5.” Several thous- 
and dealers signed the pledge and not 
a single request was made for the 
$5. 

Esso kept its part of the bargain by 
plugging the dealers who kept clean 
stations. The company uses 53 local 
stations, and in instances 
special time was bought to cover 
towns not reached by the local station 
network. Copies of the commercials, 
giving time and station of broadcast, 
were sent to dealers well in advance. 


several 


Esso representatives, like represen- 
tatives of other companies, leasing 
stations; can't walk into a station and 
order restrooms cleaned up. But with 
dealers wanting to be included in 
Esso’s program, operators welcomed 
clean-up suggestions, resulting in ad- 
ded profits for themselves, and better 
public relations for Esso. 
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It’s the finest 
- Oil lve ever 
used ! 


jn he Se eee 


CHAMPLIN HI-V-I OIL 
THE AVIATION OIL WITH 
*“TWIN-ACTION LUBRICATION 


is doing a bang-up job increasing sales and 
repeat sales for Jobbers and dealers. Your cus- 


tomers will say as others say ‘Its the finest oil 
CHAMPLIN 


I've ever used.” 


A few splendid territories are still open. 
B a Write or wire today for full details. 
VL 


Champlin Refining Company, Enid, Okla- 
homa, Producers, Refiners, Distributors Since 


1916. 


? 


GROUND oR In THE SKY 
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A butane-fueled tractor type truck used in California. The huge butane tank can 
be easily spotted at the side near the rear wheels 


Trucks Fueled by LPG 


Many West Coast Operators Convert to Butane for 
Long Hauls; Though Economies Result, Cost of 
Conversions, Lack of Mechanics Prove Handicaps 





Profit Points 

This story tells: 

1—How many West Coast truck 
operators have converted vehicles 
to use mixture of butane and pro- 
pane. 

2—Some of the economies ef- 
fected through such conversions. 

3—Some of the disadvantages 
encountered in installing equip- 
ment on trucks and in keeping 
them serviced after installation. 











By JOSEPH H. ALLEN 
NPN Special Correspondent 


Among the thousands of trucks which 
daily roar up and down California’s 
rugged highways are those giants burn- 
ing neither gasoline nor Diesel fuel. They 
consume, with hardly a trace of exhaust 
smoke, a mixture of two liquefied petro- 
leum gases—butane and propane. 


These trucks, still greatly in the min- 
ority but rapidly gaining notice, are cur- 
rent question marks in the minds of oil 
company executives, truck manufacturers 
ind most truck operators. 


West Coast oil men are watching de- 
velopments closely in order to size up the 
market for the butane-propane mixture, 
which is commonly called “butane” be- 
cause of its normal ratio of about 80% 
They realize 


butane and 20% propane. 
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that if trucks fueled by this commercial 
butane begin to replace gasoline and 
Diesel vehicles on any important scale, 
there will be many truck service station 
programs tossed into the waste-basket and 
new plans drawn up. 


The butane trucks are being used— 
but not exclusively—by about 30 West 
Coast truck companies, mainly in their 
runs between San Francisco and Los 
Angeles. 


No figures are available to show just 
how many of these trucks are now on the 
highways, but already a sizeable number 
of butane service stations has sprung up 
in strategic points in California. The num- 
ber, according to one independent survey, 
is very near 300. 


Outside of California the stations are 
few and far between, preventing the use 
of butane trucks on long interstate hauls. 


Most of the butane service stations are 
in connection with gasoline stations. They 
are currently selling butane at 13c a gal- 
lon, as compared to 19c a gallon for lower 
grade gasoline and 10c a gallon for Diesel 
fuel. 

San Francisco is the only city in Cali- 
fornia with an ordinance prohibiting the 
sale of butane inside city limits. How- 
ever, within the San Francisco metro- 
politan area there are at least a dozen 
stations where butane service is available. 


The big question is, of course, how do 











these butane trucks stack up 
gasoline and Diesel vehicles. 


against 


Truck operators who have been using 
butane for any length of time say they 
can operate over California roads faster 
and more economically on butane than on 
either gasoline or Diesel fuel. 

As compared to gasoline, these butane 
truck owners report substantially the same 
mileage. In addition, they claim lower 
maintenance expenses and less motor oil 
consumption. 


As compared to Diesel trucks, four prin- 
cipal advantages are claimed to offset 
lower Diesel fuel costs and higher mile- 
age figures, estimated to be around two or 
three miles per gallon. These are: 

1. Greater payload on similar horse- 

power. 

2. Faster schedules, due to better mo- 
tor performance over mountain 
grades. 


Lower maintenance costs. 


we 


4. Less motor oil consumption and 
long periods between drains. 


Pioneer in Use cf Butane Trucks 


One of the pioneers in the use of butane 
trucks in California was Clark Brothers 
Motor Transport Systems. The Clark or- 
ganization now operates 20 butane trucks, 
but still uses gasoline vehicles for inter- 
state hauls where no butane service is 
available. The company owns no Diesel 
trucks. It has its own maintenance shon 
and butane storage facilities at its head- 
quarters in Watsonville, about 90 miles 
south of San Francisco in the heart of a 
rich truck farming and fruit growing area. 
Most of the butane trucks carrv enongh 
fuel to make round trips up to 600 miles. 

Walter L. Nichol, now general super- 
intendent, made the first conversion for 
Clark in 1934. Since that time Mr. Nichol 
has earned a reputation as a “butane 
man.” He has supervised all Clark’s con- 
versions to butane, and he regards them 
all as successful. 

Conversion of a gasoline engine to bu- 
tane, which usually requires about two 
days, is a relatively simple job. But con- 
version of a Diesel engine is a compli- 
cated task which is generally considered 
not worth the time and cost. 

Only three main parts are involved in a 
gasoline engine conversion—a pressure 
tank, a vaporizer and a special-type car- 
buretor. Also involved is the important fac- 
tor of increasing engine compression to 
“harness” the butane. 

“We started using butane because it 
looked like a sure way to cut down operat- 
ing expenses,” Mr. Nichols says. “And we 
found it did. We figure it costs us about 
$250 to convert a truck from gasoline to 
butane. But in no time at all, it seems, 
we've saved that amount on fuel costs, 
maintenance expenses and motor oil.” 

Mr. Nichol is particularly sold on bu- 
tane trucks from a maintenance stand- 
point. 

“We've got one truck that has covered 
nearly 275,000 miles without a major over- 
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haul since it was converted over to bu- 
tane,” he says, “This is possible because 
butane burns so cleanly it leaves no car- 
bon deposit. With regular checkups to see 
that no dirt gets into the vital parts, it 
seems you just don’t have to worry about 
overhauls.” 

Mr. Nichol is quick to offer another 
“economy advantage” for butane trucks. 

“We find it necessary to change oil only 
about every 8,000 to 10,000 miles,” he 
says. “This compares to about 1500 miles 
on our gasoline fueled trucks. On top of 
that, oil consumption is much lower.” 


Disadvantag<s Cited 


Mr. Nichol admits there are certain 
disadvantages in the butane truck picture, 
including: 

1. Capital cost of bulk storage and 

handling equipment. 

2. Cost of truck conversions to bu- 
tane, costing an estimated $250. 

3. Lack of understanding among 
most mechanics of butane equip- 
ment, 

The lack of general understanding of 
butane equipment is one of the major 
drawbacks in the butane truck field, Mr. 
Nichol believes. 

“The average mechanic is schooled on 
gasoline and Diesel engines, but he hasn’t 
had any training in butane operations,’ 
says Mr. Nichol. “The small truck opera- 
tor who might want to convert a truck to 
butane runs up against the problem of 
where to get it done and where to take 
it if something goes wrong on a long 
haul.” 

Only one truck service company in the 
San Francisco area has a department 
handling conversion of gasoline engines 
to the use of butane. For some months it 
has encountered trouble in obtaining bu- 
tane equipment, especially pressure tanks 
to replace the gasoline tanks. As long as 
this situation exists, the company can 
handle very few conversion jobs. 

A few truck manufacturers have re- 
cently offered “West Coast model” trucks 
powered by engines equipped to burn bu- 
tane. But in all cases the butane equip- 
ment comes at an additional cost. 

One West Coast truck engine manufac- 
turer, now producing a high horsepower 
engine set up to use either gasoline or 
butane, finds he has more orders on hand 
for this particular type of engine from 
leading truck manufacturers than he can 
fill in the next two years. 

In their studies of the truck picture, 
California oil men have found that Diesels 
are still strongly favored by the majority 
of truck operators for their heavy duty 
hauling. Nevertheless, the future possi- 
bilities of butane trucks are not being 
overlooked. One oil company sales execu- 
tive believes that once pressure tanks 
come off the shortage list and truck manu- 
facturers begin to install more engines 
adaptable to butane in their heavy duty 
models, truck operators in the West will 
swing to butane trucks. He predicts that 
the market for butane from truck sources 
will double in the next five years. 
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Another oil company executive foresees 
a trend away from butane as a truck fuel, 
mainly because he expects butane price 
advances and improved gasoline and 
Diesel engines in the near future. 

At any rate, in the case of butane trucks 





the bird has hatched—and the $64 ques- 
tion is whether the bird will turn out to 
be a sparrow or an eagle. 


Foresees LPG Facing Strong 
Competition in Holding Markets 


NPN News Bureau 
CHICAGO — The liquefied petro- 
leum gas industry is making progress in 
building up its markets, but will have 
strong competition in holding them. 
This is evident from a story in Nov. 
15 issue of “Electrical Merchandising” 
magazine, to which Howard D. White, 
executive vice president of LP-Gas Assn. 
calls attention, The article reads: 
“A strong plea to recapture the rural 


and suburban electrical markets from the 
liquid petroleum competition was voiced 
by William J. Cashman, director of pro- 
motion and publicity of Landers, Fray 
and Clark, speaking at the recent Na- 
tional Electrical Manufacturers Conven- 
tion in Atlantic City, N. J. 


“About one seventh of rural and sub- 
urban customers are now using bottled 
gas, Mr. Cashman said, and every year 
four per cent of the market is being 
converted to this fuel. He declared that 
manufacturers as makers of competitive 
equipment and utilities as distributors of 
a competitive service must attack the 
market with all possible vigor. The 
NEMA-sponsored Go-All Electric cam- 
paign will provide a complete program to 
unite the industry in an effort to recap- 
ture its share of the market. Materials 
and sales helps which the rural and subur- 
ban market development committee of 
the Association has developed will help 
swing the market to electricity, the one 
service which can do all jobs and chores,” 
he concluded. 


‘Realistic Approach’ to Location of Airport 


Fueling Docks Urged by Aircraft Engineer 


1 PN News Bureau 
CHICAGO — A “realistic approach” 
to location of airports’ fueling docks, 
“forcing the issue of co-mingling of prod- 
ucts to avoid the uneconomical duplica- 
tion of storage and supply systems,” was 
advocated at Society of Automotive En- 
gineers’ National Air Transport Engi- 
neering meeting Dec. 4 by H. O. Olson, 
servicing equipment engineer, Douglas 
Aircraft Co., Inc. 


After forecasting early general adop- 
tion of under-wing (pressure) fueling for 
planes, Mr. Olson said: “The planning 
of new airports as well as the revamp- 
ing of present facilities must show a 
realistic approach to the provisioning of 
underground fuel supply systems. Fuel- 
ing docks should be part of passenger 
ramp equipment to accommodate turn- 
about or through scheduled planes. More 
remotely located fueling docks for planes 
being readied for originating schedules 
might also be provided.” This, he ex- 
plained, would “force” co-mingling issue. 


He then urged “serious consideration” 
of switching from “gallons” to “pounds” 
method.of measuring. Citing differences 
in gallonage at various temperatures, he 
commented: “The consumer will save 
money if he buys by the pound gasoline 
warmer than 60° F. He will save money 
if he buys gasoline by the gallon colder 
than 80° F. The fueling operator will 
have to sharpen up on his arithmetic.” 


After reviewing problems which de- 
veloped after it was considered advis- 
able to stay off the top of a plane’s wing 
in fueling. Mr. Olson said oil com- 
panies until very recently had been con- 
fronted with the possible need of sup- 
plying airport equipment to refuel as 
many new models as there were airframe 
manufacturers; having as many different 


fueling systems as there are airlines; us- 
ing as many different disconnect fittings 
as there are fitting manufacturers. With- 
in recent months, however, a specifica- 
tion for a disconnect fitting has been 
agreed upon, as follows: Rate of flow 
shall be 200 gals. per minute through 
a 2% in. orifice with a static pressure 
of not more than 5 psi; the fitting shall 
be of bayonet type, standard hose ele- 
ment shall be designed to operate the 
standard tank element interchangeably, 
so the hose element of any manufac- 
turer must operate the standard tank 
element valve mechanism. 


To prevent damage by over-filling in 
pressure-fueling. Mr. Olson .said, there 
are four factors giving reasonable assur- 
ance of accident-free operation. These 
are: careful selection of men to do the 
fueling; use of a pre-set meter which 
will deliver a given amount of gasoline: 
a safety shut-off to stop the pumping 
system—if the liquid rose above the 
tank’s expansion level; and a_ rupture 
plate designed to burst and discharge 
fuel as fast as it is pumped. 


Problems of pressure fueling are far 
from solved, he added. Among the fac- 
tors vet to be determined is equipping 
planes now in service with provisions 
for under-wing refueling. If manufac- 
turers do not provide conversion kits, 
the transition period from  over-wing 
fueling to underwing fueling will be 
“very long,” he predicted. 


Earlier in the three-day session, A. L. 
Morse, acting chief of CAA’s Indianap- 
olis Experiment Station Aircraft Devel- 
opment Division, said the CAA shortly 
would put into use a new building and 
test track designed to bring about im- 
provement in design and construction of 
crash-resistant fuel tanks. 
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RAPIDAYTONSs, BUT. 


PURCHASE 
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Many of our customers throughout the coun- 
try, and maybe you are one of them, tell us 
that now they are receiving some of the new 
RAPIDAYTONS they find these pumps well 
worth waiting for. More and more RAPIDAY- 
TONS are being shipped each succeeding 
month. We hope materials will be available 
so we can increase this production right along 
until everybody is happy. 





When you do get yours, you can expect the 
same sound brand of service which led you to 
order them in the first place... and which 
tells its own story of RAPIDAYTONS’ leader- 
ship in America’s service stations. 


THE DAYTON PUMP & MFG. CO. 
DAYTON, OHIO 


DECEMBER #18, 





LAWRENCE W. SCHIRMER, President, 


Schirmer Transportation Co.—A pioneer and 
leader in highway transportation, who is now serv- 
ing his second term as president of Regulated Motor 
Transportation Association of Minnesota. Mr. Schirmer 
is assisted in the direction of his business by sons, 
Lloyd and Gaile, both veterans of World War II. Lloyd 
is vice president of the Company and Gaile is secretary. 
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SCHIRMER TRANSPORTATION COMPANY’S FLEET OF 
30 TANK-TRAILERS IS 100% FRUEHAUF!... 


A FRUEHAUF USER FOR 20 YEARS, 
Schirmer Transportation Company of 
St. Paul . . . Minnesota’s largest con- 
tract motor carrier of petroleum prod- 
ucts ... is this year marking its 25th 
anniversary. 


The Company was founded in 1921, 
when L. W. (Jack) Schirmer bought a 
truck to haul dairy products into 
Minneapolis from outlying towns. 

With long hours and hard work... 
often fighting heavy Minnesota snow- 
storms . , . Mr. Schirmer’s business 
grew and prospered. 


Up to 1938, the operation include 
dairy products, flour milling supplie 
and general merchandise. 


Switches to Petroleum Hauling 


In that year, Mr. Schirmer decided t 
enter the field of petroleum transpor 
tation exclusively. Gradually a chang¢ 
was made to Tank-Trailers until th 
old line of hauling was eliminated. 

Today, the 100% Fruchauf fleet o! 
Schirmer Transportation Compan) 
totals 30 Tank-Trailers . . . includins 
8 new 5,200-gallon tandem units just 
delivered. 
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Fruehaufs Stand Up! 


In the past year, Schirmer’s Trailers 
rolled up a total of 1,780,000 miles! 
During the war years, the Tankers 
operated the clock around . . . main- 
taining regularly scheduled deliveries 
throughout Minnesota and into Wis- 
consin. Yet Mr. Schirmer still found 
time to serve as State Chairman of 
Petroleum Tank Truck Carriers for 
ODT. He was also appointed as a mem- 
ber of Minnesota War Petroleum 
Board in 1942 by Governor Stassen. 


It’s highly significant that profes- 


of 8 new 5, 200- gallon Prushont tandom- axle Trailers susneily added to the Schirmer fleet. The tractor is a White. 


sional haulers like Schirmer . . . men 


whose entire earnings depend upon 
their rolling equipment . . . use more 
Fruehauf Trailers than any other 
make! In fact, the majority have used 
Fruehaufs from the start. 

For information on Tank-Trailers, 
call in a Fruehauf man, or write for a 
copy of the new folder ‘Fruehauf 
Featherweight Tank-Trailers.” 


World’s Largest Builders of Truck-Trailers 


FRUEHAUF TRAILER CO. © DETROIT 32 


9 Factories — 62 Factory Service Branches 





FRUEHAUF 


A TRUCK IS LIKE A HORSE y y, 
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Indiana Jobbers Assn. Joins Fight 
Against Coercion by Labor Unions 


Asks Marketers to Study Typical Union Contract 
To See How Pact Would Affect Their Operations 


Vigilance against growing labor union 
tendencies to enlist coercive ‘tactics in 
furtherance of their search for more power 
is receiving a shot in the arm in the 
Midwest. Indiana Independent Petrole- 
um Assn., Inc., is supporting the Confer- 
ence of American Small Business Organi- 
zation’s campaign against labor union 
coercion, intimidation and boycotting. 


Addressing all its members and some 
2500 other small business men, the Indi- 
ana association has sent out material de- 
signed to point out the dangers of this 
expanding effort on the part of organized 
labor to force the small business owner 
to join a labor union. Included in data 
submitted for study to the business man 
are a copy of “a typical union contract” 
pertaining to service stations and a ques- 
tionnaire setting forth the principles and 
objectives of Conference of American 
Small Business Organizations. 


Contract is duplicate of the type em- 
ployed by the Teamsters Union (AFL) 
in negotiating with service station em- 
ployers or owners in St. Louis. These 
three questions are asked by association 
regarding the sample contract: 


1—Under a union contract, can you 
hire your own men in your own way? 


2—Do you know the demands on 
wages; hours; vacations; overtime? 

3—Can you keep open holidays: or 
Sundays? 


Briefly, provisions in the union con- 
tract afford the following answers to 
these questions in their given order: 


Hiring of Employes 


1—The employer agrees to call th 
union when additional or replacement 
help is needed; provided, however, that 
the employer shall have the privilege cf 
selection of the union members unem- 
ployed. If employer rejects union appli- 
cants, he shall state his reasons. 


2—Should at any time the union be 
unable to furnish such help, then the 
employer may hire such’ help, provided 
that within 15 days of such employ- 
ment, employe must join the union. How- 
ever, employer must register all new em- 
ployes, both union or non-union, at the 
union office before going to work, and 
union will issue a working permit card 


38—If application of such person, hired 
by the employer, be rejected by the 
union for cause, said person so rejected 
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shall be discharged by the employer 





upon notification by the union of | his 


non-acceptance into the union. 
Wages 


I— .. . .two types of employes shall 
be considered separately as follows: 
(a) Service station employe—Any 
employe whose main duties consist 
of recognized service station work. 
(Operation pumps, lubricating, re- 
pairing tires and doing minor serv- 
ice work, etc. ) 


AAA JOURNEYMEN: Oper- 
ator in charge of service station, 
selects employes, recommends 
promotions or disciplinary ac- 
tion, including discharge. In 
multiple unit operation, one who 
supervises four or more em- 
ployes, regular or extras. 


AA JOURNEYMAN: One 
who has had one or more years 
experience at the trade, or who 
is held responsible for short- 
ages. Operates pumps, lubri- 
cates, service work, etc., but not 
necessarily required to do all at 
some locations, 


A JOURNEYMAN: One who 
has had more than one year’s 
experience at the trade and who 
is not held responsible for short- 
ages of stock, may do some lubri- 
cation and service work but not 
necessarily required to do all at 
some locations. 


B JOURNEYMAN: One who 
has had six months experience 
at the trade and is not held re 
sponsible for shortages. Oper- 
ates pumps and dispenses oil 
must be under supervision cf 
AA Journeyman or better while 
training for lubrication or serv- 
a work. 

(b) Specialized operators or me 
chanics—Any employe who does 
specialized mechanical services un- 
der specialized automotive onrera- 
tions (mechanics, ignition, carbur- 
etor, radio, battery rebuilding, radi- 
ator repair, brakes, tune-up, etc.). 


(c) Employers may hire employes 
either monthly or weekly and shall 
pay the following minimum wage: 


AUTOMOTIVE MECHAN- 
ICS OR SPECIALISTS—$1.25 
per hour, $55 per week, $238.35 
per month; flat-rate or percent- 








age men may work on a 50-50 
basis with not less than $2.50 
per hour labor charge. Work 
day to end at 5 p.m. on week 
days and 12 noon on Saturdays, 
with time and one-half after 
eight hours or after 44 hours 
per week. Percentage men must 
be guaranteed 40 hours or $50 
per week. (These men must 
carry the regular working card of 
I.A.M. district.) Any regular 
shift fter 10:01 pm. shall be 
considered a night shift and shall 
receive 10% additional for all 


hours. 


Per Per Per 
Hour Week Month 


AAA Jourmey- 


man $1.15 $55.20 $237.50 


AA Journey- 
man 95 $5.60 197.50 


A Journey- 

man 875 42.00 182.00 
B Journeyman 80 38.40 166.50 
Car Washer or 


Porter, Appren- 


tice 
First 60 
days .70 33.60 145.60 
After 60 
days Py i 86.00 156.00 


2—Employer may not have more than 
one apprentice for each journeyman ot 


fraction thereof, 


3—Employer must have at least one 
AA journeyman employed at each sta- 
tion. (Owner operators may qualify as 
such if actually employed at location. ) 


Hours 


1—No employe shall work more thar 
18 hours in six days of any calendar 
week, except in case of emergency. 
or nine hours in any one day. 


9—Any employe called in for work 
shall receive a minimum of five hours 
for each time he is called whether he 
works it or not. 


>] 


3—All regular employes. shall be 
euaranteed a 48-hour week or the equi- 
valent in pay thereof if available for 
work. 


1—All over 48 hours per week or 
nine hours per day shall be at the rate 
of one and one-half the regular rate 


Conditions 


I—No employe shall be required to 
work on Christmas Day, New Year's 
Day, Memorial Day, Fourth of July, 
Thanksgiving Day or Labor Day and 
shall receive full pay for same. It shall 
not jeopardize employes’ standing to re- 
fuse to work on holidays. If emploves 
are required to work, they shall receive 
additional straight time for hours.worked, 
but must be given a guarantee of at least 
five consecutive hours. 


2—Employer agrees to give all em- 
ployes in his employ over one year one 
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However there are no fences limiting our willing- 
ness to go farther when there is a job to be done. 
Eaton builds tanks. Tanks of every size and de- 
scription for storage aboveground or below. Truck 
tanks of wholesale or retail proportions designed to 
carry and deliver all types of petroleum products 
ranging from hot road oil to LP Gas. Hundreds of 
users all over the area will attest to the efficiency 
of Eaton engineering. 

Any plant in the Eaton network will handle 
your order according to your specifications, or will 
furnish standard types generally used in their lo- 
cality. Each plant is an individual company unit 
coordinated with the others for your better service 
—and making sure that you get it. 





DECEMBER 18, 1946 








=a 


As a distributor of nationally known lines of 
service station equipment Eaton sells complete 
greasing systems and quart oil measures to stations 
and garages. Increased industrialization, and tour- 
ist travel, makes this area of prime importance in 
the future of the gas and oil industry. 
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When your plans for development include the need 
for storage and handling equipment please com- 
municate with our nearest office. Eaton serves. 


EATON METAL PRODUCTS CQO. 


Distributors of Nationaily Known Service Station Equipment 


ALBUQUERQUE e« BILLINGS « DENVER e HUTCHINSON « KANSAS CITY e« OMAHA 
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week vacation with pay each calendar 


year, Said week to be seven consecu- 
tive days. After two years, one addition- 
al day for each year’s service, not to ex- 
ceed 14 days. 


3—Employer agrees to grant all em- 
ployes in his employ one year or over, 
14 days’ sick leave in each calendar 
year. 

4—Employer agrees to check employes 
by reading meter pumps, where meter 
pumps are in opexation, and where meter 
pumps are not in operation (gas or oil) 
no stock loss shall be charged. Time 
required to check in and out shall be 
on company time. 


5—Employers who require their em- 
ployes to wear specific wearing apparel 
must furnish same without cost to the 
employes and such wearing apparel shall 
bear the union label. In the event a 
rental service is used, employe shall 
not pay over 50% per week on same. 

6—Employer shall not request or in- 
struct any employe to go through ot 
work behind a picket line of a striking 
sister union. . . 

7—Employer shall not require or re- 
quest employes to do any work that 
comes under the jurisdiction of another 
labor union. 


8—Employer agrees to deduct from 
members’ pay regular monthly union 
dues, $3 per month, fines and _assess- 
ments, paying same to the union before 
the 10th of each month. Employe: 
agrees to deduct not less than $7 per 
week for new employes who are not 
members of this union until their full 
initiation fee is paid. 

9—When there is evidence of collusion 
between the employer and employe to 
violate this agreement, any back pay 
collected shall be deposited with the 
union. 

(It is to be noted that all provisions 
of the contract are not repeated here 
insofar as many of them are applicable 
to virtually any union-management con- 
tract and are more general in nature. ) 

The Indiana association then 
this question: 

“Would proper legislation solve the 
union problem? 


poses 


“There is a well-thought-out plan al- 
ready in the making; and it is up to you 
to decide if this plan deserves your in- 
terest. Time is runing out,” the associ- 
ation points out. Reader then is asked 
to consider the seven-point program of 
Conference of American Small Business 
Organizations regarding union activities 
and to join in the campaign. Conference: 
is pushing against union coercion of small 
business. 

Questionnaire put out by conference 
and included in Indiana association’s data 
sent to oil men covers such topics as: 
labor union membership; prohibition of 
blacklists; bonding of pickets; strikes and 
boycotts; unfair labor practices; closed 
shop and check-off, and labor contracts 
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Socony-Vacuum Lab Wins Safety Certificate 


= 
. 








By compiling more than 1,000,000 hours of work without a disabling injury, over 
a period of more than two and one-half years, the Technical Service Laboratory 
of Socony-Vacuum Oil Co., Inc., at Brooklyn, has received an accident prevention 
award certificate from David V. Stroop, director of department of safety, American 
Petroleum Institute. Mr. Stroop, left, presents the certificate to Dr. John E. Schott, 
chairman of the laboratory's safety committee, while other members of the com- 
mittee look on. From the left to right they are: Lee Lambert. Hans R. Gohlke, 
Charles L. Patterson, Mrs. Rowena Roberts, Miss Lilly Jaep and Harry Albert 


Investment Study Gives 
Oil Industry Outlook 


NPN News Bureau 

CLEVELAND—tThe research depart- 
ment of Merrill Lynch, Pierce, Fenner 
& Beane, underwriters and distributors 
of investment securities and brokers in 
securities and commodities, has compiled 
a comprehensive report on the petroleum 
industry. Under title of “Petroleum,” 
the 56-page report stresses the role of 
petroleum in our daily economy and 
shows how oil is one of the keys to “our 
strategic future.” 

Perhaps most significant data of in- 
terest to the industry as a whole is that 
included in a breakdown into “favorable” 
and “unfavorable” conditions in existence 
at present insofar as the industry is con- 
cerned, 

Under the heading of favorable are: 

1—Price control of crude oil and its 
products have been removed, permitting 
price increases to offset higher costs. 

2—Demand is the highest in the in- 
dustry’s history and further gains are an- 
ticipated as automobile and Diesel en- 
gine production, residential construction 
and commercial and private flying ex- 
pand., 

3—Higher prices for crude oil, which 
will stimulate exploration, should im- 
prove the chances of domestic reserves 
growing to keep pace with demand. 

4—New refining techniques and ex- 
tensive research 
creased production of new and more valu- 
able products. 

5—As a whole, the industry is in a 


programs promise in- 


strong financial position and is conserva- 
tively capitalized. 

Listed as unfavorable are these condi- 
tions: 

1—The growth in demand may b 
temporarily interrupted if automobil 
production continues to lag. 

2—If we import oil in volume from 
the Middle East, domestic crude oil 
prices may be prevented from rising, 
which would discourage exploratory drill- 
ing. 

3—Foreign reserves controlled by 
American oil companies are subject to 
uncertain conditions. 

4—New oil fields are becoming mor 
difficult to find and exploratory costs will 
probably continue to rise. 

Also included in the report is a break- 
down by companies showing their sta- 
tistical records and giving a brief synop- 
sis of their operations. 


Spray for Apples Passes 
First Commercial Test 


NPN News Burea 
NEW YORK—Shell Oil Co. reports 
“highly effective” results in first commer- 
cial scale tests of a new pre-harvest spra) 
“Endrop,” to prevent apples from drop- 
ping prematurely. Oil serves as a cartie! 
in the spray for alpha naphthalene acetit 
acid. Applied by plane, the spray de- 
layed dropping 10 days to three weeks i! 
orchards of Senator Harry F. Byrd in Vir 
ginia’s Shenandoah Valley. It delays de- 
velopment of a weakened condition at th 
ends of stems. 
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These two Buckeye leaders. 
| meet most nozzle needs: 


| {aS No. 820 (Automatic Shut-off) 
"aS~ No. 800 (Conventional Type) 





























BUCKEYE-OPACO 
HOSE NOZZLE VALVE NO. 820 








BUCKEYE 
HOSE NOZZLE VALVE NO. 800 


ANT QUICK, easy, accurate refueling? Of course! And either or 
both of these Buckeye nozzles are designed to give it to you best. 
No. 820 shuts off automatically when fuel covers tip of spout, eliminating 
guesswork, waste and preventing overflow. This valve is ideal for 
busy service stations, airports and bus terminals. 
No. 800 is the conventional type. Light and sturdy, it is streamlined 
inside for fast flow without turbulence, outside for modern appearance. 
Mail the coupon today for full facts. 





Buckeye Iron and Brass Works 
356 East Third Street 
Dayton 2, Ohio 


Please send complete facts on all Buckeye Hose 
Nozzle Valves. 


Name__ — " aniseed — 
—_——D AY TON—— — Address__._ a — ee ee 
Quality Valves and Fittings chy. rt - 





for the Oil Industry 
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Winter, summer, fall or autumn, 
shis new GAR WOOD tank fulfills func- 
tions. Whether fuel oil in the winter, 
gasoline in the summer, or packaged 
goods continually...the “Marketer” is 
your answer. 


Designed for adaptation, built for 
efficiency and constructed for perma- 
nence, the “‘Marketer” rides the roads 
with 6 points of superiority: 


MOTOR BOATS e HEATING UNITS e 
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TRADE MARK 


INDUSTRIES 


Remember: GAR 
WOOD builds 
tanks to specifi- 
cations — com- 
pletely equipped 
to suit your par- 
ticular require- 
ments. 


Here it is! The new GAR WOOD 

“Marketer.” The tank with the 

calendered capacity! 
(1) Rugged though light in weight 
(2) Easy loading and emptying 
(3) Moderately priced, low upkeep 
(4) Does the work of several bodies 
(5) Delivers more products per unit 
(6) Provides greater profits 


No matter what your problem, your 
business or your pay-loads, GAR 
WOOD modern design and practical 
engineering provides the tank for 
every need. 


ROAD MACHINERY e WINCH & CRANES 
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Members of American Petroleum Institute's 


Board of Directors and Executive Committee 


Listed herewith is the list of members 
of American Petroleum Institute Board 
of Directors (* indicates also a member 
of the Executive Committee): 


kK. S, Adams, Phillips Petroleum Co., 
Bartlesville, Okla.. H. T. Ashton, West- 
ern Petroleum Refiners Assn., St. Louis; 
RK. B. Anderson, Waggoner Estate, Ver- 
non, Tex.; C. E. Arnott, Socony-Vacuum 
Oil Co. Inc., New York; L. L. Aubert, 
Bankline Oil Co., Los Angeles; T. H. 
Barton, Lion Oil Co., El Dorado, Ark.; 
S. Belither, Shell Oil Co. Inc., San Fran- 
cisco; Paul G. Blazer*, Ashland Oil & 
Refining Co., Ashland, Ky.; C. M. Boggs, 
The Kanotex Refining Co., Arkansas City, 
Kans.; W. R. Boyd, Jr.*, American Pe- 
troleum Institute, New York; J. S. Brid- 
well, Bridwell Oil Co., Wichita Falls, 
lex.; Wiley H. Butler, Coastal Oil Co., 
Newark, N. J.; D. S. Bushnell, Northern 
Group of Pipe Lines, New York; Frank 
Buttram, Buttram Petroleum Corp., Ok- 
lahoma City. 


Amon G. Carter, Fort Worth; John C 
Case, Socony-Vacuum Oil Co. Inc., New 
York; W. F. Clinger, Pennsylvania Grade 
Crude Oil Assn., Warren, Pa.; Robert H. 
Colley*, the Atlantic Refining Co., Phila- 
delphia; H. D. Collier®, Standard Oil Co. 
of California, San Francisco; John M. 
Crawtord, Parkersburg Rig & Reel Co., 
Parkersburg, W. Va.; Henry M. Dawes, 
The Pure Oil Co., Chicago; E. DeGolyer, 
DeGolyer & MacNaughton & McGhee, 
Dallas; J. C. Donnell, II, The Ohio Oil 
Co., Findlay, Ohio; O. D, Donnell*®, The 
Ohio Oil Co., Findlay, Ohio; J. Frank 
Drake®, Gulf Oil Corp., Pittsburgh; L. J. 
Drake, Union Tank Car Co., Chicago; 
James A. Dunn, Barnsdall Oil Co., New 
York; J. H. Dunn, Natural Gasoline Assn 


f America, Amarillo, Tex. 


W. H. Ferguson, Continental Oil Co., 
Denver; R. G. Follis, Standard Oil Co. 
of Calif., San Francisco; P. N. Fortin, 
Yale Refining Co., Billings, Mont.; Jacob 
lrance, Mid-Continent Petroleum Corp., 
fulsa; Wirt Franklin, Franklin Petroleum 
Corp., Ardmore, Okla.; Alexander Fraser, 
Shell Oil Co. Inc., New York; Harry 
Frueauff, Cities Service Oil Co.. New 
York; C, M. Gile, Gulf Oil Corp., Pitts- 
burgh; B. I, Graves, Tide Water Associ- 
ated Oil Co., New York; Henry N. Greis 
Deep Rock Oil Corp., Tulsa; S$. A. Guiber- 
son Jr., Guiberson Oil Co., Dallas; Wal- 
ter S. Hallanan®, Plymouth Oil Co., Pitts- 
burgh; Jake L. Hamon®, Cox & Hamon, 
Dallas; George J. Hanks, South Penn Oil 
Co., Pittsburgh; B. A. Hardey, Independ- 
ent Petroleum Assn. of Amer., Shreveport, 
La.; C. L. Henderson, The Vickers Petro- 
leum Co., Wichita, Kans.; E. J. Henry, 
he Atlantic Refining Co., Philadelphia; 
George A. Hill, Jr.°, Houston Oil Co. of 
Texas, Houston; W. T. Holliday, The 
Standard Oil Co. (Ohio), Cleveland; Eu 
gene Holman*, Standard Oil Co. (New 
Jersey), New York; Wm, F, Humphrey’, 
Tide Water Associated Oil Co., San Fran- 
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cisco; H. L. Hunt, Hunt Oil Co., Dallas. 


A. Jacobsen®, Amerada _ Petroleum 
Corp., New York; B. Brewster Jennings®, 
Socony-Vacuum Oil Co. Inc., New York; 
A. A. Jergins, San Joaquin Valley Oil 
Prod. Assn., Bakersfield, Calif.; Chas. S. 
Jones, Richfield Oil Corp., Los Angeles; 
W. A. Jones®, Cities Service Co., New 
York; A. B. Judd, Republic Supply Co., 
Hlouston; W. M. Keck, The Superior Oil 
Co., Los Angeles; H. T. Klein, The Texas 
Co., New York; E. A. Landreth, Fort 
Worth; Ralph B. Lloyd, Lloyd Corp. Ltd., 
Los Angeles; Harry A. Logan, United Re- 
fining Co., Warren, Pa.; John M. Love- 
joy’, Seaboard Oil Co. of Delaware, New 
York; J. F. Lucey, Lucey Petroleum Co., 
Dallas; R. W. McDowell, Mid-Continent 
Petroleum Corp., Tulsa; Chas. P. McGaha, 
Fain-McGaha Oil Corp., Wichita Falls, 
Tex.; N. C. McGowen®, United Gas Pipe 
Line Co., Shreveport, La.; A. W. McKin- 
ney, National Supply Co., Toledo, Ohio; 
B. L. Majewski®, Deep Rock Oil Corp., 
Chicago; A. C. Mattei®, Honolulu Oil 
Corp., San Francisco; Fred M. Mayer, 
Continental Supply Co., Dallas; D. J. 
Moran®, Continental Oil Co., Houston; 
Harry Moreland, Great Lakes Pipe Line 
Co., Kansas City, Mo.; S. B. Mosher, Sig} 
nal Oil & Gas Co., Los Angeles; Henry 
D. Moyle, Wasatch Oil Refining Co., Salt 
Lake City, Utah; Maston L. Nixon, South- 
ern Minerals Corp., Corpus Christi, Tex. 


R. Ogarrio, The Texas Co., New York; 
I. A. O'Shaughnessy, The Globe Oil & 
Refining Co., St. Paul, Minn.; A. W. 
Peake, Standard Oil Co. (Indiana), Chi- 
cago; J. Howard Pew’, Sun Oil Co., 
Philadelphia; Frank Phillips*, Phillips Pe- 
troleum Co., Bartlesville, Okla.; Henry L. 
Phillips, Sinclair Oil Corp., New York; 
Frank O. Prior, Standard Oil Co. (Indi- 
ana), Chicago; Ralph Pryor, Pryor & 
Lockhart, Wichita, Kans.; E. B. Reese, 
Tulsa; T. Rieber, Barber Asphalt Corp., 
New York; D. T. Ring, Pennsylvania 
Grade Crude Oil Assn., Columbus, Ohio; 
J. French Robinson, East Ohio Gas Co., 
Cleveland; W. S. S. Rodgers*, The Texas 
Co., New York; Chas. F. Roeser®, Roeser 
& Pendleton, Inc., Fort Worth; E. H. 
Salrin, Tide Water Associated Oil Co., 
Houston; J. L. Shakely, Jones & Laugh- 
lin Supply Co., Tulsa; H. F, Sinclair’, 
Sinclair Oil Corp., New York; W. G. 
Skelly®, Skelly Oil Co., Tulsa; W. L. 
Stewart, Jr., Union Oil Co. of California, 
Los Angeles; Paul Stock, Yale Petroleum 
Co., Cody, Wyo.; R. C. Stoner, Standard 
Oil Co. of California, San Francisco; H. 
R. Straight, Cities Service Oil Co., Bar- 
tlesville, Okla.; Chas. L. Suhr, The 
Pennzoil Co., Oil City, Pa.; John R. Su- 
man, Standard Oil Co. of New Jersey, 
New York: Ted Sutter, Baker Oil Tools, 


Inc., Los Angeles. 


Reese H. Taylor’, Union Oil Co. of 
California, Los Angeles; R. van der 
Woude’®, Shell Union Oil Corp., New 
York; W. G. Violette, Standard Oil Co. 
Kentucky), Louisville, Ky.; J. E. Warren, 
American Assn. of Oilwell Dril. Cont., 


Midland, Tex.; W. K. Warren, Warren 
Petroleum Corp., Tulsa; A. E. Watts, Sin- 
clair Oil Corp., New York; Earle W. 
Webb, Ethyl Corp., New York; E. V. 
Weber, Eureka Oil Corp., Cincinnati; L. 
S. Wescoat®, The Pure Oil Co., Chicago; 
W. C. Whaley, Barnsdall Oil Co., Los 
Angeles; R. L. Wheelock, Wheelock & 
Collins, Corsicana, Tex.; H. C. Wiess, 
Humble Oil & Refining Co., Houston; 
Robert E. Wilson®, Standard Oil Co. 
(Indiana), Chicago; Ralph T. Zook®, 
Sloan & Zook, Bradford, Pa. 


Name F. G. Campbell Head 
Of Jersey Oil Trade Assn. 


Special to NPN 

NEWARK, N. J.—Frank G. Campbell, 
Sun Oil Co., was elected president of 
New Jersey Oil Trade Assn. at the 19th 
annual banquet in the Essex House 


here Dec. 3. He succeeds James E. 
Sheehan, Fiske Bros Refining Co., who 
was named national counsellor. 

Other officers elected were:  vice- 


president, Alfred R. Lange, Sulflo, Inc.; 
secretary-treasurer, Arthur Phillips, Jr., 
National Oil & Supply Co.; directors— 
Robert W. Valter, Tide Water Associated 
Oil Co.; Benjamin C. Price, Swan-Finch 
Oil Corp.; Walter W. Krautter, W. W. 
Krautter, Inc.; Reynolds C. Buckley, 
Hartol Petroleum Co.; J. E. Zabriskie, 
Gulf Oil Corp.; Harold J. Shaw, Stand- 
ard Oil Co. of N. J.; and Al F. Ger- 
maine, Seaboard Oil Distributing Co., 
Inc. 


Among the 400 persons § attending 
were: J. H. Blakney, president of Oil 
Trades Assn. of N. Y., Inc.; Joseph C. 
Smith, secretary of that association, who 
was made an honorary member of the 
Jersey group; Richard P. Donaldson, a 
director of the New York association; 
and Richard A. Wotowitch, founder of 
ihe Twenty-Five-Year Club. 


Joseph H. Gunn is executive  secre- 
tary of the association. 





Frank G. Campbell . . . new president 
of New Jersey Oil Trade Assn. 


39 








Manufacturers of Quality Petroleum Products 


DIVISION SALES OFFICES REFINERIES 


Boston New York 
New York Philadelphia 
Philadelphia Pittsburgh 
Pittsburgh Toledo 
Atlanta Cincinnati 
New Orleans Port Arthur 
Houston Fort Worth 
Louisville Sweetwater 
Toledo 
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LPG Sales Raised 300% 
From 1941 to 1945, 
Bureau of Mines Says 


The almost 300% increase in LPG 
iles during the war years—from about 
163 million gallons in 1941 to almost 
1277 million in 1945—included large 
rains in the use of propane, especially 

r household consumption, 

This and other figures concerning the 
LPG industry were revealed in the re- 
ently released Bureau of Mines 

vering some 136 distributors’ sales 
ictivities for 1945, and included in 
Mineral Market Report No. MMS 1470, 
Dec. 11, 1946. 

Deliveries of LPG for domestic fuel 
represented about 42% of total sales 
for all purposes in both 1945 and 1944. 
constituted close to half 
a large part of the balance 
mixtures, 
while butane alone came for slightly 
under 10% of the total domestic use. 

Bureau of Mines figures indicating the 
trend in sales from 1939 to 1945 and the 
> given in Tables 


report 


Py pane alone 
this volume; 


onsisted of propane-butane 


sales to various users are 
1 and 2. 

Chemical manufacturers were the $e@C- 
ond largest consumers of LPG in 1945. 
With the close of the war and the lessen- 
ing in demand for butane for synthetic 
rubber, the chemicals industry demands 
forged well ahead—about a 48% _in- 
between 1945 and 1944. Again 
and propane-butane mix- 


crease 


propane al ne 





TABLE 1—Sales of Liquefied Pe- 
troleum Gases in U. S.. 1939-45 


(Thousands of Gallons) 








But.-Prop. Total 
Year Butane Propane Mixtures Quantity ° 
1939 71,351 79,323 69,020 223,580 
1940 77,056 109,216 123,348 313,456 
1941 112,244 126,969 219,252 462,852 
1942 128,560 150,511 301,917 585,440 
1948 140,122 218,273 312,683 675,233 
1944 122,870 324,355 450,846 898,071 
19441 273,116 335,884 451,156 1,060,156 
1945} 325,140 444,581 507,045 1,276,766 


1945 figures are 
° Includes pentane 
t Includes material 


for synthetic 


subject to revision 


rubber 


TABLE 2—Marketed Production in 
U. S. of LPG by Uses, 1945 


Subject to Revision 


Thousands of 


Gallons) 


But.-Prop. Total 
Uses Butane Propane Mixtures All Sales 
Domesti: 52,866 216,415 263,981 533,262 


Gas Manu 


facturing 15,637 22,323 15,889 53,849 
Industrial 

fuel 42.043 105,040 16,038 153,121 
Synthetic 

rubber 181,857 26,526 404 208,787 
Chemical 

Mfg 26,227 66,776 131,288 224,291 
Internal 

Combust 

Eng. fuel 6,469 7,453 79,418 93,340 
All other 

uses 4] 48 27 116 
Total Sales 325,140 444,581 507,045 1,276,766 

ine, pI 

pai I 

t 

ture 

ales 25.5 34.8 39.7 
DI EMBI 18, 946 


CAPACITIES 
3 GAL. 
TO 55 GAL. 


Plants at: 


Chicago 


Jersey City 





New Orleans 
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tures took the largest bite out of the 
volume produced, The propane jump was 
64% for 1945 over 1944, 

The use of propane as an industrial 
fuel has also greatly increased replacing 
butane and the mixtures. Industry used 
about one-fourth of 1945 propane produc- 
tion as a fuel. 

The largest single user of butane was 
the synthetic rubber industry, whil 
considerable quantities of —butane-pro- 
pane mixture went to the manufacturers 
of aviation gasoline. 

Butane represented less than 14% _ of 
all LPG 1945 sales (26% if synthetic 
rubber users are included), while pro- 
pane took a 39% proportion of the 
market. 

Checks by NATIONAL PETROLEUM NEWs 
on present-day markets show that the up- 
ward trend of propane is. still continu 
ing. Some areas show an artificial sur- 
plus of propane due chiefly to the tank 
car shortage. The material can be trans- 
ported in tank trucks only some 400 miles 
maximum from the supply basé 


Within the last year the use of LPG 
has increased considerably in the nor- 
thern states, especially for domestic and 
industrial users, and particularly with 
Jobbers point out they favor 
use of pure, 95%, 


propane, 
propane over butane 
because it lessens service calls. Although 
handling propane requires higher pres 
sures than butane, temperature limitations 
make the use of vaporizing equipment 
necessary for handling butane 


According to the American Gas Assn. 
reports included in the Bureau of Mines 
release, at the end of 1945 there were 
121,025 consumers in 240 communities 
and 34 states buying LPG from 117 com- 
panies, Propane and propane-butane mix 
tures gave the highest heating values 
2,550 to 3,000 Btu/cu. ft., compared to 
butane products with heating values 
ranging from 250 to 1,600 Btu/cu. ft.. 
the AGA. stated. 





Figures 


9-Month 
Actual 
Production 
Crud 1,293.9 
Other Oils 
Imports 
Crud 
Refined Oils 
Change Stocks 
Crude 
Natural Gasoline 
Refined Oils 
Total Demand 
Motor Fuel 
Residual Fuel 
Distillate Fuel 
Kerosine 
All Others 
Exports 
Crude 
Motor Fuel 
Residual Fuel 
Distillate Fuel 
Kerosine 
All Other 
Crude Oil Run 
To Stills 
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Bureau of Mines Sees 2,205,000 B/D 
Record Motor Fuel Demand in 1947 


NPN News Bureau 

WASHINGTON — The Bureau of 
Mines sees 1947 as a record year for th 
American oil industry, with demand for 
motor fuel reaching the unprecedented 
level of 2,205,000 b/d. 

It also forecasts a total requirement for 
distillate fuel of 290,000,000 bbls., up 
tbout 10% from 1946, and estimates a 
record demand for crude oil of about 
1,746.000,000 bbls., or 4,780,000 b/d. 


The bureau’s estimates are contained 


in a preliminary look-ahead report which 


emphasized that the figures, at best, 
could be only approximate, in view of 
continuing abnormal postwar conditions. 
The wavy it looks now, however, total 
demand for all oils should be 4% greai- 
er than in 1946 and 26% above the last 


prewar vear of 1941. 


If demand for motor fuel develops as 
2.205.000 


b/d would surpass that of the record 


inticipated, a requirement of 
smashing war vear of 1945 by some 55, 
000 b/d and ton 1946 by around 86,000 
b/d. The bureau estimates automotive 
demand alone will increase by from 5 } 
6% over 1946 and that total new mili- 
tary purchases for the year may run be- 
tween 24 and 25 million bbls. (includ- 
ing 14 to 15 million bbls. of avgas), 
compared with total of 17 or 18 million 
in the current vear. 

In announcing its forecast, the bureau 
ilso published these comments: 


“Stocks of refined oils were abnormally 
low at the end of 1945 and a substan- 
tial increase was indicated in 1946. How- 
ever, the gain of about 45 million bbls. 
during the vear was abnormal and re- 
sulted from the high runs to stills in the 
second and third quarters and the unex- 


Total 
Last Year 


Quarter Esti- 
Estimated 


Production 
mated Crud 
137.0 Other Oils 
Imports 
Crude 
Refined Oils 
Change Stocks 
( ruck 
Natural Gasoline 
Refined Oul 
Total Demand 
Motor Fuel 
Residual Fuel 
Distillat Fuel 
Kerosing 
All Other 
Exports 
Crude 
Motor Fuel 
Residual Fuel 
Distillate Fuel 
Kerosine 
17.7 All Other 
Crude Oil Run 
730.0 Fo Stills 


pected reductions in fuel-sil consump 
tion due to industrial shutdowns, re 
duced military purchases, and mild fall 
weather. Crude runs to stills reached a 
peak of 4,860,000 b/d in the third quar 
ter and dropped to an estimated level 
of about 4,730,000 b/d in the fourth 
quarter as the result of the increase in 
refined inventories. It is estimated that 
distillate fuel-oil stocks increased about 
25 million bbls. during the year, resid 
ual fuel-oil stocks gained about 13 mil 
lion bbls.; kerosine stocks rose about 6 
million bbls., and finished gasoline stocks 
declined about 5 million bbls. 


“The anavsis of the stock situation in 
dicates that consumption of crude oil in 
1946 was possibly 1%% greater than re 
quired and at least covered any stock 
1946 and 1947. I 


readjustment of — this 


increases for b tl 
onsidering the 
sock situation in 1947, it does not seem 
foasible to reduce runs to so low a level! 
n the first quarter as to require opera 
tions that might strain refinery capacity 
in the last half of the vear, particulariy 
f total demand should exceed present 
estimates. The forecast of crude runs 
of 4,700,000 b/d in the first quarter of 
1947 is predicted on an adjustment of 
product vields to produce a maximum 
normal seasonal ihcrease in gasoline 
stocks and a maximum decrease in fuel 
oil and kerosine stocks. In considering 
the stock situation, it should be noted 
that, as stocks in military custody are 
depleted, the stocks in company custody, 
as reported to the Bureau of Mines, must 
service a larger part of the demand.” 


Following is the bureau size-up of the 
supply and demand for 1947 compared 
with 1946 figures in millions of bbls.: 


1947—F orecast 


First Second Last Total 
Quarter Quarter Half Year 
123.0 135.0 1,746.0 


~ 2 ae 
29.5 30.0 93.0 


22.0 89.0 
11.0 : 16.0 
1.0 

0.5 

0 


$5 
194 : 2.010 
805 

190 

290 

101 


29 
- 


146.5 


894.2 1,754 
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Plate 949 Gauge Hatch—fur- 
nished in 3” size only to permit 
ample space for gauging, 
sampling, etc. Spring action 
closes cap automatically when 
hand or foot is released. Spark 
proof and vapor-tight. 


Plate 907 Ajl-Bronze Bell Strain 
er—for use on end of suction 
lines when unloading tank cars 
by overhead method. Prevents 
pumping of sediment into tank. 


2 24", 3 


Plate 910 Pressure Relief Valve 
Extra-large relieving capacity. 
Positive action Smaller sizes 
used in gasoline meter dispens 
ing systems, larger sizes in bulk 
plant pumping installations. 12" 
4 ,, 74", (eo eae 
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For Decades McDonald Has Been 
a Leader in the Development of 
Equipment Designed to Speed the 
Handling and Safeguard the Stor- 
age of Liquid Petroleum Products 


McDonald engineering  origin- 
ated much of the equipment now 
regarded as standard in bulk 
storage facilities. McDonald re- 
search keeps pace with develop- 
ments, provides for new needs as 
they arise. 


Described on this page are a few 
of the items from the comprehen- 
sive McDonald line. All McDon- 


ald products are distinguished by 


advanced design, rugged con- 
struction and dependable per- 
formance. 


A.Y. M°DONALD MFG. CO. 


“The Home of the Swing Joint’ 
DUBUQUE, IOWA 


There's a McDonald Branch or Distributor Near You 








Plate 924 Tank Sludge Pump for 
removing water and foreign settlings 
from fuel oil burner and under- 
ground service station tanks. Suc 
tion end tapped 1” and has full 1” 
suction. Discharge spout permits at 
tachment of water hose to conduct 
sludge, water, etc., away from tank. 


Plate 87-0 is an inexpensive hand 
pump for transferring distillate and 
oils from truck tanks to burner 
tanks, etc. Also used to completely 
drain tank cars. 5” stroke, 5” 
cylinder, 2” suction and discharge. 
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BUTANE-PROPANE 
—<—=>> Propose Discarding 


é — Of Outmoded Motor 
, | 













Fuel Specifications 


a NPN News Bureau 
WASHINGTON—Lubricants and Lig 


uid Fuels Technical Committee of Federal 
Specifications Board has proposed to board 
that three antiquated motor gasoline spe- 
cifications be discarded, and decided 









































































































ADEL against deleting 80-octane — specification 
from VV-M-561, Amendment 1, which 

HIGH-PRESSURE would supersede them. 
LIQUEFIED In series of actions, committee also 
PETROLEUM GAS approved draft of specification entitled 
Dispensers grease, lubricating, automotive and in 
Pumps dustrial, which would supersede present 
Accessories VV-G-681, and decided to rename the 
wale VV-L-671 gear lube specification be- 
accurate cause of objections to word “universal 

efficient in its nomenclature. 




















Outmoded motor gasoline specifications 
which group would have wiped from 
books are VV -M-571b, VV-M-564 and 
VV-G-LOLA, which has been in use about 
20 years. Aside from belief antiquated 


























Send for catalog 





























ADEL representatives: SHIELDS-HARPER, specifications should not be retained, feel 
Seattle, Portland, Oakland, Los Angeles, ing of committee was that all users today 
UNITED PETROLEUM GAS CO., Chicago could well employ gasoline meeting the 
TANK SALES & EQUIPMENT CO. ‘Dallas amended Motor Fuel M_ specifications. 





Address inquiries to... 
ADEL PRECISION PRODUCTS CORPORATION 
10637 Van Owen Street, Burbank, Californie 


In matter of premium gasoline speci- 
fications, question of deleting it had been 
entertained in view of lead situation, 
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TANK SPECIALISTS 
FOR OVER 20 YEARS 






































PROPANE STORAGE VESSELS 





For more than 20 years, GARY has specialized in fabricating all types of steel 
tanks. That experience, plus GARY'S complete facilities for the efficient de- 
sign and fabrication of LPG vessels, assures you of thorough satisfaction from 
your Gary-built Propane Tanks. 


Every GARY Propane Tank is built in strict accordance with ASME Code, para. 

Xt4 U-69, for unfired pressure vessels, 200 lbs. working pressure at 250 r. Avail- 
cei able in 15,000 to 30,000 gallon capacities. Take advantage of GARY'S special- 
ized knowledge of design and manufacture to assist you in planning and de- 
veloping your specific job. We are in a position now to give you quick delivery. 
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GARY STEEL GD PRODUCTS CORPORATION 


os pave: |heenneenn rr NORFOLK VIRGINIA ond ASHLAND, KENTUCKY 














but committee decided finally against su 
action. 

Proposed new lubricating grease spe: 
fication, which will be circularized 
interested government agencies and ji) 
dustry for comment, ties together 
number of specifications. It involv 
three grades of product in each of tl 
two types, and grade numbers woul 
correspond to the national lubricatii 
grease institute consistency numbers. 

Grades of type A, intended primari 
for automotive use, would be: 1—cha: 
sis; 2—wheel; 4—motor pump. Grad 
of type B, intended for lubricating suc} 
parts of motor equipment and_ oth 
machinery as are lubricated by means of! 
compression cups, would be 1—soft; 2 
medium; 3—hard. 

As for nomenclature of gear lube, ii 
dustry has indicated word “universal 
is undesirable. Accordingly, to avoi 
confusion with other existing federa 
specifications, committee is changing 
name to lubricant, exposed gear, hypoid 
wd other types. 


WPRA Reports Decline 
In Bright Stock 
Inventories in October 







Special to NPN 
rULSA — Inventories of Midcontinent 
bright stock and viscous neutral oils de 
clined to 18 and 20 days supply respec- 
tively on Oct. 31, 1946, while at the same 
time in 1945 there were 32 and 20 days 
supply. Large total shipment of bright 
stock has helped reduce the inventory 
since 1,645,123 bbls. (42 gals. each) wer 
shipped in the first 10 months of 1946 
1s compared with 1.279,619 bbls. during 
the same period of 1945. Of these ship- 
ments, exports amounted to 125,442 
bbls. during the 1946 period compared 
with 53,656 in 1945. 

Figures were compiled by the Western 
Petroleum Refiners Assn. and _ represent 
the operations of 12 reporting companies 
manufacturing lubricating oils in the 
Midcontinent area for the month of 
October, 1946. 

Meanwhile total production of bright 
stock for the 10-month period was 2,306, 
344 bbls., 2.3% under 1945 output 
Reporting refineries operated at a_ rate 
of 91.3% of total capacity for the prod 
uct. 

More viscous neutrals were produced in 
the first 10 months of ’46 than in 1945 
3.319.907 bbls. as compared to 6.3% 
less for the *45 period. 

Inventories of bright stock on Oct 
31, 1946, amounted to 140,171 bbls. of 
12 gals. This is a sharp decrease (40.8% 
from the 236,703 bbls. on Oct. 31, 1945 
and a drop of 3,647 bbls. from Sept. 30 
1946 


Solvent bright stock inventories were 
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THE WORLD’S FINEST AMPHIBIAN 


M ODERN in design and performance 
LUXURIOUS in appointment 


SAFE e « « twin engines—tricycle landing gear. Licensed for 8 to 10 
passengers by CAA in scheduled Air Transport category 


For complete information write Sales Department, 





Grumman Aircraft Engineering Corporation, Bethpage, Long Island, New York. 
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Rolling 


+ [ 
me The Mack family—the finest bunch of truck craftsmen 
' € you can find anywhere—is back on the job . . . working 
together again to produce the nation’s outstanding trucks. 


To our employees: ““Welcome back.” 


To our customers: “ Thanks for waiting.” 


Naturally, it will take some time to reach full-scale 
production again. Many materials good enough to maintain 
the 46-year standard of quality of Mack trucks still aren’t 
plentiful—but our lines are moving. We'll do our level best 


to get new Mack trucks and parts to you as soon as possible. 


Mack MANUFACTURING CORPORATION 


In behalf of its 67 Direct Factory Branches and 600 Dealers 
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imost the Same at the end of October 
nd September. On Oct. 31, 1946, they 
mounted to 63,234 bbls., four barrels 
nore than on Sept. 30, 1946. Inventories 
if solvent bright stock constituted 45.1% 
f the total bright stock inventories for 
October. 


Inventories of viscous neutrals on 
Oct. 31, 1946, were 212,157 bbls., a de- 
rease of 22,505 bbls. (9.6%) from Sept. 
30) 1946 

Solvent viscous neutral inventories 
vere 83,084 bbls. on Oct. 31, 1946, com- 
pared with 112,983 bbls. on Sept. 30 
1946—this was a decline cf 26.5%. Sol- 
ent viscous neutrals made up 39.2% of 
the total inventories of viscous neutrals 
for October 

Paraffin oil inventories wete 69,336 
bbls. on Oct. 31, 1946, an increase (4.4%) 
f 2,904 bbls. over Sept. 30, 1946 fig- 
ire They were 10,337 bbls. (17.50) 
higher than on Oct. 31. 1945. 

luventories of steam refined stock on 
Oct. 31, 1946 were 40,417 bbls., 3,137 
bbls. higher (8.4%) than they were on 
Sept. 30, 1946, or 13.3% more than on 
Oct. 31, 1945 

Blended oil inventories on Oct. 31 
1946. were 108,907 bbls., a decrease of 
2.883 bbls. (2.6%) from Sept. 30, 1946 
ind 22.8% less than on Oct. 31, 1945. 


Papers on Distillation 
To Top Chemical Meeting 


Special to NPN 

PITTSBURGH—Several chemists and 
chemical engineers of petroleum com- 
panies will present papers at the 13th an 
nual chemical engineering symposium of 
American Chemical Society at Mellon In- 
stitute for Industrial Research here Dec 
30-31. “Distillation” will be the general 
theme of the sessions at which outstand- 
developments covering several vears will 
be reported in 24 papers. 

A general review of the progress and 
current status of distillation will be given 
by T. J. Walsh of Standard Oil Co. 

Ohio), at the opening session. 

At the Dec 30 afternoon meeting, 
F. W. Melpolder and C. W. Headington 
of Atlantic Refining Co., Philadelphia, 
will present a paper on “Calculations of 
Relative Volatility from Boiling Points.” 

Dr, E. W. Thiele of Standard Oil Co. 

Indiana) will preside at Tuesday morn- 
ing’s session. Among reports then will be 
t paper by M. R. Fenske and C. S. Carl- 
son, Standard Oil Development Co., on 
“Separation of Hydrocarbon Mixtures by 
Solvents Using Vapor-Liquid Extracticn.” 

Also Tuesday morning, C. K. Buell and 
R. G. Boatright, Phillips Petroleum Co., 
Borger, Tex., will present a paper on 
‘Furfural Extractive Distillation Process 
for Recovery of Butadiene.” 

At Tuesday afternoon session, W. S. 
Forsythe, T. G. Stack, J. E. Wolf, and 
\. L. Conn, Standard Oil Co. (Indiana ) 
will present a paper on “Performance of 
McMahon Packing—Tests in a Six-inch 
Diameter Fractionating Column,” and 
James A. Davies, The Texas Co., will give 
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a paper on “Bubble Tray Hydraulics and 
Design.” 

Mr. Thiele is a member of the commit- 
tee arranging the symposium. 


Analysis of Hydrocarbon Gases 
Discussed in New Publication 


NPN News Bureau 

TULSA—A new 1l-page publication, 
“Recommended Procedure for Analysis 
of Saturated Hydrocarbon Gases by Low 
Temperature Fractionation,” has been 
published by Natural Gasoline Assn. of 
America. Designated NGAA_ publication 
1146, it is available together with a di- 
viding sheet and index tab to holders of 
the NGAA Book cf Standards for 25c. 


Individual copies are sold at 50c¢ each. 


Technical and economic discussion al 
NGAA meetings during 1945 and 1946, 
have been published in a 148-page book, 
illustrated with graphs, phctographs and 
drawings, and is available for general dis- 
tribution at $2.50 per copy. 


Deaths 


Joseph A. Goodson, geologist for Pure 
Oil Co., Olney, IIL, and his entire family, 
who met death in the recent Winecofl 
Hotel fire in Atlanta, Ga., were buried at 
Lexington, Ky., Dec. 9. 





Mr. Goodson, on leave of absence while 
recovering from an autcmobile accident, 
was enroute to Florida with his family 
when they stopped overnight at Atlanta. 
They were trapped in their rooms on the 
12th floor of the hotel about 3 a.m. and 
an hour later were forced to jump. Killed, 
in addition to Mr, Gocdson, were his 
wite, Gladys, his son Joseph, ar., 1 and 
daughter Barbara, 2 


Alexander L. Dade, Jr., 50, vice presi- 
dent of Deep Rock Oil Corp., died in 
Kansas City Dec. 8 while en route to 
New York. Death was believed to have 
been due to a heart attack. He had 
been with the company for more than 


25° vears. 


Charles E. Hane, 67, former vice presi- 
dent and treasurer of Tidal Oil Co., now 
Tide Water Associated Oil Co., died 
Dec. 6 at his Tulsa home. Death was 
attributed to cerebral hemorhage. He 
was one of the organizers of Okla Oil 
Co. in 1907, which later was known as 
Tidal, and was active as an Independent 
producer after his retirement from Tidal 
in 1925. 


Mrs. Martha Elizabeth Layng Pew, 
widow of J. Edgar Pew, died at her 


Villanova, Pa. home of a heart ailment 
Dec. 11, less than three weeks after her 
husband, a vice president of Sun Oil 
Co., died, 


“At your service!” 





Road Maps 
by Rand M‘Nally 


for the Oil Industry 
NOW AVAILABLE! 


You want to Rive your customers the 
best service possible whether you 
have a one-station operation or an ex- 
tensive chain. One of the most up-to- 
date ways to extend your service is to 
offer your own, individualized road 
maps to your customers. It is a form of 
advertising that ‘goes everywhere” with 
your customers 

Rand M¢€Nally has a complete selec- 
tion of road maps ready for you now. 
You will find them tailored to your 
needs . whether you wish regulation 
stock maps or specially designed ones 
Our 90 years of experience in map mak- 
ing is your guarantee of their quality 
and accuracy. You will find them: rea- 
sonably priced. 

Write for samples and prices—tell us 
your requirements and we will send 
full details. 


Consult 
Rand M‘Nally & Company 


536 S. Clark Sr., Chicago 5; 111 Eighth 
Ave., New York 11; 619 Mission St., 
San Francisco 5 
1856-Our 9Ah Year-1946 
‘REE 2 ORE 
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Parley Set to Discuss 


New Union-Tanker Pact 


NPN News Bureau 
NEW YORK—Representatives of in 
dependent barge and self-propelled tank 
er carriers of petroleum into New York 
City will meet late this week with com- 
mittees of Local 333, United Marine Di- 
vision, International 
Assn, (AFL) on terms of a new contract 
to replace one expiring Dec. 31. 


Longshoremen Ss 


Results of several previous meetings 
have been indecisive. The local wants 
a reduction of 48-hour week to 40 hours, 
a $1 daily boost in wages, time and one 
half pay for Saturdays and double time 
for Sundays. 

Union’s main talks so far have been 
with operators of non-oil carrying tugs 
and situation there has reached stalemate 
despite employer offer of 8% wage in- 
crease. Local presumably would not 
settle with one group without taking 
others into account. 

Both sides remained non-committal as 
to prospects of strike paralleling last 
February's, when fuel lack shut down 
city. 


New England Railroad Rate 
Dispute to Be Aired Jan. 15 


NPN News Bureau 

WASHINGTON—Oral arguments will 
be heard by ICC here Jan. 15 on petition 
of Petroleum Haulers of New England, 
Inc., and National Tank Truck Carriers, 
Inc., to prevent the Boston and Maine 
Railroad from permanently lowering rates 
on tank car shipments. 

Tank truckers protested both to ICC 
and to State of Massachusetts that action 
last vear by the railroad in decreasing 
tank car rates resulted in fees less than 
those under which railroad could afford 
to operate. State of Massachusetts sus- 
pended lower rail rates but later re- 
instated them, 

ICC examiners have recommended that 
ICC approve lower rail rates and argu- 
ments here will be on whether commis- 
sion should go along with that recom- 
mendation. 


Revision of Motor Truck 
Safety Regulations Planned 


NPN News Bureau 

WASHINGTON—A revision of exist- 
ing federal motor truck safety regula- 
tions aimed at cutting down rate of 
highway accidents and thus _ providing 
truckers with more profitable operations 
is being planned by Interstate Commerc« 
Commission. 

In stating its intention to revise the 
Motor Carrier Safety Regulations, IC( 
said: “Our continuing study since 1936 
of highway.safety and experience in ad- 
ministering the regulations has disclosed 
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difficulty of enforcement of some rules. 
lack of specific requirements of others 
and the outmoding of some by reason 
of rapid development in particular phases 
of motor transportation, indicating a need 
for general examination and revision of 
such regulations,” 


National Tank Truck Carriers, Inc., 
will ask ICC, among other things, to 
clarify regulations applying to tank trucks 
under section of rules entitled: “Trans- 
portation of Explosives and other Dan- 
gerous Articles.” NTTC said present sec- 
tion of regulations makes no specific dis- 
tinction between liquid and dry cargoes 
and is confusing to a certain extent. 


Other phases of regulations which will 
be discussed at hearings will be qualifi- 
cations of drivers, parts and accessories 
necessary for safe operation, accident re- 
porting, hours of service of drivers and 
inspection and maintenance. 


Incentive Driving Plan 
Promotes Highway Safety 


Special to NPN 

DALLAS—Contributing factor in Mag- 

nolia Petroleum Co.’s Western Safety Di 

vision being awarded a trophy last Oc- 

tober by National Safety Council was 

the incentive driving program in opera- 
tion in the company. 


This program, plus other factors result- 
ing from entry into the National Safety 
Council contest, are credited by W. I. 
Kent, manager, accident and fire preven- 
tion department of Magnolia with enabl- 
ing company’s fleet of 67 trucks to operate 
1,368,000 miles with an accident record 
of .00 accidents per 100,000 miles, while 
the average rate for that particular di- 
vision was .93, 


Mr. Kent says incentive program op- 
erates this way: 


“When an employe operates a piece 
of company equipment, either truck o1 
car, for as much as 1000 miles or more 
in any calendar year without being in- 
volved in a vehicle accident, he is issued 
a Safe Driver's Card signed by the man- 
ier of the accident and fire preven- 
‘ion department and this record is ac- 
cumulated from year to year. 


“The employes are very desirous of 
keeping their driving record free of mo- 
tor vehicle accidents. For instance: 
if an employe has a five or 10-year Saf 
Driving Card and is involved in a mo- 
tor vehicle accident, this breaks his rec- 
ord and he must ther. wait 12 months 
before another card is issued and _ this 
card is tor one vear only. 


“This Safe Driving Card is valuable 
in several different ways. For instance: 
if an employe is involved in a vehicle 
accident which is no fault of his, and 
there is no way to have prevented it, 
when showing his Safe Driving Card to 
the local officers or highway patrol, it 








is an indication that this man is a car 
ful driver. 

“We have had instances reported t 
us that if an employe leaves the services 
of Magnolia Petroleum Co. and makes 
application to another company wher 
his work will 
of a motor vehicle, and this applicant pro 
duces a Safe Driving Card from Mag 
nolia with a number of years of safi 
driving, it carries considerable weig! 


necessitate the us 


] 


in assisting them in securing the job.” 


Cities Service Oil Co. 
To Get Two New Tankers 


NPN News Bureau 

NEW YORK—Cities Service Oil Co 
will receive delivery soon on two tankers 
the Chiwawa and the Paoli, from Maritim« 
Commission, bringing the company’s fleet 
to,nine. In returm, six small tankers ar 
being turned over to the government as 
part of the purchase price. 

The two tankers exceed 16,000 dead 
weight tons. The Chiwawa is a forme: 
Navy tanker from which wartime arma- 
ment and spar decks are being removed 
and quarters reduced from 268 to 41 ac- 
commodations. The Paoli was operated 
for Maritime Commission during the war. 

Cities Service's fleet will have 133,000 
deadweight tons, including the Norse 
vessel Fenja, operated on 10-year chart- 
er. The company lost five tankers in the 
War. 


2 Damaged T-2 Tankers 
Are Offered for Sale 


NPN News Bureau 

WASHINGTON—U, S. Maritime Com- 
mission has offered two damaged T-2 
tankers—the Hat Creek, located in Suisun 
Bay reserve fleet near Martinez, Callif., 
and the Battle Mountain, anchored in Mo- 
bile River reserve fleet, near Mobile, Ala 
—for sale under stipulations that only 
bids of $250,000 or over in cash will b« 
considered. 

The Hat Creek was built in 1943 by 
Alabama Drydock and Shipbuilding Co. 
of Mobile, while the Battle Mountain was 
constructed in 1944 by Kaiser Co., Inc.. 
at Swan Island, Portland, Ore. Bidding 
will be limited to U. S. citizens. Tankers 
were offered under bid invitation No. PD- 
X272 and further information can be ob- 
tained from commission offices in Wash- 
ington, D. C. 


Of Product Carriers Gains 
3rd Quarter Operations 


NPN News Bureau 
WASHINGTON—American Trucking 
Assn. reports that third quarter gross 
revenues of petrcleum products motor 
carriers totaled $11,366,064, up 1.4% 
from same quarter of 1945. 

Expenses amounted to $10,759,882 
down 2.4%, intercity mileage of 43,312, 
187 miles was 3.6% below that of a yea 
ago; intercity tonnage decreased 3.1% 
to 5,159,742, and operating ratio declined 
from 98.3 to 94.7. 
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My Goes to 
Truck | Drove la The Army” 





Returning veterans, working on jobs where motor trucks are 
purchased or used, just naturally go for GMC. For wherever 
they served ... Africa or the Aleutians, Europe or the Pacific 
... their number one source of truck transport was the GMC 
>’ And whatever their branch of the Army... 
ground or air forces, combat or supply...GMC “Army Work- 
horse”’ power proved its ability on the toughest jobs. 


“ec 


six-by-six.’ 


Civilian GMCs benefit by the same manufacturing facilities, 
incorporate the same all-truck construction and feature en- 
gines of the same basic design as their military brothers... 
nearly 600,000 strong. Offered in a wide range of models, 
chassis types and sizes, % to 20 tons, new GMC trucks provide 
war-proved performance for all kinds of peacetime hauling. 


Traffic accidents have increased at an alarming rate since the war. 
Careless driving, jaywalking and neglect of needed repairs are 
mainly responsible. Do your part to prevent accidents by obeying all 
traffic laws... by driving safely and walking carefully ... by having 
your car or truck inspected regularly, repaired promptly and properly. 


GMC TRUCK & COACH DIVISION . GENERAL MOTORS CORPORATION 
YECEMBER 18, 1946 49 
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OIL MARKETS 





Kerosine and distillate 
Arkansas, Oklahoma and Kansas and _ in 


creases in latter area followed Penna.-Grad 


continent and Midwest. 


was reported by refiners and Great Lakes pipeline remained 


GULF COAST—Suppliers at the Gult 
continued to report inquiry tor 
70-72 oct. leaded gasoline early the past 
week, but interest was said to be taper- 
ing off toward end of week. Although 
some suppliers quoted prices ranging up 
to 7.5c for this material, six cargoes were 
reported sold at 6.5c. According to re- 
ports which could not be immediately 
confirmed two cargoes were said to have 
been sold at even lower prices. 


active 


Lower octane gasolines, however, were 
reported increasingly hard to get late 
in week, and offerings for January o1 
later lifting were said to be mainly on 
“market-date-of-lifting” basis 


Some inquiry for Grade 100/130 avia- 
tion gasoline was reported late in week, 
and one supplier reported sale of 120,000- 
bbl. export cargo at 9.75c¢ for early Feb- 
lifting to Europe. Material was 
reported held closely by some suppliers, 
doubted _ it 
my could be had for less than 9.75c. 


ruary 
und some buyers said they 


One supplier, however, quoted 9.5c for 
100/130 oct. avgas and 8.5c¢ for 91/96 
oct., While another supplier asked 9.75« 
and 8c) for 
lively. 


these two grades, respec 


Heavy fuels remained tight, according 
to reports, and most offerings were said 
on “market-date-of-lifting” 
One supplier, however, reported selling 
bunker “C” fuel at $1.38 for 
lifting late December. Another supplic1 


to be basis 


cargo of 


said he has been able to meet his com 
mitments through purchases from othea 
suppliers although material was not too 
casy to. obtain. 


° 2 


MIDWESTERN—No changes in re- 
liners prices were reported the past week 
in Midwest as gasoline demand contin 
ued at peak high. Refiners said they 
were swamped with orders they couldn't 
get out because of tank car shortage and 
inadequacy of pipelines to carry 
traftic. 


entry 


In addition to falling behind as much 
as two days on gasoline shipments, re- 
finers also said traffic jam was affecting 
burning oil shipments, “With 
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jobbers 





prices advanced the past W ek in 


Western 
crude 
vious week and advance in tank wagon prices. 
Continued transportation delays were reported from Mid- 
Unusually heavy demand for gasoline 


clogged with competing shipments of gasoline and heating oils 


Kerosine and Distillate Prices Rise in Several Areas 


Penna, In- em Atlantic 


rise of pre- 





gasoline. 





freight in- 


loading up to beat the rail 


crease,’ one refiner said, “coal strike 
came at a bad time. 
Midwest jobbers and tank car mar- 


keters’ buying prices reflected unsettled 
market in gasoline. Large Midwest job- 
ber said he was buying regular gasolin« 
at 6.5¢ to 6.625c, Group 3, and paying 
7c tor Ethyl, representing 0.125 increases 
since Dec. l. On Dec, 2. however, 
tank car marketer lowered his price for 
Ethyl from 7.25c to 7c, while on previous 
day two marketers advanced their gaso- 
line prices 0.125 to 0.25c. One marketer 
reported following sales on Dec. 10: 14 
cars of Ethyl at 6.875c, 18 cars of regular- 
grade at 6.5c, and 4 cars of 42-44 kero- 
sine at 5,625c. Another marketer re- 
ported offer from scuthwestern refiner 
of 10 cars of No. 3 fuel on “market-date- 
of-shipment” basis if he would also take 
5 cars of gasoline at 6.5c. Marketer said 
he was already buying regular-grade gas- 
oline at 6.25c, Group 3, and 
the fuel oil offer. 


declined 


Dec. 13 marketer reported selling “a 
few” 
1.875¢ and No, 


straw at 3 fuel at 4.75c. 


Seaboard 
recently advanced No 


came down 0.2c in their postings. 


Interest at the Gulf continued to center around lower octan 


gasoline with several cargoes reported sold. 


cars of range oil at 5.375c, No. 2 





CRUDE PRICES 


Since changes in crude oil prices 
are infrequent, the two pages of 
crude oil price tables are printed 
when there are sufficient 
changes to warrant. 

A record is kept in the Cleve- 
land office of NPN and OILGRAM 
from which the publishers will be 
glad to make proofs, or letters o1 
affidavits as to what the prices are, 
and without charge to regular sub- 
scribers. 


only 


Crude Price Changes 


No price changes for week end- 
ing* Dec. 11. 

For latest table of crude prices 
published, see NPN Dec. 4.,. pages 
54 and 55. 














Trend toward higher distillate prices was reversed at soutl 


points as several suppliers who ha 


2 and Diesel fuel prices 0.45c¢ per ga 





Several inquiries 


ulso were reported late in week for export cargoes of aviatior 


CENTRAL MICHIGAN—Demand fo: 
gasoline strong in Central 
Michigan throughout the second week ot 
December although with drop in temper 
ature late in the week some refiners said 
there were signs of the call slackening 
Prices for all products reported 
unchanged. 


continued 


were 


Inventories of gasoline generally wer 
low, according to reports, and some re 
finers said their stocks had been entirely 
depleted by the “abnormally high” de 
mand caused by jobbers endeavoring to 
keep their storage full with the impend- 
ing freight rate increase Jan. 1. 

Shipments of light and heavy fuels 
were going to regular trade only, most 
refiners said, in view of the 
shortage of supplies”. 

o 2 2 

WESTERN PENNA. — Majority of 
field reported 
in their prices for kerosine and distillate 
fuels during week ended Dec. 14, and 
several also asked higher prices for gas 


“serious 


lower refiners increases 


oline. 

Refiners’ kerosine prices 
ranged from 0.25 to 0.5¢ and for light 
fuels, from 0.125 to 0.5c, Kerosine was 
quoted from 7.425 to 8.125c late in week 
Prices 0.5¢c higher were asked for 36-40 
fuel as one refiner who had been quoting 


6.25« 


advances in 


reported advancing his price to 


6.75c. One other refiner asked this 
price while remainder of quotations 
ranged from 6.875 to 7.375c 


At end of week four refiners quoted 
Se for following 
0.25c by two refiners. On 


7.25c and an 


regular-grade gasoline 
increase of 
refiner continued to ask 
other maintained his posting of 7.5c. 
Gasoline demand was reported stead\ 
and several refiners continued to report 
Most refiners 
said demand for light fuels and kerosin 
was “Very 


reductions in inventories. 


declared 
that weather was still too mild for their 
shipments to reach normal volume. 
Two refiners reported changes in thei: 
lube prices during week. One advanced 
his prices 2c “across the board” with 
exception of 200 vis. neutral, 25 pou 
which he increased lc from 34 to 35« 


good, but some 
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Summary of Daily Gasoline Prices (Dec. 9 to Dec. 16) 
























S. Motor (ASTM octane) Monday Friday Thursday Wednesday Tuesday 
t 78-78.5 octane Ethyl: Dec. 16 Dee. 13 Dec. 12 Dec. 11 Dec. 10 
)klahoma . ° ne (397.75-8.7541) 7.75-8.7501 397. 75-8.7501) (397.75-8.7501 (307 
(Group 3 basis) (397.75-8. 7501 7.75-8.7501 (397.75-8.7501) (397.75-8.75¢1) (3207 
I hpt Tex. & N.M. dest’ns) (498.25-8 5141) 18.25-8 501 (498.25-8.501) (4)8.25-8.501 (4)8 
W. Tex hpt. to Tex. & N.M. dest’ns) (2)8.25-8.5(2 2)8.25-8.5(: (2)8.25-8.5(2) (2)8. 25-8 .5(2) (298 
Tex ( Tnsp. ) ieee (1)8-8. 2506) (1)8-8.2566 (18-8. 2516) (1)8-S8.2516) (1)8-8 
t. W. Tex. (Truck Tnsp.) - $.25(2) 8.25(2) 8.2512) 8.2512 8 












r? Group 3 basis) 
‘or shpt. to Tex. & N.M. dest’ns) (4 


ANA) 


(5) 
shpt. to Tex. & N.M. dest’ns) (3) (3) 
Truck Tnsp. ) PO (1) (1) 


AAIs-1— -~) 


Tex. (Truck Tnsp.) 





(Group 3 basis) ; 6.62511) 6.62511) 6.62511) 6.62501) 6.62501) 
Tex. (For shpt. to Tex. & N.M. dest’ns) 7(1) 



















































W. Tex. (For shpt. to Tex. & N.M. dest’ns) 7(2) 7(2) 72) 7(2) 7(2 
I Tex. (Truck Tnsp.) 
ent. W. Tex. (Truck Tnsp.) 
60 octane & below: 
kklahoma , . (3)6.25-6.75(2) (3)6.25-6.75¢2) (396.25-6.75¢2) (3)6.25-6.75¢2) 
Mid-Western (Group 3 basis) (4)6.25-6.73501) (4)6.25-6.75(1) (4)6.25-6.7501) (4)6.25-6.7501) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) (496.5-6.801) (4)6.5-6.801) (4)6.5-6.801) (5)6.5-6.801) 
V. Tex. (For shpt. to Tex. & N.M. dest’ns) (3)6.5-6.75(1) (3)6.5-6.75(1) (3)6.5-6.75(1) (3)6.5-6.75(1) 
>. Tex. (Truck Tnsp.) “ge - 6.5(7) 6.5(7) 6.5(7) 6.5¢7) 
‘ent. W. Tex. (Truck Tnsp.) 6.5(2) 6.5(2) 6.5(2) 6.5(2) 
Motor Gasoline, 78-78.5 oct. (Ethyl) (a) 
New York harbor ‘ ‘ : re (1)9.05-10.8(1) (1)9 05-10.8(1) (1)9.05-10.8(1) (1)9.05-10.8¢1) 
New York harbor, barges : . - (1)8.95-9.2(1) (1)8.95-9.2(1) .95-9.2(1) (1)8.95-9.2(1) 
Philadelphia (1)9.25-10.75(1) (1)9.25-10.75(1) 9 .25-10.75(1) 41)9.25-10.75¢1) 
idelphia, barges res (1)9.15-9.4(1) (1)9.15-9.401) (1)9.15-9.4(1) (1)9.15-9.401) 
Baltimore : ; ee ae (1)8.45-10.2(1) (1)8.45-10.2(1) (1)8.45-10.201) (1)8.45-10.201) 
Baltimore, barges : - Riadipir Spo (1)8.35-9.1(1) (1)8.35-9.101) (1)8.35-9.101) (1)8.35-9.101) 
Motor Gasoline 74-76 oct. 
New York harbor (1) (1) (1)8.05-9.3(2) (1)8.05-9.3(2) 
New York harbor, barges (1) 1) (1)7.95-8.9(1) (1)7.95-8.901) 
Philadelphia ; : eet (2) (2) (2)8.25-9.5(4) (2)8.25-9.514) 
Philadelphiz barges : i isos6s ie vias (1) (1) (1)8.15-8.4(01) (1)8.15-8.4(1) 
ES Sh SS hee Se ee eS eee (2) (2) (2)7.45-8.7(3) (2)7.45-8.7(3) 
Baltimore, barges (1) 41) (1)7.35-8.101) (1)7.35-8.101) 
Motor Gasoline: 
Western Penna. Bradford-Warren: 
74-76 Oct ; é eeu ee (1)7.75-8(2) (1)7.75-8(2) (1)7.75-8¢(2) (1)7.75-8¢2) (1)7.75-8(2) 
Western Penna, Other Districts: 
74-76 Oct ; ° (1)7.25-8.25(1) (1)7.25-8.25(1) (1)7.25-8.2501) (1)7.25-8.25¢1) (1)7.25-8.25(1) 


NOTE: Gasoline prices are reported in each day’s Platt’s OILGRAM Daily Price Service. Figures shown in parentheses indicate number ef com- 
panies quoting the lows & highs of the ranges. 


a! Postings of one supplier quoting the lows at New York, Philadelphia & Baltimore are for Min. 80 Oct. (A.S.T.M.) Ethyl. 

















































etines new prices for cylinder stocks said to be steady but “somewhat under Kansas. Several grades of Midcontinent 
nged from 25 to 29c with bright stock, normal due to mild weather” at most bright stock and neutral oils also were 
> pour, quoted at 32c. Another refines northern points. New York harbor re priced higher, with increased postings 
who had been asking 30c for latter prod- mained plagued by top-heavy inventories, reported by several refiners. 
t reported increasing his price le to according to reports, although som Sales reported during the week in 
Iwo refiners continued to ask 30c: movement of material was reported as cluded the following: 10 cars No. 6 fuel 
isked up to 37« jobbers completed filling up against pos- it $1.46 for immediate shipment to Mid- 
sibility of tugboat strike. Majority. of west industrial buyer, partly in) buyer's 
customers were said to have filled) ston cars, by West Texas refiner; 10,000 bbls, 
ATLANTIC COAST—Southern sup age just prior to recent advance in No No. © fuct at $1.90 for shipment to in 
vho the previous week had initi 2 price at New York harbor, and jump dustrial buyer over December by Okla 
: ‘. » i gasoline es nay demand curing previous week's cold homa retine.; one cal Ethyl gasoline at 
stillate fuels reported wediactes his spell Was reported to have tapered ot - to jobbe r oi the state, two cars No 
in pheet Wikcesk Gaal See A; mild weather continued 1 ports o! re ry fuel at 5c and four cars No. 6 
G7 per eal ck Cilseh al tn renewed price cutting wet! current im at $1.39 to brokers. all for immediate 
aa , m $2.90 to $2.81 pe: trade circles. However shading was shipment by ad second Oklahoma refiner 
sinning of past week Points said not to be on general scale compar two cars Ethyl at 7.875 aad font Cars 
vere Savannah, Jacksonville able to November. iegular-grade gasoline at 7.125c for im- 
a ee tee Mee mnediate shipment to Midwest jobbers by 
lack 1 ao Sesaan ton Wee «third Oklahoma peeanes 15,000) bbls 
MIDCONTINENT—Tank car situa. 0-200 vis. D 10:25 pp. bright, stocs 
at 34¢ to jobbers for January delivers 
Oth suppliers during week acted to tion =o unimproved in the Midconti and 10.000 bbls. 200 vis. No. 3 neutral 
mpetition” in these products nent the past week in spite of coal strike’s at Vie tes December chinmons, tr 1 
d No. 2 fuel, but two suppliers at end end, Some refiners said situation was continent refiner; total of 20,000) bbls 
vere still quoting 6.9¢ for No even worse, and attributed tie-up to Ethyl at 7.75c and regular-grade gaso- 
these points. Southern sup- slow return of cars, flurry of orders ton lime at 7c, FOB plant, to two majo 
rs said generally that demend fo heating oils following coal strike, inabil companies for movement over December 
tillates was “very good” at  Jackson- 4 to get tenders in Great Lakes i in buyers’ trucks and tank cars by East 
& north and volume of shipments line, and unusually heavy demand fer the Cake ues 
sood as far south as Miami. One season. Several said they expected rail “pre the — eS 
plier said he had no trouble moving freight increase effective Jan. 1, to caus gasoline was quoted at 5 to 5.125c, FOB 
tterial at 6.9 strong demand for all refined products C ® ole Pye _ 
sroup 3, sellers quoted 4.25 to 4.375« 
Prices elsewhere along Atlantic Sea- throughout December. FOB Breckenridge, with open spot sales 
rd were reported unchanged through- Kerosine, Diesel and. distillate fuel of three cars reported at) the highes 
t week. Demand for No, 2 fuel was prices rose in Arkansas, Oklahoma, and figure. 
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OIL PRICE SECTION 





At Refineries and 
Terminals and By 
Tank Wagon 


Prices herewith are reproduced from Platt’s 
UILGRAM Daily Oil Price Service, associated 
with National Petroleum News, whose represen- 
tatives in all NPN-OILGRAM offices devote 
their time exclusively to reporting oil industry 
prices everywhere. 

Prices shown are actual sales prices, or quo- 
tations meaning sellers’ general offers or posted 
prices; for current sales and shipment; for the 
business day or period stated; except Tank 
Wagon prices, prices are for bulk lots such as 
tank car and motor transport; barge or tanker 
cargo lot prices are identified; FOB refineries 
or terminals; in cents per gal. except where 
shown in bbis. of 42 gals.; wax and petrolatums 
in cents per pound; ex all fees and taxes; for 
crude oil and its products lawfully produced and 
transported; report as received by OILGRAM 
and National Petroleum News but not guaran- 
teed; for subscribers’ private use only and not 
for resale or distribution or publication. Octane 
ratings are ASTM unless. otherwise noted. 
Parenthetical figures before and after prices in- 
dicated number of companies quoting the lows 
and highs of the ranges. For further details of 
price conditions apply to any NPN—-OILGRAM 
office or see back of any OILGRAM Price 
Service invoice. 

For complete price service delivered daily 
from nearest OILGRAM publishing office, New 
York, Cleveland and Tulsa, address  Platt’s 
Price Service. Inc., 1213 West 3rd St., Cleve- 
land (13), Ohio. Annual subscription rate in 
U. S.; $125 per year, payable in advance. 


Refinery 
Prices 


Gasoline 


Prices in Effect 


OKLAHOMA Dec. 16 Dec. 9 
78-78.5 Oct 

Ethyl (2)7.75-8 7501) (297.75-8.75(1) 
73-75 Oct (5) 7-7.5(2) (5) 7-7.5(2) 


2-86 Oct 

60 Oct.& below (3)6.25-6.75(2)  (3)6.25-6.75(2 
MID-WESTERN (Group 3 basis) 
78-78.5 Oct 





Ethyl .. (307.738.7501) (2)7.75-8.75(1 
73-75 Oct. (7)7-7.501) (7) 7-7.5(1) 
63-66 Oct 6 625(1) 6.625(1) 


60 Oct.& below (4)6.25-6.75(1) (4)6.25-6.75(1) 


N. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
78-78.5 Oct. 


Ethyl . (498.95-8.5(1) (4)8.25-8 5(2) 
73-75 Oct . (4)7.25-7.5(1) (5)7.25-7.5(1 
63-66 Oct. 7(1) 

60 Oct.& below (4)6.5-6.801) (5)6.5-6.8(1) 


W. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
78-78.5 Oct 


Ethyl .. -(2)8.25-8 5(2) (2)8.25-8.5(2) 
73-75 Oct. ...(3)7.25-7.5(1) (3)7.25-7.5(1) 
63-66 Oct. 7(2) 7(2) 


60 Oct.& below(: 3)6.5-6.75(1) (3)6 5. 6.75(1) 
E. ae (Truck Tnspt.) 


78-78.5 Oct. .(1)8-8.25(6) (1)8—8.25(6) 
73-75 Oct. 7 7.25(6) (1)7-7.25(6) 
60 Oct.& below 6.5(7) 6.5(7) 
CENT. W. TEX. —— Tnspt.) 

78-78.5 Oct. 8.25 §&.25(2) 
73-75 Oct. 73502) 7.25(2 
60 Oct. & below 6.5(2) 6.5(2) 


KANSAS (For Kansas destinations only) 
78-78.5 Oct. 

Ethyl . (1)8.2-8.625(1) (1)8.2-8.5(2 
73-75 Oct. ...(1)7.2-7.625(1) (1)7.2-7.5(1) 
63-66 Oct. 

60 Oct.& below(1)6.4-6.875(1)  (1)6.4-6.75(1 


ARK. (For shipment to Ark. & La.) 


78-78.5 Oct. 

Ethyl ‘ 8.125(1) 8.125(1) 
73-75 Oct. 7.125(1) 7.125(1) 
60 Oct. & below, 

unleaded 6.375(1) 6.375(1) 
WESTERN PENNA. 
Bradford-Warren: 

74-76 oct... (1)7.75-8(2) (1)7.75-8(2 
Other districts: 

74-76 oct... (1)7.25-8.25(1) (1)7.25~-8.25(1) 


CENTRAL MICHIGAN (FOB Centra! Mich 
refinery group basis; for shpt. within Mich 


shpts. may originate at plants outside Central 


group. ) 
U.S. Motor: 
78-78.5 oct. 


Ethyl .(1)9.875-10.501) (1)9.875—-10.5(1) 
73-75 oct... (1)8.875—-9.25(1) (1)8.875-9.25(1) 


Str. run gaso- 
line, excl. De- 
troit shpt. .(1)6.5—-7.625(1) (1)6.5-—7.625(1) 
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Prices in Effect 
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Refinery Prices—Continued 
Prices in Effect Dec. 16 Dec. 9 


CHICAGO (From Mid-Continent p.l. crude) 
Neutral oils vis. at 100°F. 0 to 10 p.p. 


Pale Oils: 
Vis Color 
)-85—No. 2 10.5(1) 10.5(1) 
6-100—No. 2 11(1) 11(1) 
X—No. 3 16.5(1) 16.5(1) 
No. 3 17(1) (1) 
\—No, 3 17(1) 17(1) 
—No. 2 18(1) 18(1) 
Red Oils 
No. 5 17(1) 17(1) 
—No. 5 17(1) 17(1) 
250—No. 5 18(1) 18(1) 
280—No. 5 19(1) 9(1) 
0—No. 5 19 5(1) 19.5(1) 


Note: Viscous oils, 15 to 30 p.p. are quoted 
).5e lower; 60-85 and 86-110 No. 2 non-viscous 
s, 15 to 30 p.p., 0.25¢ lower. 


Unfiltered Steam Refined (Viscosity at 210°) 
140 12.5(1) 12.5(1) 
160 13,5(1) 13.5(1) 
200 14.5(1) 14.501) 
Bright stocks, 160 vis. at 210 No. 8 

)}to 10 p.p.... 25(1) 25(1) 
15 to 25 p.p.... 24.5(1) 24.5(1) 

} to 40 p.p 22.5(1) 22.5(1) 


E filtered Cyl. 
Stock 15.5(1) 15.5(1) 
Note: To obtain prices delivered in Chicago 
add 0.35c per gal. 


Natural Gasoline 


(Group 3 & Breckenridge prices are to blenders 
on freight Basis shown below. Shipments may 
originate in any Mid-Continent manufacturing 
district.) 
FOB GROUP 3 
Grade 26-70 5(Sale) 5<(Sales) 
FOB BRECKENRIDGE 
Grade 26-70 1.25-4.5(Quotes) 4.25(Quotes) 
CALIFORNIA (FOB plants in Los Angeles 
basin) 
21-21.9 pound vapor pressure 

for blending. 


Naphthas and Solvents 
(FOB Group 3) 
Stoddard 
solvent (1)7.125-7.875(1) 
Cleaners naphtha 8.125(3) 8 125(3) 
V.M.&P Npth (1)8 by -8 .125(4) (1)8 1-8 125(4) 
ts(1) 7501) (1)7.1-7.3751&a) 
(1)8 4 8. 125¢ 3) (1)8 1-8.125(3) 


(1)7 eS 


Rubber solv 

Lacquel 
i (3)8.375-9.375(1) (3)8.375-9.375(1&a) 

Benzol dil (1)8.875-9.625(1) (1)8.875-9.625(1) 

WESTERN PENNA. 

Bradford-Warren: 


ver 8.25(1 8.25(1&a) 
Other Districts: 
Untre r 
phtl 8(1 (1)7.75-8(01&a) 
ad 
solver 8.25(3) 8.25(3&a) 
Correct for Dec. 9 also; shown incorrectly 


NPN f De 11 


OHIO (S. O. quotations for statewide delivery); 
V.M.&P. naphtha. D.C. naphtha, Varnolene & 


Sohio solvent 11.0 11.0 
ibber solvent 10.5 10.5 
E. TEXAS (Truck Tnspt.) 
lal Solvent (1)8-8.25(1 (1)8-8.25(1) 


Wax 


WESTERN PENNA. (Bblis. C.i.) 
White Crude Scale: 
122-124 A.m.p “a 
126 A.m.p.(2)6 5(2 (1)5.75-—6. 25 (2) 

MID-CONTINENT (C.L. FOB Refinery) 
Semi-refined: 
132-134 AMP, 

bbls 7.5(1) 7.5(1) 
CHICAGO (FOB Chicago district refinery of one 
refiner, in bags, carloads. Carloads, slabs loose, 
.4c less. Melting points are EMP (ASTM) 
methods; add 3° to convert into AMP.) 
Fully refined: 


72-124(bags only) 5.6 5.6 
25-127 6 6 
27-129 6.25 6.25 
30-132 6.55 6.55 
32-134 6.8 6.8 
35-137 7.55 7.55 
Petrolatums 


WESTERN PENNA. (Bbis., 
cars, 0.5c per Ib. less.) 


carloads; tank 


Wt € (1) 
White (1) 
am White. (1 
ght Amber.(1) 
nbe (1) 
l (1)4 








L-MBER 18, 








Commercial or con- 
sumer tank car, tank wag- 
on, dealer, and service 
station prices for — 
do not include taxes; 
do, however, pw» in- 
spection fees as shown in 
general ag Gasoline 
taxes, shown separate 
column, oe Fy 1.5c fed- 
eral, and state taxes; also 
city and county taxes as indicated in footnotes. 
Kerosine tank wagon prices also do not include 
taxes; kerosine taxes where levied are indicated 
in footnotes. Dealer discounts are shown in foot- 
notes. These prices in effect Dec. 16, 1946, as 
posted by principal marketing companies at 
their headquarters offices, but subject to later 
correction. 





Atlantic White Flash 
(Regular Grade) 


vy &Y Commer- Gaso- Kero- 
poche cial Dealer line sine 
T.W. T.W. Taxes T.W. 
Philadelphia, Pa. . 10.5 10.5 5.5 12.2 
Pittsburgh 6 ye 5 5 12.8 
Allentown 11.1 5 5.5 12.8 
re 11.1 2 5.5 12.8 
Scranton 11.1 11.1 5.5 12.8 
Altoona 11.1 2 5.5 12.8 
Emporium 11.1 11.1 5.5 12.8 
Indiana yo A 11.1 5.5 12.8 
Uniontown 11.1 ke 5.5 12.8 
Harrisburg = 11.1 5.5 12.8 
Williamsport 11.1 ee 5.5 12.8 
Dover, Del 10.8 10.8 5.5 “32.4 
Wilmington 10.3 10.3 5.5 11.9 
Boston, Mass. 10.3 ..D 
Springfield 11.0 4.5 
Worcester 10.8 4.5 
Fall River 10.3 ‘5 
Hartford, Conn 11.0 1.5 
New Haven 10.7 1.5 
Providence, R. I 10 1.5 
Atlantic City, N.J 10.0 1.5 9.9 
Camden 10.0 1.5 9.9 
Trenton 10.0 4.5 9.9 
Baltimore, Md 9.7 5.5 9.7 
Hagerstown 10.4 5.5 10.2 
Richmond, Va 9.7 7.5 10.2 
Wilmington, N. C 10.1 7.” 10.8 
Brunswick, Ga 11.3 7.5 °©10.6 
Jacksonville, Fla. 10.8 8.5 10.1 
Mineral Spirits V.M.&P. 
w T.W.+ 
Philadelphia, Pa 12.0 13.5 
Lancaster, Pa. ‘ 13.0 14.5 
Pittsburgh, Pa 13.5 14.5 
FUEL OILS—T.W. 
1 2 5 6 
Phila., Pa. ~ se 8.7 6.13 5.42 
Allentown . 10.8 9,3 
Wilmington, Del... °9.9 8.8 
Springfield, Mass 9.6 
Worcester 9.1 
Hartford, Conn 9.3 


*Does not include 1c Georgia kerosine tax. 

+Mineral Spirits prices also apply to Stoddard 
Solvent; V.M.&P. prices also apply to Light 
Cleaners Naphtha. 

Discounts: 

Kerosine—Thru Penna. & Delaware, 2c off 
t.w. price on t.w. deliveries of 25 gals. or more 
at one time 

Effective Dec. 6, 1946 


(N. B. Prices are Continental's 
‘normal”’ prices. Current selling 
prices may be lower = *‘nor- 


mal’’ because of loc compe- 
tition). 


Conoco Demand 
N-tane (3rd Gaso- Kero- 
(regular) Grade) line sine 


*¥Tank Wagon Taxes T.W. 
panes, Col. 11.5 10.5 5.5 12 
Grand Junc. 13.5 12.5 5.5 13 
Pueblo ‘ 12 11 5.5 11.5 
Casper, Wyo. ... 12.5 11.5 5.5 18 
Cheyenne a 11 5.5 12.5 
Billings, Mont. 13.5 12.5 6.5 13.5 
Butte 14.5 13.5 6.5 15 
Great Falls 13.5 12.5 6.5 15 
Helena 14 13 6.5 15 
Salt Lake City, 

Utah 14.5 13.5 5.5 15 
Twin Fall, ‘Ida... 16.5 15.5 7.5 17 
Albuquerque, 

N. M. eee 10.5 “7 pel 
Maem. ......0. 10 7 10.5 
Santa Fe a 11 °7.5 11.5 
Ft. Smith, Ark 10.5 s 10.4 
Texarkana 1U 8.5 °5.5 10 
Muskogee, Okla.. 10.5 9 5 9 9.5 
Oklahoma City .. 10.5 9.5 9 9.5 
Tulsa “e 10.5 9.5 9 9.5 


*Taxes: In gasoline tax column are mnctades 
these city taxes—Albuquerque, 
Santa Fe, 1c. Texas 4c state tax applies ‘within 
city limits of Texarkana, k. 
+To consumers & dealers. 
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Thriftane 

Humble (3rd Grade) 
HUMBLE (Regular) fer 
OIL *Tank Re- *Tank Re- line 


Wagon tail Wagon tail Taxes 
Dallas, Tex. ..95 135 85 11.5 5.5 


Ft. Worth -95 135 85 11.5 58.5 
Houston --- 95 28.5 8.5 W8S $8.9 
San Antonio ..95 135 85 115 5.8 
Kerosine 
*Tank Wagon Retail 
Dallas, Tex. 9 13 
Ft. Worth 9 13 
Houston ....... q 13 
San Antonio 9 13 


*To all classes of dealers & consumers 


Canada 


PRICES OF IMPERIAL OIL, LTD. 
Per Imperial Gallon, which is 1.2 U. S. Gallons 


Esso Gasoline 


IMPERIAL (Regular Grade) 

OIL Kero- 
*Gasoline *Gasoline sine 
T.W. Taxes T.W. 

Hamilton, Ont. .. 16.5 11 18 

Toronto << oe 11 18 
Brandon, Man. .. 21.5 10 23.5 

Winnipeg 20.0 10 22 
Regina, Sask. - 19.5 11 21.5 
Saskatoon 22.3 11 24.8 
Edmonton, Alta... 20.4 10 22.4 
Calgary : . 17.8 10 19.5 

Vancouver, B.C... 15 10 2 
Montreal, Que.... 16.5 11 17.5 

St. John, N. B.... 16 13 19 

Halifax, N. S..... 16 13 19 


*Includes 3c Federal, and Provincial taxes. 
tTo divided & undivided dealers. 


SOCONY MOBILGAS 


OCONY —Regular Grade— 

VACUUM Com. Undiv, Gaso- 
Cons. Dir. tine 
.C. TW. T.W. Taxes 

New York City 
Manh. & Bronx 10.1 10.6 °§.5 
Kings & Queens 10.1 10.6 °5.5 
tichmond : 9.7 10.2 °*5.5 
Albany, N. Y. 9.4 10.0 10.5 5.5 
Binghamton . 10.6 11.3 11.8 5.5 
3uffalo ; 10.2 10.9 11.4 5.5 
Jamestown ee OF 11.1 11.6 5.5 
Mt. Vernon , 10.2 10.7 5.5 
Plattsburg 10.2 10.9 11.4 5.5 
Rochester ‘ 10.4 11.2 11.7 5.5 
Syracuse 10.4 11.1 11.6 5.5 
Bridgeport, Conn 10.2 10.7 4.5 
Danbury 10.7 11.2 4.5 
Hartford ; 9.7 10.5 11.0 4.5 
New Haven 9.6 10.2 10.7 4.5 
Bangor, Me 9.7 10.7 11.2 5.5 
Portland . oo 9.9 10.4 5.5 
30oston, Mass - 9.3 98 10.3 4.5 
Concord, N. H 11.4 11.9 5.5 
Lancaster 12.0 12.5 5.5 
Manchester 10.9 11.4 5.5 
Providence, R. I 9.2 9.8 10.3 4.5 
Burlington, Vt 10.2 10.8 11.3 5.5 
Rutland 11.2 11.7 5.9 


Buffalo, N. Y. 13.5 15.0 

New York City 12 0 13.0 

Rochester 13 5 15.5 

Syracuse ° 15.5 t19 5 

3oston, Mass. 13.0 14 0 

Hartford 14 5 15 5 

Providence R I 13.5 15.0 
Mobil- Mobil- 

Fuel heat 

Kerosine Diesel Fuel 


Yard T.W. T.C. T.W. Yard T.W. 
New York City 
Manhat’n & 
Bronx 7.5 10.3 9.2 6.8 8.9 
Kings & 


Queens 7.5 10.3 9.2 6.8 8.9 
Richmond 7.4 10.2 9.2 6.8 8.9 
Albany 7.4 9.7 6.9 9.2 6.9 8.9 
Binghamton 9.1 11.8 11.0 8.7 10.6 
Buffalo 8.6 °11.3 8.0 10.5 8.2 10.5 
Jamestown’ *8.3**11.0 10.3 **8.3%*10.2 
Mt. Vernon 7.6 10.3 9.4 6.9 9.1 
Plattsburg . 8.4 10.9 7.6 9.7 
Rochester 8.7 11.4 10.4 8.1 10.1 
Syracuse 8.6 13.3 7.9 10.2 7.9 9.9 
Conn 
3ridgeport es 9.5 °°7 9.1 
Danbury 8.2 10.0 7.5 8.4 
Hartford no 9.7 7.3 9.3 
New Haven 7 71* 9.3 6.7 8.8 
Maine: 

Pangor 11.3 7.8 10.1 9.5 
Portland : .8 o 
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Tank Wagon Prices—Continued 


Mobil- Mobil- 
fuel heat 
Kerosine Diesel Fuel 

Moss Yard T.W. T.C. T.W. Yard T.W. 
Boston 10.4 6.7 9.0 &8 
N. H.: 
Concord 11.8 10.3 9.8 
Lancaster. 12.3 2 8.9 1 0 
Manchester 8.4 11 4 10.0 7.8 96 
e Rae 
-rovidence 0.2 Me ¢ ) 
Vermont: — ses vies a —_ 
Burlington. 8.2 8.0 10.3 &.0 9.7 
Rutland 8.7 10.5 8.2 10 0 


*Does not include 2% city sale 
ble to price of gasoline (ex tax). 
o> aoe barrels. 
elivered prices; all o -C. 
eo terminals. at a ae 
scounts: Diesel—On t.w. deliverie: 
for at least 4M) gals.: le for full esc nes 9 
Effective Dec. 13; prices of 8.7¢ yard, 11.4¢ 
t.w. posted Dec. 3, were reduced to & 1e ind 
11. 1e, respectively, on Dec. 6 
**Effective Dec! 13. 
(a) Discontinued Nov. 26. 


S tax applica- 





CHEVRON 
(Regular) Av. Gaso- Kero- 
Re- 380 line sine 
T.T. tail T.T. Taxes T.T. 
11. 15 14.5 4.8 138. 
10.5 14.5 14 45 is 
12 16 15.5 4.5 14°25 
13 17) «616.5 65 14.55 
ig Bs is? 38 BB 
Seattle, Wash... 115 155 15 8 is 
Spokane ....... 13.5 175 17 6.5 18.25 
Tacoma ---+e- 11.5 15.5 15 65 15.3 
Boise, Idaho..: 14.5 185 18 7.5 18.0 
Resale and C a 
amen. ‘ommercial Gasoline—Tank car 


of Chevron Aviation 80 
and Chevron Gasoline .25c per ann ba 
posted net tank truck price. Pearl Oil (The 
Standard Kerosine):—Tank car deliveries 3c 
below posted tank truck price. 


Red Crown (Reg. Grade) 
Blue Crown (3rd Grade) 
Red Red Blue 








Cr’n. Cr’n. Cr’n. Gaso- Kero- 

Cons. Dir. Dir. line sine 

T.W. T.W. T.W. *Taxes T.W. 
Chicago, Il. 13.5 11.5 11.0 4.5 12.2 
Decatur ‘ine 12:7 01:2 4.5 21.0 
Joliet - 13.5 12.0 11.5 4.5 19.9 
Peoria ---- 13.3 11.8 11.3 4.5 12.0 
Evansville, Ind. 3:0: 13.5 211.0 5.5 21.5 
Indianapolis Rowe 22.7 a. 2.F 
South Bend 13.7 12.2 11.7 5.5 12.2 
Detroit, Mich mo 22.4 4.5 11.4 
Grand Rapids 12.9 11.4 4.5 11.4 
Saginaw 12.9 11.4 1.5 11.4 
Green Bay, Wisc. 13.8 12.83 11.8 55 12.5 
Milwaukee << ae.¢ t6.2 31.7 S85 39.4 
La Crosse 13.6 12.1 11.6 5.5 192.3 
Duluth, Minn 13.8 12.3 5.5 12.5 
Mpls.-St. Paul 13.6 11.6 11.6 5.5 19.3 
Mankato - 13.6 12.1 11.6 5.5 19.3 
Des Moines, Ia.. 13.1 11.6 11.1 5.5 °11.8 
Mason City 13.4 11.9 11.4 5.5 919.1 
St. Louis, Mo, it 16 11.1 4.5 13.8 
Kansas City 12.5 11.0 10.5 4.5 11.2 
St. Joseph iZ.2 23.0 4.5 13.2 
Fargo, N. D. - 14.6 13.1 12.6 5.5 183.3 
Huron, S. D 4.0 12:5 12.0 5.5 19.7 
Wichita, Kans. 11.0 10.4 9.9 5.5 9.6 
Omaha, Neb. 13.1 11.6 11.1 6.5 11.8 


Stanavo Ethyl Aviation Number 73 


Cons. T.W. *Taxes 

Detroit, Mich. ... . 17.3 4.5 
Fargo, N. D. . ; 16.6 5.5 
Huron, S. D eer 16 0 5 5 
Indianapolis, Ind, .. 15.6 5.5 
Kansas City, Mo. 14.5 45 

Oleum V.M.&P. Stani- 

Spirits Naphtha sol *Taxes 


(Prices are base prices before discounts) 


Chicago vsee aes 14.9 13.9 4.5 
Detroit vo! ee 16.3 17.6 4.5 
Be ae 15.3 14.8 1.5 
St. Louis .. 14.9 15.9 14.4 1.5 
Milwaukee ... 155 16.5 16.0 5.5 
Minneap’!s ... 15.4 16.4 14.7 5.5 
Fuel Oils T. W. 
Chicago 

Standard Stanolex 

Heater Oil Furnace Oil 
1-99 gals. sve ant 10.7 10.2 
100-149 gals. 9.7 9.2 
150 gals. & over.... 9.2 cae 
150-399 gals. pina 9.2 
400 gals. & over.... ies 8.7 

Stanolex Stanolex 

Fuel A Fuel © 

1-749 gals 7.0 6.75 
750 gals. & over 6.75 6 
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Stanolex Furnace Ol! 


100 gals. 
Other Products 1-99 gals. & over 
Indianapolis ; 10.0 9.0 
Detroit aoe 10.0 9.0 
Milwaukee ‘5 10.3 9.3 
Minneapolis ‘ . 9.9 8.9 
St. Louis 9.7 8.7 
Kansas City . 9.3 8.3 


*Taxes: In gasoline tax column are included 
these city taxes—Kansas City, St. Joseph and 
St. Louis, 1c. Iowa kerosine prices are ex 
State tax. In naphtha tax column are included 
1.5¢c federal tax and state taxes. State sales, 
occupation, consumer and use taxes to be added 
where applicable 


+#Crown Gaso- Kero- 

Net line sine 

Dealer Taxes T.W. 

Covington, Ks 11 3 6.5 . 
Lexington 11.8 6.5 3 
Louisville 11.3 6 0 ; r 
Paducah 11.3 6.5 J ».6 
Jackson, Miss 10.8 7.9 - Z 
Vicksburg 10.6 Ri 3 _'s 
Birmingham, Ala 11.1 "8 5 .8 
Mobile 10.6 9.5 10.3 
Montgomery 4 *9.5 Mn 

Atlanta, Ga 3 7.9 ‘ 

Augusta 11.6 7.5 *10.8 
Macon 11.3 7.9 *10.6 
Savannah 10.8 7.9 =. 
Jacksonville, Fla 10.8 8.5 10.1 
Miami .. 10.8 8.5 10 1 
Pensacola 10.6 *9.5 9.8 
Tampa . 10.8 8.5 10.1 
*Taxes: In tax column are included these 


city and county gasoline taxes: Mobile 2c city; 
Birmingham, 1c city; Montgomery, 1c city and 
le county; Pensacola, le city. Georgia and 
Montgomery, Ala., have 1c kerosine tax, Mis- 
sissippi 0.5¢c not included in above prices. 

*+ Consumer 1t.w same as net 
deale! 


prices are 


prices 


Esso (Regular Grade) — 
Consumer Gaso- Kero- 





Tank Dealer line sine 
Wagon T.W. Taxes T.W. 
é c City, N. J. 10.00 10.50 4.5 9.9 
Gener nie ...+.. 10.00 10.50 4.5 9.9 
Baltimore, Md co. .S.te 30.20 5.5 9.7 
Cumberland cacee See 2eeoe 5.5 11.2 
Washington, D. C. . 10.00 se 4.5 == 
an e, Va. 10.50 OO me. 5 
pep ete Pe 9.95 10.45 7.5 10.2 
Norfolk s ‘ . 9.60 10.10 7.5 9.9 
Richmond ..... . 9.70 10.20 7.5 10.2 
Roanoke P . 11.10 11.60 7.5 10.3 
Charleston, W Va 11.20 11.70 6 ° 11.9 
Parkersburg : 10.95 11.45 6.5 11.6 
Wheeling 11.15 11.65 6.5 12.2 
Charlotte, N. C . 10.60 11.10 7.5 10.5 
Hickory . 11.00 11.50 7.5 10.9 
Mt. Airy 11.20 11.70 t.0 20.1 
Raleigh» 10.90 11.40 7.5 10.9 
Salisbury 10.70 11.20 Z.0 2 
Charleston, S. C 10.20 10.70 <a 
Columbia 11.10 11.60 7 5 
Spartanburg 10.60 11.10 7.9 3 
New Orleans, La 9.30 9.80 8.5 °8.7 
Baton Rouge 9.20 9.70 8.5 *%9.2 
Alexandria 9.70 10.20 S$.5 *9.2 
Lake Charles ; . Bae 9.70 S.3 °10.7 
Shreveport ; ; 9.20 9.70 8.5 *8.3 
New Iberia, La. . 10.00 10.50 8.5 °*8.7 
Knoxville, Tenn . 10.90 11.40 S.5 21.3 
Memphis 10.20 10.70 8.5 9.9 
Chattanooga 10.80 11.30 8.5 10.4 
Nashville ; os REO 320.00 8.5 9.4 
Bristol . 10.40 10.90 $8.5 11.4 
Little Roc! Ark 10.50 11.00 8.0 11.4 
Mineral Spirits V.M.&P. 
T.W. meee. 
Newark, N. J 12.0 is... 
Baltimore, Md 14.5 
Washington, D. C 14.5 
Fuel Oils—T.W. No. 1 No, 2 
Atlantic City, N. J 9.9 8 7 
Newark 9.9 8.7 
Baltimore Md 9.7 8.9 
Washington, D. C 10.2 9.3 
Norfolk, Va 9.9 8.7 
Petersburg , 10.2 8.9 
tichmond ae 10.2 8.9 
Charlotte, N. C 10.5 9.7 
Hickory « 9.9 
taleigh , ‘ 10.9 10.0 
Charleston, S. C : 8.9 
Columbia 9 9 
Spartanburg 10.7 


Effective Nov. 30 
Dex t and 11, 


shown incorrectly in NPN 

















*Does not include ic Louisiana kerosine taz 
Discounts: 


Esso gasoline—to undivided dealers, 0.5¢ off 
Aealer t.w. 

Kerosine—In South Carolina le per gal. of 
posted t.w. price for 25 gals. or more. In ar 
kansas 2c per gal. off posted t.w. price. 

Naphtha—Newark t.w. prices are for deliver 
jes of 200 gals. or more; less than 200 gals 
0.5¢c over posted t.w. prices; steel barrel de 
liveries, 2c over posted t.w. prices. Baltimore @ 
Washington prices are for t.w. deliveries of 
25-99 gals., no discounts. 


Sohio X-70 Gasoline** 
(Regular Grade) 


Con- Re- Gaso- Ker 
sumer sell- line sine 

T.W. ers *#S.S. Taxes T.W 
Ohio, Statewide 13.5 11.25 15 5.5 10.6 
POR .ic.ce. Zoe 2075 5.5 106 
Canton 13.5 10.75 14 5.5 10.6 
Cincinnati 13.5 10.75 14 5.5 10.6 
Cleveland 13.5 10.75 14 5.5 10.6 
Columbus 13.5 10.75 14 5.5 106 
Dayton 13.5 10.75 14 5.5 10.6 
Lima 5 - 13.5 10.7% 14 5.5 10.6 
Mansfield : ca 10.7: 14 5.5 10-6 
Marion 13.5 10.235 135 5.5 10.6 
Portsmouth . 13.5 10.75 14 5.5 10.6 
Toledo : 13.5 10.75 14 5.5 10.6 
Youngstown - 23.9 10.75 14 5.5 106 
Zanesville 13.5 10.75 14 5.5 10.6 


Aviation Gasoline—Statewide 


Consumer Gasoline 
T.W. Taxes 
Sohio Aviation Gasoline Clear 


Spe. AN-F 22, Amend. 1 16.0 5.5 
Esso (Clear) Avia. Grade 80 18.0 5.5 
Esso Aviation Grade 91/98 ... 19.0 5.5 
Esso Aviation Grade 100/130 22.0 - 


Naphtha—T.W. 
Statewide 
S.R. Solvent . : 
D.C. Naphtha 
V.M.&P. Naphtha 
Varnolene 
Sohio Solvent 


Jak feed eh ed ad 
CICA org 
NNT 


1) BO) Bs 


Fuel Oils—T.W. No.1 No.2 No.3 No.4 
Ohio, Statewide 9.6 9.6 9.1 
**Renown (third-grade) prices 

as X-70 unless otherwise noted. 
tPrices at company-operated stations. 


ttStatewide prices are subject to exceptions 
other than those shown. 


FR RS 


are same 


Discounts: 

Esso aviation—on contract to hangar opera- 
tors and resellers, 2c off consumer t.w. 

*For Cleveland area only, Full compartment 
hose dumps. 

Fuel oils—Statewide prices are for tw. & 
drum deliveries of 50 gals. or more: prices for 
deliveries of less than 50 gals. are 0.5¢c higher 

Naphthas—to contract consumers off t.w 
prices—Statewide: 300 to 999 gals., 0.5c; 1000 


to 2499 gals., 0.75c; 2500 to 4999 gals., 1c: 5000 
or more gals., 1.5¢ 
50 gals., 
0.5¢ ; 


1.5c. 


Lucas County: Less thaa 
tank wagon price, 50 to 249 gals., 
250 to 499 gals., 1c; 500 gals. or over 


Gasoline—Dealer T.W. Gaso- 

Fire-Chief Indian line 

(Regular) (3rd Grade) Taxes 
Dallas, Tex. .... 9.5 8.5 5.5 
Ft. Worth : 9.5 8.5 5.5 
Wichita Falls ... 9.5 8.5 5.5 
Amarillo ~ 2 8.5 5.5 
Tyler ene: 8.5 5.5 
El Paso eee. 11.5 5.5 
San Angelo ‘coy ee 8.5 5.5 
Waco apa) 9.5 8.5 5.5 
Austin verve: 8.5 5.5 
Houston a. 8.5 5.5 
San Antonio . 85 8.5 5.5 
Po’t Arthur . we 8.5 5.5 

Notice 


Tank Wagon prices include inspection fees on 
both gasoline and kerosine unless otherwise 
specified per gallon as follows: 

Ala. 1/40c on gasoline; Ark. 1/20c; Fl. 1/8c: 
Ill. 3/100; Ind. 2/25c; Kans. 1/50c; La. 1/32c: 
Minn. 7/200c; Neb. 2/100c; Nev. 1/20c; N. C 
1/4c; N. Da. 1/20c; Okla. 2/25c; S. Car. 1/8: 
S. Da. 1/40c; Tenn. 2/5c; and Wisc. 3/100c. 

Kerosine inspection fees only: Ala. 1/2c; Fla. 
1/8c: Iowa 3/50c: Mich. 1/5¢ per gal. 
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Distri 
N.Y 
VOY 
bar 
Albar 
*hila 
Phila. 
3altiy 
Balt., 
Norfo 
Wilm, 
Charl 
~avar 
lacks 
Miam 
lamp 
Pensa 
Mobil 


Bosto: 
Provic 
New 


( 


nN. = 
Alban 
Philac 
Baltin 
Norfo 
Charl 
Savan 
Jacks 
Tamp. 
New | 
Portla 
Bostol 
Provic 
New 





AVIA 
Grad 
(ex 
Grad 
(ex 
MOTO 
78-78 


KERO: 
11-43 
12-44 
No. 5 

DIESI 
In die 


Below 

gra 
<5 & |i 
Bunker 














Ao 
ne 
xes 


AA 


) 


5 
. 


























District 
Y. Harb... 18 
¥. rie 
































(Prices 


74-76 Oct. 


05-9.3(2) 


barges 7.95-8.9(1) 
bany a (6)9.4-9.45(1) 
ladelphia. ® (2)8.25-9.5(4) 
ila., barges. (1)8.15-8.4(1) 
ulti more (2)7.45-8.7(3) 
salt barges. (1)7.35-8.1(1) 

3 2 a (3)7.8-8.301) 

4 Vilm, N. G.. (2)7.75-8.3(1) 
irleston .., 2)7.7-8.301) 
vannah 8§.35(8) 
cksonville 8.3509) 

7 er 8.3516) 
mpa 8.3508) 
nsacola 8.101) 
[obile ate 1)7.75-8.1(1) 
ew Orleans. (2)6.925-7.2(1) 
ortland ..... 9(5) 

EE: wis ace »8.4-9.3(5) 
rovidence . 9.2(6) 
Haven 


(a) Postings of one supplier quoting the lows at New York, Philadelphia& Baltimore are for Min. 80 Oct 


Bunker C Fuel 


Ships’ bunkers 
(Ex Lighterage) 





Atlantic Coast 


Oil Price Section 





s are of refiners, FOB their refineries and tanker terminals, and of tanker terminal 





MOTOR GASOLINE 


Kerosine 


operators FOB their terminals)—Prices in Effect Dec. 


lh 


KEROSINE & FUEL OILS 


9 


va. 
78-78.5 Oct. &/or No. 5 Fuel No. 5 Fuel 
Ethyl! (a) No. 1 fuel 2 Fuel (0-10 p.t.) (15-60 p.t.) No. 6 Fuel 

(1)9.05-10.8(1) 7(15) (16)6.4-6.5(4) (6)2.27-2.37(2) 82.0941) $1.92110 

(1)8.95-9.2(1) 6.9(14) 6.3(16) (7)2.27-2.37(1) 2.09(1) 

(1)10.45-10.9(2) 7.209) 6.7(7) 2.5701) 2.12(1) 

(1)9.25-10.75(1) 7.2(12) 6.4(12) 2.1303) 1.92(7) 

(1)9.15-9.4(1) 7.15) 6.305) 

(1)8.45-10.2(1) 7.1410) 6.6(9) 2 0901) 1.9245) 

(1)8.35-9.1(1) (1)6.975-7(1) (1)6.475-6.5(2) 

(2)8.8-9(1) 7(7) 6.6(6) 2.0511) 1.8803) 

(2)8.75-9.85(1) 6.9509) 6.6(8) 

(2)8.7-901) 7.105) 6.6(4) 2 O011) 1.83(2) 
9.3514) 7.1(8) 6.7(4) 1.8301) 
9.3505) 7.109) 6.7(6) 1.78(6 
9.3503) 7.1(6) 6.703) 

9.3505) 7.109) 6.7(7) 1.7305) 
6.7(2) 6.51) 
8.75(1) 6.7(2) 

(2)7.8-8.2(1) 5.925(4) 5.55(3) (1)1.56-1.6001 1.43(¢3) 

(1)10.25-10.5(1) 7.1(7) 6.6(6) a 2.44511) 1.965(3) 

(2)9.4-10.8(1) 7(9) 6.5(9) 2. 305(2) 2.30501) 1.965(4) 

(1)10.45-10.7(1) 7(8) 6.5(8) 2.2ta(2) 1.935(¢4) 

1.935(3) 


Diesel Oil 


Ships’ 


(Ex Lighterage) 


Gas House 
Gas Oil 
28-34 Gravity 


bunkers Diesel Oil 


Shore Plants 











\ rb¢ 1.92(8) $2.73(6) 6.643) (1)6.5-6.601) 
Albany 2. ae 6.903) 6.901) 
Philadelphia 1.92(5) (1)2.65-2.73(4) (2)6.4-6.6(2) 6.401) 
l re 1.9214) 2.78(2) 6.8(2) 6.601) 
N 1.88(3) 2.74(2) 6.6(2) 6.601) 
Charleston 1.83(2) 2.74(2) 6.601) 
> ane 1.8301) 6.7(2) 
jacksonville 1.78(5) 2.81(2) 6.7(3) 
Tampa 1.73¢5) 2.81(2) 6.7(3) 
New Orleans 1.43(3) 2.33(2) 5.8(1) 
Portland 1.965(3) 6.801) 6.801) 
Boston 1.965(3) 2.77(1) 6.7(2) 6.701) 
Providence 1.935(4) 2.77(2) 6.7(2) 6.701) 
New Haven 1.935(2) 
Gulf Coast 
Prices in Effect Dee. 16 
New Orleans & Lower Texas Gulf Coast CARGOES 
Mississippi to Baton Rouge South & West of New Orleans Domestic & Export 
Tank Cars Barges Tank Cars Barges from all Gulf Ports 
AVIATION GASOLINE 
de 100/130 
export only) 1)9.5-9.75¢2) 
de 91/96 
é t onl 1)8-901 
MOTOR GASOLINE 
8-78.5 Oct. Eths 8 55 (2) (1)8.05-8.301) « 8.2541) (1)7.25-7.5() 
78.5 Oct. Ethyl 7.75-8.5¢1) 
6 O ( o5( 6.92512) (1)7.25-7 (1 (116.875-7 l 2)6.75-7(2 
6 O 296.875-7.5(1 
O 16.5-7.501) 
ne th approx. same ASTM & research Oct Prices are ) 
née r 9 points above ASTM rating 
Unleaded 
0 Oct 6.75-761 
68 Oct 1'6.5-6.7501 
» O 6.67561 (1'6.25-6.67501) 6.2501) 
On 
KEROSINE & LIGHT FUELS 
l VV kel 92503 >. W252) (1)5.55-601 L3d.0 ». 5-5. 75 
ker 
J fuel oil baa (1)5.25-5.3() 1 (1 5.501) 
DIESEL & GAS OILS 
( ». 675! ». 67501) 5 
8-52 « ».675(2 15 
> RID) S 
& bove 5. 92501 
y ) $1.56-1.6001) 1.80% 
HEAVY FUELS & 
BUNKER OIL Ship’s 
Heavy Diesels Bunkers 
(At all Gulf Ports) Cargoes (Ex. Lighterage) 
elow 8 API 
(1)$1.95-2.16(1) 
& ve (1)$2.20-2.41(1) 
ker C Oil 1 $8-1.59¢1) (5)81.43-1.6401) 





Gasoline 
Kerosine 
No. 2 fuel 
















TANKER RATES 


Approximate rates, cents per bbl.; Gulf- 
N. Atlantic, not east of New York 
Heavy crude & fuel, 

Light crude, 30 grav. or Fee. 


10-19.9 grav. 


43.8 




















DECEMBER 





LS, 


1946 


NPN Gasoline Index 


Dealer Tank 
T.W. Car 
Cents Per Gal. 

Dec 16 11.31 7.53 

Month ago 11.14 7.35 

Year ago 9.97 6.54 

Dealer index is an ~~ st ‘*undivided’’ 
dealer prices, ex-tax, in 50 cit 


Tank car index is weighted rena of folfow- 
ing wholesale markets for regular-grade gaso- 
line, FOB refineries or terminals: Okla., Mid- 
Western, W. Penna., N. Y. Harbor, Philadel- 
phia, Jacksonville, Boston and Gulf Coast. 


(A.S.T.M.) Ethyl 








Pacific Coast 


Prices in Effect Dec, 16 
(In Ships’ Bunkers, Diesel Fuel Bunker © Fuel 
or Deep Tank Lots) (P.S. 200) (P.S. 400) 
San Pedro, Calif. . $2.20 $1.25 
San Francisco 2.25 1.30 
Portland Ore. 2.45 1.50 
Seattle, Wash. 2.45 1.50 


Mid-Continent Lubes 


(At Gulf; in packages, FAS, New Orleans; in 
bulk FOB terminals) 
Prices in Effect Dec. 16 
Bright Stock Steel Drums Bulk 
D color, Vis. at 210° 
150 vis. 0-10 pp. 10.5¢1)a 3101) 
(a) FAS at New Orleans 
Wax 
(Melting points are AMP, 3° higher than 
EMP. Prices are FOB refinery; carloads; scale 
in bags or bblis.; fully refined slabs loose 
Prices in Effect Dec. 16 
New Orleans N.% N.% 
Crude Scale Export Domestic Export 
124-6 Yellow 
122-4 White 
124-t White. 6.2561 6 3 r 
Full Retine 
123-5 6.161 l Ti | 6.161 
125-7 6.161 15 6 5561) 6.101) 
128-30 6.401 (1)5.6-6.7501 6.401 
130-32 6.6561) 195. 85-6.6561 6.6501 
135-5 t (1 (196.157.1061) 6.9501) 
135-7 ‘1 1'6.4 1 1) 
Naphtha 
Prices in Effect Dec. 9 
V.M.&P. Mineral 
Naphtha Spirits 
New York Harbor 12(4) 11(5) 
Philadelphia 12(4) 11(5) 
Baltimore 10.5(4) 
Boston . 12.5(4) 11.5¢5) 
Providence 12.5(2) 11.5(¢4) 


Export Prices 


Prices in Effect Dec. 9 

Mexican Gulf Porte 

U. 8. Dollars per Bbi 
Bunker © Diesel 

(Ships’ (Ships’ 

Bunkers) Bunkers) 
Tampico 81.43 S$? 20 

Veracruz 1.43 
Minatitlan 1.43 g. au 
Pacific Coast 

Guaymas $1.91 $3.95 
Manzanillo 1.91 3.66 
Salina Cruz 1 91 50 


Note: All bunkers sales subject to Mexican 
stamp tax of 1.65% ad valorem 
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Statistics 


CRUDE PRODUCTION AND RUNS TO STILLS 
(MILLIONS OF BARRELS) 


Beet SE is LA os OP AE 
BE Te: Be a 


Eas 
Ap} 
Ap] 
Ind 
Ok) 
Ink 
Tes 
Lou 
N 


RESIDUAL FUEL OIL STOCKS Ro 


(MILLIONS OF BARRELS) Cal 
. ot 





Daily Ave. Pennsylvania Crude 
Runs to Stills 


(Compiled by National Petroleum Assn. from 
reports of all companies refining Pennsylvania 
crude, Figures in bbls.) 








Pe Week Ended Week Ended Week Ended 
es Dec. 7, 1946 Noy. 30, 1946 Dec. 8, 1945 
Re 67.309 64.245 64,986 
ee 
"Ne 
a : 
oW 
Crude Stocks eOh, 
ne : 
(Bureau of Mines figures, thousands of bbls.) Inx 
Ti 
ae Change Ke 
from Mi 
Nov. 30 Dec. 7 Nov. 30 Ne 
Penna. Grade 2,423 2,361 - 62 Ka 
Other Appalachian 1,703 1,785 + 82 Ok 
Lima-Michigan 1,109 1104 — : ra 
CRUDE OIL STOCKS [Hinois-Indiana 14,738 14,424 } 
(MILLIONS OF BARRELS) Arkansas 2,758 2,806 
: Kansas 9,001 8,847 ] 
Louisiana 11,240 11,349 : 
TTT ne time 11210113 | 
Gulf Coast 8,158 8.419 ( 
Pe@egee oe eA Ee Mississippi 2,795 3,005 
New Mexico 6,233 6,167 
ML 1 ae Bags Oklahoma 31,349 30,238 
a Texas: .. 108,374 107,341 ] 
SOR eESGek< Bees cua tee por map + ee 
{ West Texas $9,343 39,608 
‘ Gulf Texas 29,938 29,248 - — 
Other Texas 22,784 22,544 Tot 
Panhandle 3,741 3,730 - Ark 
: North 4,893 5,069 + Mis 
Bee South 5,534 5,439 Ala 
~e Other 8,616 8,306 _ 
XN is 1eT 8,616 §,: > Ney 
ie Rocky Mountain 10,287 10,267 — Wy 
MI Te ue California 21,578 21,504 - a 
. Frssuitar 99 o 
Foreign 4,221 Cal 
te Total gasoline bear- 
ing in U, S. 227,693 225,41! —2.§ Per 
Heavy in Calif. F 
x - Total located in — 
Bureau of Mines’ E 
E. Coast District 13,142 enti 
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Statistics 


REFINERY OPERATIONS 















American Petroleum Institute figures in Gasoline , -. oo 
thousands nds of barrels of 42 gallons each. Daily Production at bs Gas 1 —_. Recline’ 
Figures include reported totals plus es- Average Crude Refineries inc. Kerosine oe Production 
timate of wnreported amounts and are Runs to Stills Natural Blended Production ; Pr wy Week Ended 
therefore on a Bureau of Mines basis.) Week Ended Week Ended Week Ended WwW ook Enc ec ree a 

Districts Dec. 7 Nov 30 Dec. 7 Nov. 30 Dec. 7 Nov. 30 Dec. 7 Nov. 30 Dec. ~ ‘ a a 
OG I ee ee i eee a oe 726 739 1,887 2,124 212 223 1,065 933 nes — 
Appalachian (Dist. 1) : ‘ 102 100 305 286 49 54 96 4 B 44 
Appalachian (Dist. 2) 64 65 252 227 20 r 66 - 1.0: 36 1.019 
Ind., Ill, Ky. et ; ere 772 2,776 2,839 287 269 615 753 34 388 
Okla., Kans., Mo. .. vibek alain eiaanpmeennicel a 377 375 1,376 1,390 147 114 432 $3 pn 379 
Inland Texas ....... : Terre. ee 210 217 1,017 960 100 92 98 9 37 1 529 
Texas Gulf Coast Aree ee 1,096 1,123 3,247 3,358 621 660 1,696 1,476 1 pond 1H 
Loumiens Guilt Coast... 0... cscs caces 378 330 1,109 1,055 308 291 468 a4 106 4 
ees, Te IID. so. b.n-a 010.05 « em ere eieererd 60 50 167 141 35 29 53 34 25 oF 
Rocky Mt. (Dist. 3) . GEE: 11 1] 37 36 3 3 10 BR 243 230 
SS. 3 Ss eee 125 122 393 395 17 19 147 123 . os > 156 
California eee 811 803 2,279 2,334 67 135 1, 124 = 529 2,164 bo 672 
Total U. S.—B. of M. Basis ee 4,707 14,845 15,145 1,866 1,896 5,870 5,258 of 4,002 
U. S.—B. of M. Basis, Dec. 8, 1945 4.437 14,503 1,631 4,544 7 
































Total Stocks Total Stocks Stocks of Per Cent 

Pe Gas Oil and Residual Finished and : Daily Refining 
Kerosine Distillates Fuel Oil Unfinished Gasoline Capacity Reported 

Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Dec.7 Nov. 30 Dec. 7 Nov. 30 Dec. 7 Nov. 30 Dec. 7 Nov. 30 Dec. 7 Nov. 30 
East Coast . aw OSS 8,935 23,031 24,180 10,717 11,029 18,930 19,300 99.5 99.5 
“ped tlachian (Dist. 1) ae 47 495 548 581 382 405 2,406 2,430 76.3 76.3 
Appalachian (Dist. 2) _ 51 47 99 121 227 233 905 fi 886 84.7 84.7 
Ind., IlL., Ky : . 2,207 2,296 7,605 8,229 4,810 5,156 15,610 15,104 87 4 87.4 
Okia., Kans., Mo. 1,176 1,215 3,278 3,483 1,317 1,354 8,720 8,739 78.3 78.3 
Inland DR re ee Coy eee 418 446 575 581 796 885 3,451 3,416 59.8 59.8 
Texas Gulf Coast . $8,524 3,796 11,093 11,381 7,181 7,588 13,425 13,945 89.2 89.2 
Louisiana Gulf Coast : 1,799 1,859 4,289 4,185 2,343 2,379 4,730 4,556 97.4 97.4 
N. La. & Arkansas 310 388 510 508 161 161 1,859 Le 7 55.9 55.9 
Rocky Mt, (Dist. 3) 15 15 36 37 39 41 _36 81 19.0 19.0 
Rocky Mt. (Dist. 4) 144 162 471 495 618 617 1,795 1,67 7 70.9 70.9 
California ; 771 804 4 ee 28, yond by 799 one tae ert ha 4 “4 

Total U. S.—B. of M. Basis “). 19,527 20,458 63,56 36,062 57,208 58,647 88,18: $8,37 5. 5 

u. 68 B. of M. Basis, Dec. 8, 1945 11,490 42,560 44,079 +87,694 





Unfinished gasoline stocks included are: *%8,495,000 bbls.; 48,517,000 bbls. 










GAS OIL AND DISTILLATE STOCKS 
(MILLIONS OF BARRELS) 









U. S. Crude Oil Production 






American Petroleum Institute figures) 


Week Ended BEER eT id e GEE Baae Pemes 
Dec. 7, Nov. 30, : Hi 
1946 1946 ; 











Barrels Barrels 
(Daily Average) 














New York-Penna 17.850 49,000 
I lorida 200 74 
"West Virginia 6,050 7.150 
°Ohio Southeast 5,200 5,900 
Ohio—Other 2,150 2,500 
Indiana 20,600 19,600 
Illinois 201,200 203,700 
Kentucky 30,350 30,000 
Michigan 4 4,550 43,250 
Nebraska vied 750 750 
Kansas ee 249,550 275,500 
Oklahoma °¢ 371,050 367.500 


Texas 
































































District 1 18,850 19,000 
District 2 136,550 147,200 ; 
District 3 428,600 464,500 § : : 
District 4 211,300 = 226,350 ' fs ye 23 30 7 14 21 28 
District 5 34,950 36.850 : : +e ‘Ser NOV. DEC. - 
East Texas 317,150 324,000 : 
Other District 6 100,200 105 050 
District 7-B 34,600 35,300 
District 7-C 27,950 29.500 GASOLINE STOCKS 
District 8 500,800 507,250 (MILLIONS OF BARRELS) 
District 9 118,500 121,400 f 
District 10 81,000 80,550 RStsvatee 
Total Texas 2,010,450 2,096,750 
North Louisiana 93.050 92.650 eh eke 4 
South Louisiana 310.200 309,350 eS a; 
Total Louisiana 103.250 102,000 
Arkansas 73,500 73.550 BYEE 
Mississippi 80.750 80,050 
Alabama 1,050 1,000 
New Mexico Southeast 102.200 100,500 Bags 
New Mexico—Other 500 500 
Wyoming 105.250 = 105.550 ie oe an 
Montana 23.150 24.450 
Colorado 88.850 39.200 Sess 
California 876,300 $86,100 g eB 
Total U. S 4,694,750 4,794,574 
*Penna Grade crude wee Be 
included 59,100 62,050 nA a 


°° Okla., Kansas, Neb. figures are for week 
ended 7 a.m. Dec. 5, 1946. 
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SCHRADER PRODUCTS + ATTRACTIVE NEW DISPLAY PACKAGES + 
NATIONAL ADVERTISING = TURNOVER AND PROFITS FOR YOU 





Simple arithmetic that helps _ that tells millions of readers 
keep your operation on the how Schrader tire valve equip- 
profit side of the ledger. ment and accessories “make 
Display these New Schrader _ tires lastlonger’’by helping pre- 
Packages prominently. These vent underinflation that ruins 
eye-catchers are backed with tires. When you think of profits 
hard-hitting advertising, inthe think of Schrader—order from 
above consumer publications, your regular supplier today. 


Tell your customers: 
“Don't get caught with 


your tires down— 
use Schrader Products” : () 


| A. SCHRADER’S SON, BROOKLYN 17, NEW YORK 


Livision of Scovill Manufacturing Company, Intorporated 





\ 





Equipment Personals 





Gilmore Hiett has been appointed ad- 
vertising and sales promotion manager 
for Gorman-Rupp Co., pump manufac- 
turers, Mansfield, O. .. He was former] 
advertising manager with Westinghous: 
Electric Corp. 

° o 2 

Pell W. Foster, 
Jr., vice president 
and director of the 
Foster Wheeler 
Corp., has been ap- 
pointed vice presi- 
dent in charge of 
production. . . Mr. 
Foster has been as- 
sociated with the 
company for 27 
years, He was 
elected a vice presi- 
dent in 1942 and 
named a member of 
the board of direc- 
tors in 1938. 


° °o 


Arthur E. Jacobs has been appointed 
vice president and sales manager of 
Blackmer Pump Co., Grand Rapids, Mich. 

. He was formerly general sales man- 
ager of the pump division of George D. 
Roper Corp., Rockford, Ill. . . . For 30 
years he has been engaged in the design, 
production and marketing of industrial 
equipment, chiefly pumps, hydraulic ma- 
chinery and machine tools. He is now 
serving as chairman of the rotary pump 
section of the Hydraulic Institute, a na- 
tional association of industrial pump man- 
ufacturers. 


Russell D. Hiller, Jr., is now district 
manager—general line, for Gar Wood 
Industries, Inc. His headquarters are in 
Tulsa. His territory includes Texas, 
Oklahoma, and Louisiana. . . Mr. Hilles 
was formerly associated with Air Re- 
duction Sales Co. in Tulsa. He is a 
Texan. Graduated from College of 
Mines and Metallurgy of the University 
of Texas. 


o o ° 


Six Goodyear Tire & Rubber Co. of- 
ficials of the company’s new tire and 
mechanical goods plant in Uitenhage, 
South Africa, left recently to assume 
their overseas posts . . . Group is headed 
by V. L. Follo, general superintendent of 
the new factory. His aides will be N. A. 
Nigosian, engineering manager; Fred B. 
Conrad, Eldred L. Stanley, A. F. Novick 
and Harold Wilson, division superinten- 
dents. Eighteen production employes 
have been selected to go to South Africa 
as temporary labor trainers. 


o ° ° 


Joseph Glenn & Sons, Clifton Heights, 
Pa., will represent the Manhattan Rub- 


ber division of Raybestos-Manhattan, 


Inc., Passaic, N. J., in the Philadelphia 


area. 
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Thousands of explosions—real explosions— 


powerful explosions. Each strong enough to 


move your car... but none of them loud enough 


to make you turn around. 


QUIET—but exciting moments 
like these—moments spent taking 
the noise out of explosions, put- 
ung more power behind your 
accelerator—are typical scenes in 
Cities Service laboratories across 
the nation. There, exhaustive 
studies are continuously being 
made to provide better and better 
gasolene and fuel products. 

In 1929, Cities Service devel- 
oped and patented the famous 
Power Prover—a device through 
which you can gauge the real efh- 
ciency of an engine by measuring 
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the unburned oxygen and other 
components in the exhaust gases 
Later, Cities Service applied the 
Power Prover technique to avia- 
tion problems—as a result these 
instruments became invaluable to 


CITIES 





us in the war. 

To date Cities Service scientists 
have developed gasolene fuels that 
are so high in octane count auto- 
mobile engines st/// have to be radi- 
cally redesigned to take full advan- 
tage of them. And so it goes—the 
gasolene advances of today are wait- 
ing for the car of tomorrow... Yes, 
you can look to Cities Service 
for important new developments 
where petroleum is concerned. 






CITIES SERVICE OIL CO 
SIXTY WALL TOWER 
NEW YORK 5, N. Y. 

In the South 
ARKANSAS FUEL OIL CO 


SERVICE ‘service is our middle 


OILS 
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ABOUT OIL PEOPLE 








Enjoying a get-together at the Independent Oil Men’s Assn. of New England din- 
ner were (from left): Dyke Knox, Oil Service Co.; John W. Scott, Buckley and Scott: 
and Louis Rosenfield, Lincoln Oil Co., all Boston 





On hand early for the fall roundup dinner of Independent Oil Men’s Assn. of 

New England Dec. 4 were (from the left): Robert Carney, Carney Oil Co., Boston: 

Harold Hadley, Walker Coal and Ice Co., Worcester; and Donald Shanahan, White 
Fuel Corp., Boston 





Two Bostonian members of Independent Oil Men's Assn. of New England give the 

lowdown on activities there to Walter McCaulley, of the Wyatt Coal Co., New 

Haven, Conn. At the left is Willard Wright. Sun Oil Co., and right, Frank Scully, 
of Scully Signal Co., both Boston (NPN Photos) 
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The Mercury Oil Co., Winnfield, La.. 
has changed its name to Coast Oil and 
Butane Co., Inc... . Company is operated 
by W. H. Barlow. 


> C 2 


Paul J. Bond, who joined the traffic 
department of Pure Oil Co., Chicago, 
in 1920, was promoted to general traf- 
fic manager for the company, effective 
Dec. 1. . . . During the war, Mr. Bond 
served for two years with PAW in Wash- 
ington and as director of supply and 
transportation for Dist. 2 in Chicago. 

J ° e 

Harry P. Stolz, Los Angeles, Calif., 
has been retained as a consultant for 
the Navy. He is a member of the con- 
sulting firm of Stanley and Stolz, and 
his work will be in connection with the 
Elk Hills Naval Oil Reserve . . . Mr. 
Stolz was a captain in the Navy during 
the war. 

2 2 9 

Recognition recently came to members 
of Cities Service’s Seismograph Party No. 
6, operating out of Kingman, Kans., at 
a dinner during which they were honored 
for having worked 100,000 manhours 
without a lost-time accident. The award 
dinner follows a_ recently . established 
policy of the Geophysical Section of 
honoring members of any crew upon the 
completion of 100,000 manhours of work 
without a disability injury ... E R. 
Eustis, Bartlesville, safety director, pre- 
sented to party manager H. J. Heaton, 
the safety department’s framed certi 
ficate of award, 

C. G. Allenbach, regional manager 
for Cities Service Oil Co., Cleveland, in 
spite of his youthful appearance, is a 
grandpappy. When he heard of the ar- 
rival of his latest grandson in Denver, hi 
made a hurried flight to see the son 
whose parents are Mr. and Mrs. M. S. 
Ketchum of Denver. 


H. L. Jacobs has been appointed man 
vger of Magnolia Petroleum Co.’s auto- 
motive department. He has been with 
Magnolia for more than 25 years, start- 
ing as a truck driver back in 1919 in 
Oklahoma. 


H. J. L. Toombs, Dallas district man- 
ver for Magnolia Petroleum Co., will 
retire Feb. 1, 1947. He served as district 
manager at Oklahoma City, El Paso and 
Waco before becoming district manage 
it Dallas in 1934... Frank Camp, dis- 
trict manager for Magnolia Petroleum 
Co. at Waco, will succeed Mr. Teombs 
is manager of the Dallas district. He 
joined the Magnolia organization in 1911, 
ind was appointed Waco district man- 
ger in 1943 after a series of promo- 

ns in responsible executive positions. 


William Goatham has been elected 
ind installed as the new president of 
the Junior Chamber of Commerce of 
Inglewood, Calif. He is in the oil 
marketing section of General Petroleum 
Corp. 
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Just one of the boys now. That's Ted Grasse, Grasee Bros. Oil Co., Sheboygan 

(left), who served as Wisconsin Petroleum Assn. president for two years and who 

Dec. 4 retired in favor of Julius Seiy of Cudahy. Mr. Grasse is seen here in informal 

discussion with (left to right) W. A. Porter, Porter Oil Co.. Spooner (director); 

George Buth, Buth Oil Co., Appleton (retiring director and past president—1944), 

and Elmer H. Pedley. D. B. Pedley & Son, Kenosha (director and past president 
—1933-35) NPN Photo 





S. J. (Sterling) Usher for the second 
won “e a year is serving as vice chairman of the 
Navy veteran Ernest Peterson, an South Carolina PIC. Mr. Usher is district 
manager for Gulf Oil Corp., with head- 
quarters in Columbia, S$. C. . . . He has 
spent his entire business career with Gulf. 
which he joined March 1, 1923. 


employe of The Texas Co. for 
eight years, was recently honored 
with a company dinner and given 
an engraved watch by the firm for 
saving the lives of two children. 


On Sunday, Dec., 30, 1945, Mr. 
Peterson stopped to check one of 
ae i ee << t ih Bek. and lithegraphing business in Milwaukee. 

“epee aes He was pioneer retail gasoline distribu- 
tor in Milwaukee and was one of the 


founders of the Retail Gasoline Dealers 
Namara emerging from the under- Assn. of Milwaukee 


brush into the path of an auto. 


He snatched the boy to safety and 


Robert E. Lee is now in the printing 


port, Ill., when he heard a scream 
and saw 12-year-old James Mce- 


SPORTSCAST J. P. Hogan, sec- 
mi ge tate ee heen se rctary-treasurer for Mid-South Oil Co.. 
a Ae, S, GS Feet, oe Memphis, reports that heavy mallard 
flight is predicted in Arkansas rice area 
the latter part of December; quail 


fallen through thin ice and was 


struggling in deep water about 20 


feet from shore . . . The girl had abound; fine prospects on deer: squirrel] 
gone on the ice to retrieve two plentiful; turkeys, excellent; bream (sun- 
ducks believed killed the night fish to us) and crappie are biting, but 
before good; and the bass in lakes and bayous 


in uthern are; \ thi 
Mr. Peterson, lying down, inched southern area really something to 


write home about . . . Oh, bey! 
over the thin ice to grasp the girl ne 7 ——— 
by her wrist and pull her to shore, 
Four other Lock port em- Recent visitors at the Toledo, Ohio, 


refinery of Pure Oil Co. were Mario A. 
Lavarello and Dr. Oscar A, Gambetta 
of the Argentine Petroleum Commission. 
They spent a day inspecting the refinery. 

The James R. Hines Corp. of Bowling 


ployes of The Texas Co., to re- 
ceive the Life Saving Award are: 
Joseph Eaton, Wilson Wren, John 
Diaz and Roy Skeldon. 











Green has been organized in Bowling 
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Green, Ky. The company will operat 
a river terminal on the Barren River and 
transport petroleum products . . . In 
corporators are James R. Hines, Thomas 
W. Hines, and James G. Hines, all of 
Bowling Green; and Harper C. Patton, 
Kirkwood, Mo., and Kenneth C. Baker, 
Webster Groves, Mo. 

a ; 

Ragner “Rags” Giske has been ap 
pointed manager of marine siles for the 
Washington division of the General Pe- 
troleum Corp. He succeeds Carl J. 
Waage, who died in Seattle on Nov, 17. 

_ Mr. Giske joined General Petroleum 
in 1934 at Tacoma. He specialized in 
lubrication sales and became a salesman 
in the marine sales department in 1939 
At the time of his appointment, he was 
chief marine lubrication engineer at 
Seattle. 


Joseph D. Hadley, executive secretary 
and general counsel of the Michigan 
Petroleum Assn., will be one of two 
speakers at the Jan. 30-31 convention of 
the Northwest Petroleum Assn. in Min- 
neapolis. The other speaker will be Tom 
Collins, Kansas City newspaper man and 
humorist. . . . H. F. Horning, secretary 
of the association, says the convention 
is being limited to two speakers to allow 
ample time for the jobbers to discuss 
individual and group problems in private 
and in meetings of the open forum type 
which are being arranged. 

° ° Q 

April 1, 1947, C. U. Daniels will be 
come president of Pantepee Oil Co. of 
Venezuela, C. A. at Caracas, Venezuela. 
He is now general manager in charge 
of operations for the company . . . Mr. 
Daniels was formerly a vice president 
of Oklahoma Natural Gas Co. He will 
succeed Warren W. Smith, who is re- 
tiring from business next April 1, after 
23 years with the company. 


° ° ° 


Ross Floyd has been appointed aagri- 
cultural service manager for Continental 
Oil Co. and has assumed charge of the 
company’s agricultural program in the 
states in which Continental Oil oper- 
ates... Mr. Floyd 
joined Continental 
Oil Co. after Serving 
the War Financ Di 
vision, U. S. Trea 
sury Department, 
Washington, D. ¢ 
as western agricul 
tural representative. 
For eight vears he 
was with the WU. S. 
Soil C 
Service, first as re 


fonservation 





gional business man 
ager at Salina, Kans 
and later as regional 
administrator at Amarillo, Texas 

He was one of the founders of the 
Future Farmers of America, and_ for 
many years Was a vocational agricultur- 


Mr, Floyd 


al specialist. 
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For Sale 


FOR SALE: 1942 Fruehauf semi-tank trailer 
3 compartment, 4,000 gallon, double bulkhead, 
3” manifold, vacuum brakes, excellent condi- 
tion. Miller Oil Company, Toledo, Ohio. 


FOR SALE: 23 Aqua System Fueling Pits 3”x6’, 
6”x3’ deep. Box complete with operational pipe, 
foot pedal reels and switch box assemblies. 
Westwego Salvage Co., Box 337, Westwego, 
Louisiana. 


DISMANTLING — COMPLETE REFINERY 
(1000 barrels daily capacity) at Oil City, Pa., 
Route 8, Rouseville Road, between Oil City and 
Rouseville. Everything for sale on the premises. 
Wax Plant and Refrigeration Equipment—Steel 
Buildings—150 tanks, —pipe—pumps—valves 
fittings ele ectric motors, etc. Weinstein Co., P. 
O. Box 172, Oil City, Pa. Phone No. Oil City 
52-961, 


FOR SALE: One 1941, 4 compartment, 3840 
gallon, Columbian’ gasoline tank transport, 
powered by a 1943, 2 ton, heavy duty Dodge 
tractor. This outfit equipped with Westinghouse 
airbrakes, unloading pump and side mounted 
tanks. Total empty weight 14,500 lbs. Fine con- 
dition. Also one 1940, 5 compartment, 3500 
gallon, Fruehauf tank trailer at $1500. Also one 
1940, 3 ey Pe ge 4000 gallon Fruehauf 
tank trailer. Good rubber, Westinghouse air- 
rakes, and fifth wheels. These outfits re: ady to 
go and will operate in most states. For further 
information write or wire Quality Oil C company. 
Springfield, Mo. 





TWO STEEL TANKS 
Diameter 22 ft. Height 30 ft. Rivet 


construction. Good condition 


l 


LUBRX PRODUCTS, INC. 
North Attleboro, Mass. 








TRACTOR 
A 1940 White tractor, model 710, excel- 
lent condition, motor just overhauled, 
Priced at $2,500.00. Owner has no 
further need of this piece of equipment. 

E. EARLE DOWNING, INC. 
Delaware Trust Building 
Wilmington, Delaware 
Phone 8047 








AIR COMPRESSORS 


IMMEDIATE SHIPMENT—Kellogg 2 
HP, two-stage, 3 Ph, 60 C, 220/440 V. 
INDEPENDENT PUMP CO. 
1250 Getty St. Muskegon, Michigan 
Phone 23-252 








ALL-BRONZE FOOT VALVES 

Immediate delivery on 1” single- 

1%” single-poppet and 1%” double- 
poppet foot valves and 1%” single- 
poppet angle check valves. Write for 
prices, 

INDEPENDENT PUMP COMPANY 
1250 Getty Street Muskegon, Mich. 











FOR IMMEDIATE DELIVERY 
Propane TANKS Butane 


150 gallon to 1000 gallon comp/*te with 
fittings. 


We design and erect L. P. Gas Bottling 
Plants. 


Municipal L. P. Gas—Air Plants. 


KENNEY TANK INSTALLATION CO. 
2132 N. Halsted St., Chicago 14, Ill. 








For Sale 





FOR SALE 


Approximately 15,000 one gallon cans, 
strap handle, including seals and screw 
top caps. These cans lithographed but 
can be enameled and used. Packed 6 
per each reshipper carton. Must take en- 
tire lot. 


RAVELLE OIL COMPANY 
157 Utah Street, Toledo, Ohio 





For Sale 











FOR SALE 
1940 Mack tank truck, 4 compartments, 
990 gallons 


1938 Mack tank truck, 5 compartments, 
1267 gallons 


1941 Auto Car tank truck, 4 compart- 
ments, 1037 gallons 
GRAHAM OIL COMPANY 
$28 Penn Ave. Wilkinsburg, Pa. 
Phone Churchill 1640 


IDEAL FOR OIL DISTRIBUTOR 


1946—114 ton Dodge truck with 12,000 
miles. Has 3 compartment 600 gallon 
tank, special built in body, making room 
for package oil or drums. Very neat job. 
$2750.00. 


KAPUS MOTOR CO. 


525 E. Superior St. Duluth 2, Minn. 

















STORAGE TANKS 
TANK CAR TANKS 
90—10000-Gallon—Located in Oklaho- 


ma 
60—10000-Gallon—Located in Pennsyl- 
vania 


also 
6—8000 and 10000 Gallon—Located 


in Illinois 
CLEANED PAINTED 
also 
a large quantity of Used 18” and 15” 
Channel Iron as removed from Tank 
Car Underframes 
IRON & STEEL PRODUCTS, INC. 
42 years’ experience 
13456-A S. Brainard Ave., Chicago 33, 
Illinois. Phone: BAYport 3456 
702 Ritz Building, Tulsa 3, a 
Phone: Tulsa 2-92 
‘ANYTHING containing TRON or 
STEEL” 


TESTED 








NEW GASOLINE EQUIPMENT 
TRI-ROTOR PUMPS, 40 gpm @ 

2500 rpm, 114” openings, vari- 

_ flow hand control, #20-DV 


ale 5 
NE 10P RENE HOSE, 1%” x 380 
feet, M&F couplings $17.50 
LINE STRAINERS, 1%”, #187 
OPW $5.75 
GASOLINE ENGINES, 1% hp, 
B&S model NPR, 1.39 ball 
bearing speed reducer $60 
FLEXIBLE COUPLINGS, %” x 
2%” OD, with disc $3.50 
LIGHT PLANTS, 1% KW, 
110/1/60, Kohler $350 
STE . L TANKS, 500 _ . ao” 


x high, bolted typ 50 
L ARGE STOCKS—_QUICK SHIPMENTS 


J. A. POSTELL 
165 Spring St., N. W. Atlanta 3, Ga. 








FOR SALE 


Complete refinery and equipment for 
production of fully refined paraffine 
waxes. Complete facilities for production 
of 250 ton refined paraffine wax per 
month. Plant to be offered as unit avail- 
able as is or for relocation of equipment. 
Includes equipment for slack wax ex- 
traction, naphtha presses, continuous 
sweating, percolating filters, steam stills, 
three molding machines, barrel machine, 
storage tanks and all complete pumping 
equipment and accessories. Available for 
reasonable prompt turnover. Plant now 
operating under heavy demand. Contact 
NATIONAL PETROLEUM NEWS, 
Cleveland, Ohio. 


BOX 137 





Immediate Delivery 


LUBRICATING GREASE 
ALUM. BASE—GRADE AA 
GOV'T. SPEC. 3581B 


Unexcelled for Automotive and 
Industrial Lubrication 


Meets Aviation Standards 


SPECIFICATIONS: 


Oil—Percent (Min 90 
Vis. S.U.V. @ 100° F. (Min. 230—330 
Flash Point Degrees F. (Min. 290 
Pour Point Degrees F. (Min.) Minus 25 
Ash as Al.Os, Percent (Max.) 1.5 
Bleeding Percent (Max. 4.0 
Penetration (Worked 300—350 
Melting Point Degrees F. (Min. 200 


Packed in 54 Cans 


Surplus War Material 


PRICE BELOW MFG. COST 


Address Inquiries to: 


BARNES OIL COMPANY 


624 South Michigan 
Chicago 5, Illinois 
Phone: HARrison 2176 














Wanted to Buy. 





FOR SALE 


One 630 gallon four compartment tank 
mounted on 1936 Diamond T_ truck 
completely overhauled. Very good tires 
7:50x20. $675.00. One 450 gallon 
three compartment truck tank $150.00. 
One 400 gallon three compartment truck 
tank $125.00. One 250 gallon two com- 
partment truck tank $100.00. 


PERRINE OILS 
East State St. Road Sharon, Penn. 
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Wanted to Buy 





WANTED 


Butler tandem semi-trailer, 6000 gal- 
lons, air brake, 3’ piping, in good con- 
dition without tractor, specifying the 
price. 

INDEPENDENT PETROLEUM CORP. 
6450 Hutchison St. Montreal, Canada 











STORAGE TANKS 


20,000 gal. down to 8000 gal. 

THE W. H. DYER COMPANY 

1861-P Railway Exchange Bldg. 
St. Louis 1, Missouri 








STEEL DRUMS 


We buy and sell used empty 
steel drums at any point. Let us 
have your offerings. We also 
sell reconditioned drums. 


BUCKEYE COOPERAGE COMPANY 
3800 Orange Ave. Cleveland 15, Ohio 
Phone EXpress 3383 








OIL PRODUCTS TO SWEDEN 


Swedish cil company would like to co- 
operate with American refineries who 
can supply the following at competitive 
prices 


All kinds of Lubricating Oils 


Transformer Oils 


White Oils 


Greases and Petrolatums 


Paraffin Waxes 





Replies to Mutual best reputation”, 
] 
| care Gumaelius Advertising (Agency, 
Stolkholm, Sweden 
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New Third Edition .... 
the technology of oil 
field development— 








*fundamentals 
* problems 
*methods 


* equipment 


Complete ref- 
erence book 
on the funda- 
mentals, 
problems, 
methods and equipment used in petroleum 
production. Presents a comprehensive review 
of the field to meet the needs of engineers and 
petroleum executives. 


Just published! 


Petroleum Production Engineering 


OIL FIELD 
DEVELOPMENT 


By LESTER CHARLES UREN 
Professor of Petroleum Engineering, 
University of California 

750 pages, 534 x 8%4, 383 illustrations, $7. 

Covers in detail the range of processes from 

petroleum exploration methods, through 

principles of development, drilling equipment 

and methods, procedures in casing wells, 

water exclusion, well testing and completion, 

logging techniques, etc. This most detailed 

treatise on these topics available includes 

such developments as: 

@ drilling wells to greater depths than ever 
before, and at lower unit cost 

new and more efficient types of drilling 
equipment 

new methods of installing and cementing 
casing in wells 

new techniques of logging, testing and 
completing wells 

@ broadened application of engineering to 

oil field development 
Mail your order to: 


NATIONAL PETROLEUM NEWS 
1213 West Third Street, Cleveland 13, Ohlo 
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This index is published as a convenience to the 
reader. Every care is taken to make it accurate 
but National Petroleum News assumes no respon- 
sibility for errors or omissions. 
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HOW TO SOLVE 
LABOR PROBLEMS 











How to Handle 
Collective Bargaining Negotiations 
An indispensable guide to the conduct of 
labor negotiations prepared by the editors 
of the EXECUTIVE’S LABOR LETTER. 
Points out errors of management in past and 
how to avoid costly mistakes in future, 
Tough, practical recommendations from men 
who have spent thousands of hours around 
the bargaining table. 42 sheets multigraphed 
on rag stock. Bound in multo-binder. $5.00. 


Labor Arbitration: 
Principles and Procedures 
This outstanding manual by Dr. John A. 


Lapp outlines labor arbitration procedures; 
tells how tO prepare adequately for griev- 


ances, discharge, discipline, and other con- 
tract matters to be arbitrated. Includes 
numerous examples of actual arbitration 
forms. 231 pages, cloth bound. $4.00, 


How to Handle Labor Grievances 
Dr. John A. Lapp has brought within the 


covers of one convenient manual a practical 
treatment .of the problem based on actual 
experience and the review of hundreds of 
cases. The manual contains five sections. An 
appendix illustrates 23 grievance forms, 


Cloth bound, 294 pages $4.00. 


Problems of Seniority 


In fourteen chapters and an appendix which 
contains the full text of typical seniority 
agreements the author, Dr. John A. Lapp, 
covers—(1) does seniority provide for pro- 
motion by length of service into the man- 
agement itself? (2) can seniority be applied 
to lay-offs and promotions with a given 
group? (3) how seniority in seasonal indus- 
tries is wholly different from year-round 
industries. Deals with transfers, leaves of 
absence, grievance procedures and seniority 
disputes, how seniority is lost and acquired, 
Bound in cloth, 295 pages, fully indexed, 
5% x 8'4. Only $4.00 plus postage 


The Federal Labor Laws 


4 manual to inform supervisors and fore- 
men concerning current labor laws. Can pre- 
vent costly errors and strikes. The manual 
makes clear the rulings and implications of 
the National Labor Relations Act, Wage 
Stabilization. Social Security Act and other 
labor laws. Loose-leaf, hard fabrikoid cover. 
Size 6% x 9% inches, 82 pages, $2.50. 
Special rates on quantity. 


ORDER TOLAY 
121846 
NATIONAL PETROLEUM N™WS 
1213 West 3rd Street 
Cleveland 13. Ohio 


Please send us the MANUALS indicated 

below Check enclosed Bill us. 
Copies How to Handle Collective Bar- 
gammg Negotiations @ $5.00 ea., plus 
10c postage. 
Copies Labor Arbitration @ $4.00 ea., 
plus 10c postage. ; 
Copies How to Handle Labor Griev- 
ances @ $4.00 ea., plus 10c postage. 
Copies How to Handle Problems of 
Seniority @ $4.00 ea., plus 10c 
postage. 
Copies Federal Labor Laws @ $2.50 
ea., plus 10c postage. 


Name 

Company 

Address 

City Zone State 
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ABOUT OIL PEOPLE 





Thomas W. Simmons, president of 
Bolsa Chica Oil Corp., Los Angeles, has 
reported purchase by the Hollywood 
Turf Club Foundation, which he heads 
of 30 plastic lungs. They will be pre- 
sented to hospitals in the Los Angeles 
area, 

© ° 

Dr. A. E. Hoag, medical director 
Socony-Vacuum Oil Co., New York, is 
busy giving inoculations to Socony-Vac 
employes with virus vaccine A and B as 
an ounce of prevention against influenza 
this winter . . . Inoculations are provided 
by the company without charge and thi 


plan is entirely voluntary. An employ: 


will be given a second inoculation in 
. In New 


York the injections are given at the com- 


three months if he wishes it. . 


pany he adquart rs, while at other offices 
ind refineries of the company, treatments 
ire given by local physicians selected by 
the company Company points out 
that influenza itself is not only danger- 
us and unpleasant but that it often re- 
sults in complications following the in- 
itial disease. The injection, on the other 
hand, takes only 10 seconds, is no more 
uncomfortable than a mosquito bite and 
its only reaction normally is a_ slightly 
sore spot in the area of injection for 
i day after, the company points out. 





More than 500 attended the banquet Dec. 4 of Nebraska Petroleum Marketers Assn. 
in Omaha. Show here registering are (left to right): R. A. Mooney and Elmer 
Pearce of Omaha and Clay C. Beisel, Des Moines (NPN Photo) 





Two Nebraska Assn. committee women (left to right) are: Mrs. J. K. Durfee and 
Mrs. A. C. Voigt. They are seen here lunching with Mrs. W. R. Schaefer, wife of 
the new association president (NPN Photo) 
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C. Wayne Barbour (left), president, Al 
lied Material Corp., Oklahoma City, is 
new president and chairman of the Ex 
ecutive Committee of Asphalt Institute 
Bernard E, Gray (right) stays on as gen- 
eral manager-chief engineer 


c o fo 


Colonial Beacon Oil Co. (Esso), New 
York, has started a co-operative adver 
tising campaign fcr the benefit of Ess 
iirport operators in the field . . .A 
portfolio showing the ads with order 
blanks attached and full description of 
the advantazes of using the campaign i 
sent to those interested. The ads en 
ible field operators to run_ professional 
ads for half the price of the space, Colo 
‘<a 
motion, which will run through 1947 
includes advertising in 10 aviation ma 


nial Beacon paying other costs . 


gazines, each ad featuring an Esso air- 
port operator and his field, with a photo 
graph and biographical sketch of the 
dealer. 


o be) 9 


George H. Taber, Jr., executive vice 
president of Sinclair Refining Co., who 
lias represented the American Petro- 
leum Institute and the oil industry 
on the board of directors of Amer- 
ican Standards Assn. 
for the past two 
vears, has been 
named vice presi- 
dent of the associa- 
tion. He was elect- 
ed at a_ two-day 
meeting in New York 
Nov, 21-22. 

In petroleum _in- 
dustry since 1915, 
and in charge of all 
Sinclair refining op- 





erations for many 
Taber 
also is active in the 
American Society of Mechanical Engi 


neers, American Chemical Society, Soci 


Mr. Taber 


vears, Mr. 


ty of Automotive Engineers, and Amer 
ican Institute of Mining and Metallur- 
gical Engineers. He holds a B.S. in 
mechanical engineering from the Uni- 
versity of Pennsylvania, and a master’s 
degree in chemical engineering from 
Massachusetts Institute of Technology. 

As the association’s vice president, he 


will serve for a one-year term, continu- 
ing as a director. 


NATIONAL PETROLEUM NEws 
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With Sun’s Complete Line of 
WINTER LUBRICANTS 


Prepare to cash-in right now on the big winter 
season by selling Sun's three, special winter lu- 
bricants under your own brand name. They give 
your car, truck and bus customers smooth opera- 
tion in sub-zero weather. That means profit- 


able going this winter for you, too! i 


SUN MOTOR OILS —S.A-E. grades 10W and 
20W flow instantly to icy cylinder walls, protect- 
ing them during the critical first seconds of op- 
eration. They're long-lived and low in carbon. 


Special types are also available for heavy-duty 


2 RE ea 


or truck-and-bus operation. 


SUN GEAR LUBRICANTS — Your customers will 3 | 
experience no wrestling with gears while these é 

special winter gear lubricants are being used. de 
Special grades have been refined for cold : 
weather operation of every type of differential 
or transmission. Hypoid and E.P. grades are also 


available. 


Fo Ea: ; 


SUN CHASSIS LUBRICANTS —Protection 


against excessive friction and wear at vital 


g 
& 


points such as steering gears, wheel bearings, 
water pumps, etc., is provided by these special 


automotive products. They will not harden, 





channel, or leak out a 


For complete information on Sun’‘s wholesaler’s 
program, contact your nearest Sun office or 


write direct to 


SUN OIL COMPANY 


Philadelphia 3, Pa. 


LUBRICANTS 


